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INTERESTING QUESTION IN DENVER 


iS DUE TO SEPARATION 





ISSUE 





Law Union & Crown Will Write Busi- 
ness Direct, but in Strict Compli- 
ance with Statutes 





Denver, Colo., Sept. 25.—(Special.)— 
So far the Law Union & Crown has not 
succeeded in corralling much business by 
its advertisements in the dailies offering 
lower rates than the tariff if application 
were made direct to United States head- 
quarters in Chicago. It is the opinion 
here that so far as actually securing 
business is concerned, the plan will not 
meet with success, because insurance is 
not written on the mail order plan even 
if better rates are offered. 

However, United States Manager A. F. 
Shaw may accomplish his purpose. After 
his company was thrown out on a separa- 
tion deal he visited Denver, took legal 
advice as to how far the Colorado law 
would cover enforced separation and 
also visited the insurance commissioner’s 
office. 

Strictly a Tariff Rate Company 

Mr. Shaw personally is strictly a tariff 
rate man and his company will not con- 
sider a cut rate undertaking under any 
usual condition. It is very conservative. 
Hence the opinion grows here that Mr. 
Shaw must have considered his grievance 
a very serious one. It is the first gun he 
has fired since the Law Union left the 
Western Union. To those with whom he 
conversed here, he left the impression 
that he did not object to being resigned 
from an agency where the agent felt it 
to his advantage to do so and he stated 
that he had been forced to make new ap- 
pointments in some cities. However, in 
the Denver agency, Mr. Shaw felt his 
company was forced out owing to threats 
by a union company. 

Confines Offer to Best Business 

Mr. Shaw in his offer of lower rates 
confines it to preferred risks and the bet- 
ter class of business. Dwelling rates are 
high in Denver, so the Law Union could 
well afford to shade the rates. 

Mr. Shaw in his advertisements is very 
careful to state that all business will be 
written in strict compliance with the 
laws of Colorado. He will treat all ap- 
plications as subagency business and have 
policies properly signed by a licensed 
agent. 

Some of the agents here think that Mr. 
Shaw will open up a local office in Den- 
ver if necessary in order to attract more 
applications. 

Starts in President Wilson’s Town 

As the controversy started in the home 
city of the National Agency Association’s 
President, it will be interesting to watch 
developments. Mr. Shaw’s very strict 
adherence to rates under all ordinary con- 
ditions makes the Denver issue one of 
moment. j 

How the Blood Was Drawn 

It seems that the Liverpool & London 
& Globe of New York had never secured 
the footing in Denver that it desired. 
State Agent Buck has kept his eyes open 
for the psychological moment. The com- 
pany has been in the Brannen-Standard 
Company. It seems that the Continental 
Trust Company of this city developed 
quite a good business, representing the 
Law Union & Crown and Cosmopolitan. 
It is further said that State Agent Buck 


(Continued on Page 19.) 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





Cash Capital.................+..+ § 4,000,000.00 
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Surplus to Policyholders ....... ...  8,466,072.43 


Losses Paid by A-tna in 88 Years, $108,748,826.97 
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RICHMOND CONVENTION NOW OM 


SOMMISSIONS ARE MAIN TOPIC 








Meeting of Local Fire Agents Opens 
Auspiciously and Those Present 
Get Down to Business 





(Officers’ and Committees’ Reports 
and Papers will be found on Pages 
3, 16-18.) 


Richmond, Va., Sept. 25.—(Special)— 
The twelfth annual meeting of the Na- 
tional Association of Local Fire Insur- 
ance Agents, which convened at the 
Hotel Jefferson in this city this morn- 
ing, again seems to have contingent com- 
missions as a keynote. No resolutions 
have as yet been introduced before the 











A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY GIVING THEM CONTINENTAL POLICIES. 
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Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY # SPEAR, Managers Agencies in all cities and towns. 


convention bearing on the subject, but 
in the reports of the various officers and 
in the several discussions the matter 
has been widely mentioned. Secretary 
Putnam in his address said that he be- 
lieved a change in compensating agents 
was impending, and later, when Mr 
Mandeville presented a resolution, “that 
we favor the uniform rate of commission 
to agents on all classes of hazards,” it 
was met with much applause. 
Greetings Are Exchanged 

The meeting opened at about 11 o'clock 
Wednesday morning, with President Wil- 
son in the chair. He presented C. E. 
Worban of the Richmond Exchange, who 
responded briefly to a welcome, and in- 
troduced Mayor McCarthy of Richmond. 
Mr. McCarthy declared that fire agents 
represented a form of mutual savings 
bank, and pleased his hearers mightily 
with his general remarks. James P. 
Thomson of Minneapolis responded for 
the association, directing his words par- 
ticularly to Mayor McCarthy, although 
occasionally sweeping in the rest of his 
hearers with a broad gesture. The pres- 
ent difficulty with most local agents, he 
said, was in making a 15 percent com- 
mission meet 20 percent living expenses. 
Mr. Thomson wants the next meeting 
at St. Paul, and told the delegates that 
the entertainment which would be given 
them would make the Arabian Nights 
look hideous by comparison. 

Resolutions to Be Debated 

Mr. Mandeville of New York intro- 
duced a resolution for the executive 
committee that all resolutions presented 
should be open for debate, but the speak- 
ing should be limited to five minutes for 
each member unless by unanimous con- 
sent. President Wilson’s address fol- 
lowed. He recommended uniformity in 
policy enactments and suggested a com- 
mittee to cooperate with companies that 
the business of fire insurance in the 
United States might be materially sim- 
plified. The reports of various commit- 
tees were presented as follows Execu- 
tive committee, by Clarence S. Pellet, 
chairman, of Chicago; conference com- 
mittee, by C. H. Woodworth, chairman, 
of Buffalo. 

Lock Brings Officers’ Felicitations 

A motion was entertained for the ap- 
pointment of a delegate from each state 
to serve on both the resolutions and 
“nominations committees, following which 
President Wilson read letters from com- 
pany officials, members of the confer- 
ence committee in New York who ex- 
pressed regret that they were not able 
to be present, but officially delegating 
Frank Lock, manager of the Atlas, to 
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10 DETERMINE COMPANY RIGHTS 


SPECIAL COMMITTEE’S DUTIES 





Some of the Side Lights on the Meet- 
Ing of the Western Union 
at Frontenac 





The annual meeting of the Western 
Union at Frontenac, N. Y., lived up to 
the usual precedent when dire disaster is 
predicted for a few weeks before the 
meeting and the customary oil is poured 
on the troubled waters in annual session. 
Conditions, however, this year were really 
more serious than they have been for 
some time. There was the element that 
was accused of not playing fair in these 
disturbed states, and yet this same con- 
tingent declared it was willing to live 
up to all rules that were not in conflict 
with the law. It frankly said that it did 
not intend to put its interests in jeopardy 
of prosecution. 

Less Than Usual Accomplished 

Much less than usual was accomplished 
because of the one absorbing topic of co- 
operation. It was acknowledged that the 
laws in some states make it very diffi- 
cult to follow any line of cooperation. 
There has been this controversy among 
members as to how far they were privi- 
leged to go. President George W. Law 
in his address recommended that a com- 
mittee be appointed to outline a mode 
of procedure. The committee appointed 
at Frontenac to consider the existing con- 
ditions was composed of the various ele- 
ments of the union and much of the time 
was spent by this committee in reaching a 
conclusion. 

The result was the recommendation of 
a special committee of five to be ap- 
pointed by the president to secure an ab- 
solute understanding as to rights of 
companies. Legal advice will be sought 
as to the meaning, scope and application 
of the laws. Efforts will be made to 
reach an understanding with the insur- 
ance commissioners and attorneys-general 
in each state as to what they consider 
the rights of companies. When once the 
field is determined in which companies 
can operate, companies will be required 
to live up to their obligations or get out 
of the union. 

Committee Soon to Be Named 

President Law will appoint the special 
committee when he returns from Niagara 
Falls, where he is attending the annual 
conference of the managers ot the Royal 
and Queen. It is thought that the special 
meeting of the union will be held at 
Niagara late in November or early in 
December. 

Social Festivities Are Various 

The meeting was notable for an un- 
usual amount of festivity and amuse- 
ment. There was the usual bowling on 
the lawn, the rambles among the islands 
on the little steamers, the card games for 
the ladies. 

A pleasant variation from the usual 
program was a musical recital given one 
evening in the ballroom of the hotel by 
Mrs. P. D. McGregor, who sang a num- 
ber of songs with rare artistic finish, ac- 
companied by Mrs. E. B. Hatch, wife of 
the assistant sécretary of the governing 
committee. 

Immediately following this program a 
genuine sensation was created by the sud- 
den appearance in the ball room of a 
couple of big black darkies, who exe- 
cuted a most remarkable cake walk. It 
finally developed that the performers 
were the manager of a well-known west- 
ern company and the wife of the man- 
ager of a New York company, who were 
dared to do a stunt and won a first-class 
dinner by taking the dare. Although ab- 
solutely without rehearsals the perform- 
ers were remarkably good and aroused 
the spectators to such a condition of 
hilarity that they quite drowned the 
orchestra out by singing all the popular 
songs they aves. winding up the even- 
ing with a Virginia reel. 

Much Mystery In This 

Much surmise has been aroused by the 

mysterious organization of a secret 





society among the managers during the 
union meeting. Deep mystery surrounds 
its purposes and even its name, but it is 
whispered that the organization is likely 
to outdo the Blue Goose and it is pos- 
sible that it was formed for this purpose, 
as it is well known that there is some 
managerial opposition in some quarters 
to the Goose society. It is understood 
that a United States manager of a well- 
known foreign company is president of 
the new secret society, while the secretary 
of an equally prominent western company 
is secretary. As a matter of fact, of 
course, its membership so far is limited 
to union managers and it is said that non- 
union managers will be admitted. 
Marshall Gets Elected Again 

The managers had their usual fun about 
John Marshall, Jr., of the Firemans 
Fund, who was reelected secretary. The 
invariable procedure is to pretend that 
Mr. Marshall is really an anxious seeker 
for the position, which is really a first- 
class nuisance to him, and then to organ- 
ize an elaborate campaign for votes with 
frequent committee meetings, reports of 
progress and calls the candidate for the 
sinews of war and refreshment. 

New Officers Chosen 
The following officers were elected: 
President—George W. Law of the Royal, 


Chicago. 

Vice-President—R. B. Beath, United 
Firemens, Phi-adelphia. 

Secretary—John Marshall, Firemans 


Fund, Chicago. 


The next regular session will be held 
at Augusta, Ga., April 8, 1908. 





ACTS ON COMMISSIONERS’ BILLS 





Committee Takes 
Recommended by 
Committee of Fifteen 


Columbus, O., Sept. 25.—(Special)— 
The Ohio legislative life insurance com- 
mittee today approved all the policy 
forms recommended by the Committee 
of Fifteen, and passed without approval 
the bills to require annual apportion- 
ment and accounting of surplus and the 
same as to policies heretofore issued. 
It adopted the bill against making po- 
litical contributions and referred the 
bill to regulate investments to Senator 
Ward and Representative Ritter to re- 
write. The committee rejected the act 
as to the provisions of life insurance 
policies as unnecessary in Ohio. It ap- 
proved the bill defining the status of 
persons soliciting life insurance and the 
ill to prohibit misrepresentation, leaving 
the penalty to be drawn by Representa- 
tive Stewart; adopted the bill against 
rebating; rejected the bill to regulate 
mutual companies; approved the bill pro- 
hibiting the issuing of nonparticipating 
policies by certain companies; rejected 
the bill limiting salaries and prohibiting 
pensions; adopted the bill regulating 
disbursements, Senator Berry to prepare 
the penalty clause; rejected the bill as 
to retirement of capital stock in certain 
cases, the bill as to converting assess- 
ment into legal reserve companies and 
the bill as to annual reports. The bill 
prohibiting corporations from acting as 
agents went over to the next meeting 
on Oct. 22. 


Ohio Legislative 
Up Measures 
the 





Rules on Investments 

Columbus, O., Sept. 25.—(Special)— 
Insurance Superintendent Vorys has ruled 
that insurance companies cannot invest 
in 99-year leaseholds with perpetual re- 
newal conditions, they not being “unen- 
cumbered property” within the meaning 
of the Ohio laws. 





Will Hold Tornado Conference 


A conference of companies writing 
tornado insurance will be held in Chi- 
cago soon to discuss rates, practices 
and conditions. A number of questions 
have arisen which seem to require a 
better understanding among the com- 
panies. 





The American National Fire of Rock 
Island has been licensed in Iowa. John T. 
Christie gets the Des Moines agency. 








Ihe WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 


« STATEMENT oped J, 1907 
CAPITAL - $200 000.00 
REINSURANCE RESERVE - = 313,350.00 
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Ohio German Fire 


Insurance Company of Toledo 
Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


M. DONNELLY 
President 


Stock Company. 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $1 30,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF arm JANUARY 1, 1907 


Total Assets = - . -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
000, continues to offer to the i blic Indemnity against Loss or 
Damage by Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’l Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe 


Tnsurance Company 
LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


ES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335.961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAGO 
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OHIO FARMERS INSURANCE GOMPANY 


LEROY, OHIO 
Fire, Lightning and Tornado ndemnity 


STATEMENT JANUARY 1, 1907 





Reserve for Reinsuran = ° 
Reserve for Co: cies : " ae i 
‘or Con e ° ’ 
Net Cash Surplus - . - 505,037 56 
Total Assets - ~ =  §1,933,010.21 
JAS. C. JOHNSON, ; 
L. BENHAM, Secretary 


me... IN 1848 
Losses Paid More Than $13,000,000.00 





























wrdinre oe, 


September 26, 1907. 


LAST DAYS OF THE CONVENTION 


R.£.FOLK HEADS COMMISSIONERS 





Most Important Action Taken by State 
Officials Was Adoption of Ritten- 
house Resolution 





Richmond, Va., Sept. 20—<(Special 
Correspondence.)—With the election of 
officers, the choosing of the next place of 
meeting and the adoption of a sweepin 
resolution against wildcat companies an 
deceptive practices in all lines of insur- 
ance, the twenty-eighth annual meeting 
of the Convention of Insurance Commis- 
sioners came to a close yesterday. 

The members were taken down the 
river on a magnificent steamer to the 
Jamestown Exposition, singing the 
praises of Commissioner Button and the 
local agents’ committee. 

Folk Becomes the President 

Detroit was selected as the next meet- 
ing place, and the officers chosen are as 
follows: 

President—Reau E. Folk, Tennessee. 

Vice-President—B. F. Carroll, Iowa. 

Secretary—J. J. Brinkerhoff, Illindis. 

Executive committee—J. V. Barry, Michi!- 
gan, chairman; H. J. Prewitt, Kentucky; T. 
H. McDowell, Connecticut; A. I. Vorys, 
Ohio; E. E. Rittenhouse, Colorado. 

Rittenhouse Method Is Adpted 

The last day’s session opened Thurs- 
day morning with a very strong paper by 
Commissioner Rittenhouse of Colorado 
on “Deceptive Insurance Methods; the 
Cure,” after which he offered the fol- 
lowing sweeping resolution on the sub- 
ject of wildcats, which was warmly ad- 
yocated and unanimously adopted: 

Whereas: Deceptive and fraudulent in- 
surance methods and promotions designed 
to evade the law are constantly bei origi- 
nated and placed before the public in vari- 
ous states of the union; 

Resolved: That in order that the people 
may be warned and protected against such 
impositions, and also enlightened as w 
stock and other inducements offered with, 
but not germane to insurance, the commis- 
sioners of insurance of the United States 
hereby pledge themselves, so far as possi- 
ble, to investigate all irregular and wild- 
eat schemes which come to their notice, 
to exchange with each other reports of 
such investigations and to give the facts 
the widest possible publicity. 

The address of Mr. Rittenhouse “put 
it up to” the insurance commissioners of 
the several states to fight irregular prac- 
tices in the interest of the people, and 
his resolution expresses the hearty co- 
operation of his colleagues on the matter. 
This is regarded as by all odds the most 
important action taken by the convention, 
and promises to result in great good. 

Fraternal Insurance Discussed 

“Fraternal Insurance” was discussed at 
length and in a most interesting manner 
by Geo. H. Bangs of the North Dakota 
department. He is an advocate of fra- 
ternal insurance, but he made it plain 
that there are several of these organiza- 
tions in existence whose rates will shortly 
consume all the funds and leave the mem- 
bers without protection. 

Says Rates Must Be Adequate 


- the course of his remarks Mr. Bangs 
said: 


There are not more than half a dozen 
of the several hundred fraternal societies 
that are now upon rates that will permit 
them to continue business or prevent in- 
solvency. No society, either fraternal or 
old line, can sell insurance at less than cost 
and hope to continue business. 

There is nothing in the home or plan of 
the fraternals that adds a single day or 
year to a life insurer by them. Their mor- 
tality cost is just as great as the old line, 
or greater. It is in the expense element 
alone that they can enter into competition 
with the old-line companies or the other 
fraternals. 

The only remedy which will prevent the 
insolvency and destruction of these so- 
cieties is legislation requiring them to 
adopt adequate rates. And when all go 
upon adequate rates there will be prevented 
the unjust competition which is forcing 
many of the old societies of the country to 
the wall. 

The endowment rank of the Knights of 
Pythias in its reorganization adopted plans 
under which nothing is sold at less than 
cost, and the society, being compensated 
for the risk imposed upon it, perpetuates 
itself, and its stability and permanence, as 
well as cial soundness, is guaranteed. 
It offers the advantage of the fraternal so- 
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ety, eomatnns With the stability of the 
old-line companies. 

The endowment rank of the Pythians as 
at present conducted is a model for fra- 
ternal insurance orders, as well as for gether 
insurance companies. The plan has been 
in operation less than a year and is meeting 
with favor. There are a few other con- 
cerns which are approaching the pians of 
the endowment rank of the Pythians, but 
they have not yet reached perfection as 
have the Pythians. 

The recent disturbance in two of the 
great fraternal orders, with which the peo- 
ple of the country generally are familiar, 
resulted in a net loss of one-third of the 
membership, and one of these will go on 
the reef of disaster before many years—if 
present conditions are maintained. I am a 
Pythian and therefore interested in the en- 
dowment rank, but not connected in any 
way with its management. 





Secretary W. W. Dudley Stricken 

Secretary W. W. Dudley of the gov- 
erning committee of the Western Union 
was stricken with apoplexy Wednesday 
noon at his office in Chicago. He was 
taken at once to the Chicago Baptist hos- 
pital. Mr. Dudley has been closely con- 
fined to the duties of his office for some 
years. It is a position that has demanded 
close application and much energy. Mr. 
Dudley returned a few days ago from 
the union meeting at Frontenac. 





President Rudy Resigns 


Indianapolis, Sept. 25.—(Special.)— 
President D. A. Rudy of the Indianap- 
olis Fire has resigned. He was elected 
to office the first of this year. Mr. Rudy 
was formerly state agent of the German 
of Freeport. It is said that none of 
the other officers will retire. Vice- 
President Sol Meyer will act as president 
until the annual meeting. Daniel Reid, 
the Richmond capitalist, is the main 
financial factor in the company. 





Commissioner Love of Texas holds that a 
ccmpany cannot withdraw from that state 
until the expiration of its license. 


Eugene Shepherd of Madison has been 
temporarily appointed as chief clerk in 
the office of Commissioner of Insurance 
Beedle. .Mr. Shepherd has been in the de- 
partment for-years and has been assist- 
ant chief clerk until this appointment. The 
former chief clerk, Wm. G. End, has pe- 
come a deputy state fire marshal. 





UNDERWRITER. 
ELECTRICAL INSPECTORS MEET 
Western Association Willi Hold ite 


Third Annual Convention in St. 
; St, Paul October 22-24 





The third annual meeting of the West- 
ern Association of Electrical Inspectors 
will be held at the assembly room of the 
Hotel Ryan, St. Paul, Oct. 22-24, begin- 
ning promptly at 10 o’clock each morn- 
ing. The first day will be taken up with 
officers’ and committees’ reports and busi- 
ness, with a dinner in the evening. The 
third day will also be occupied with com- 
mittee reports and ‘tours of inspection. On 
Wednesday, the second day, the program 
will be as follows: 

Address—“‘Approved Electrical Fittings,” 


Dana Pierce, electrical engineer, Under- 
writers Laboratories, Chicago. 


Address — “Joint Construction Pole 
Lines,” H. B. Gear, general inspector, 
Chicago Edison Company, Chicago. 


Address—“Electrical Inspection from the 
Viewpoint of the Central Station,” Paul 
Doty, manager, St. Paul Gas & Electric 
Company, St. Paul. 

Address—“Electrical Inspection from the 
Viewpoint of the Telephone Exchange,” 
Chas. M. Mauseau, general manager, 
Northwestern Telephone Exchange Com- 
pany, Minneapolis. 

Address—“‘Fiexible Cord for Pendants,” 
Hugh T. Wreaks, secretary, Wire Inspec- 
tion Bureau, New York. 

Evening session, 7:30 p. m.—Discussion 
of difficulties arising in electrical inspec- 
tion work by members. 





Jewell Goes with the Atlas 


E. W. Jewell of Indianapolis, special 
agent of the Western and British Amer- 
ica in Indiana, has been appointed spe- 
cial agent for the Atlas of England in 
Michigan and Illinois and will make his 
headquarters in Chicago. Mr. Jewell 
leaves his old connection with the best of 
feeling. The Atlas has secured a very 
capable young man. 





The Mercantile Trust Company of Lit- 
tle Rock, Ark., has sold the controlling in- 
terest in the Mercantile Fire of that city 
to A. B. Banks & Co. agency at Fordyce. 
The headquarters of the company will re- 
main in Little Rock. It was organized by 
the trust company two years ago to pro- 
tect loans when most companies were 
driven out of the state. 








NEW $10,000 BINDER 


FOR STRICTLY SURPLUS LINES WITH 
UNDERWRITERS AT LLOYD S, LONDON 


We beg to announce that we have completed arrangements with Underwriters 
at ‘‘Lloyd’s, London,” to accept Fire and Tornado insurance at strictly tariff rates 
up to $10,020 on any one risk anywhere in the United States of America excepting 
San Francisco. Any American, German or English company will be satisfactory as 
a warranty. Re-insurance taken if desired. 


We are also prepared to insure shipments of horses throughout the United 


States of America, Mexico and Canada. 


Automobiles insured at current rates under the most liberal forms, policies there- 


for issued at our office. 


Tourists’ Floaters’ insurance covering all over the world, including loss by theft. 


All losses adjusted and paid by us, either by check on Chicago or 


London. 


aft on 


Your orders will receive our careful and prompt attention. 


KLEE, ROGER 


S & COMPANY 


159 La Salle Street, CHICAGO, ILL. 





Wanted—Pacii 


Loast Comections 


A Fire Insurance Company of known repute and 
good financial standing, now enjoying a lucrative busi- 
ness at the Pacific Coast and equipped with a first- 
class department at San Francisco, desires to add one 
first-class Fire Insurance Company with not less than 
$200,000 capital on general agency and purely com- 
mission basis. Complete satisfactory showing will be 
made to such company meaning business and desiring 
to increase its income on legitimate, safe and inexpen- 


sive basis. 


Address §. 22, Western Underwriter 





3 
PAPERS AND REPORTS PRESENTED 


SECRETARY REVIEWS THE YEAR 











Committees and Speakers at Fire in- 
surance Agents’ Convention Present 
Much of Vital Interest 





Richmond, Va., Sept. 25.—(Special.)— 
Among the officers’ and committees’ re- 
ports apex to the National Associa- 
tion of Local Fire Insurance Agents, that 
of Secretary Henry H. Putnam was of 
course of chief interest. The secretary 
is in close touch with everything the as- 
sociation does, and his report covers all 
important features. 

He stated that while overhead writi 
is largely a thing of the past, it stil 
exists, but almost exclusively among com- 
panies not cooperating with the National 
association. Some of the companies 
which cultivate the nonresident broker 
are increasing their business, partly be- 
cause they can find local agents willing 
to represent them. Some of these com- 
panies which signed the pledge not to 
write overhead have since withdrawn 
from the agreement and there are some 
still on the list which should not be 
there. This impairs the value of the list 
and the facts have been presented to the 
executive committee. The following new 
companies have signed the pledge: Dixie, 
Old Colony, Atlantic Fire, New Jersey, 
Fidelity, Interstate of Arkansas, Jefferson 
of Philadelphia, German Union and City 
of New York. 


Writing Trust Lines 
On the subject of trust lines, Secretary 
Putnam said: 


On trust lines the difficulty is that where 
there are so many isolated risks under the 
contro] of a single trust the insurance upon 
a risk in one locality may be written all 
right and in strict accord with local condi- 
tions, while at another point the insurance 
may be written all wrong. The object of 
the broker handling the line is, of course, 
to make good on the whole proposition, 
whereas the agents in each place are 
obliged to meet the standard requirements. 
Where there is so much insurance involved 
and so many risks written it is extremely 
difficult to locate the tainted spot and 
show wherein the broker secures an advan- 
tage over the local agent. 

Moreover, it is found that where trust 
lines are being declined by agency com- 
panies because brokers cannot assure them 
that the entire insurance is properly placed 
these brokers market their lines with Lon- 
don Lloyds. In view of this evident tend- 
ency the composition of London Lioyds on 
trust lines becomes one of great moment. 
The agents of this country who are placing 
their surplus business with London Lloyds 
offices can in a measure influence the situa- 
tion by favoring those which are not us- 
sisting American brokers to undermine the 
agency business. 

Uniform Ratings and Commissions 

Insurance on consolidated or “multiple 
risk” industries seems to constitute a prob- 
lem of itself. We have to face the inevit- 
able fact of the consolidated industry and 
the natural desire of those who own and 
control these industries to place fheir in- 
surance through one channel at a uniform 
rate, 

Companies and their agents must con- 
sider whether rates upon property which 
passes into the control of a consolidated 
industry should not be rated by a central 
authority to whom local ents can apply 
for a rate, and whether in like manner the 
commission should not be regulated and 
fixed, including an equitable method of di- 
vision between the agent in the place where 
the risk is located and the agent or broker 
who may be able to control. It is a fact 
that agents are losing trust lines, either 
because they cannot hold them at all'or be- 
cause they do not pay enough commis- 
sions to the controlling brokers to secure 
the business. 

In any event, it is manifestly necessary 
in order to properly handle this question 
that there should be a better understand- 
ing between the parties concerned, includ- 
ing the company, the agent, the property 
owner and the broker. It is for the inter- 
est of agency companies and their agents 
to retain this business if it is possible to 
do so at profitable rates. 

Ownership of Expiration 

We have had numerous complaints cover- 
ing the disregarding of agents’ rights in 
the expirations where there has been a 
change in agency. But the chief agitation 
on this question arose over the wholesale 
reinsurance of companies after the San 
Francisco fire, when lists of expirations 
were furnished the reinsuring company. 
The National association took this matter 
up at once directly with the companies con- 


(Continued on Page 16.) 
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AS VIEWED FROM CHICAGO 


——————————————— 
SPECIAL AGENT M. Ee MAGILL RESIGNS 


M. E. Magill of Chicago, Cook county 
special agent of the Phcenix of Hartford, 
has resigned and will go to California t« 
make his future home, locating at Pasa- 
dena; where his mother and sister reside. 
Mr. Magill has been connected with the 
Pheenix in Chicago for fifteen years. He 
is a son of the late H. M. Magill, who for 
a long time was western manager of the 
company. He has not decided whether 
he will engage in the insurance business 
or not in California. 

++ +4 
VOLUME OF BUSINESS LARGE 


All is hustle and bustle in general fire 
insurance agencies at the present time. 
Despite adverse legislation, unjust de- 
cisions and the like, business is rolling in 
in volumes. Grain from the northwest. 
under schedule, short term grain lines. 
farm business galore to such as write it. 
together with an increased amount of the 
general run of liability. Losses, too, are 
not so slow though not alarming as 
against the same period last year. With 
a prospect of better rates and better prac- 
tices there is promise of a fair result at 
the end of the year, barring unexpected 
unfavorable contingencies. 

4+ ae 
STIRRED UP OVER TANNERY LINE 

The United States Review says that 
local agents are considerably stirred up 
over the revelations in the Tomahawk, 
Wis., tannery loss of the United States 
Leather Company, showing that the 
greater portion was in London Lloyds. 
The loss is about $250,000, of which 
$198,000 will be paid by London Lloyds 
and the rest by stock companies. It is 
stated that while the tariff was 67% cents, 
London Lloyds took its share at 40 cents. 

++ +t 
GET ADDITIONAL FACILITIES 

Klee, Rogers & Co. of Chicago an- 
nounce that they have been appointed 
correspondents by Underwriters at 
Lloyds London, and are now prepared to 
issue binders up to $10,000 on desirable 
surplus lines anywhere in the United 
States, excepting San Francisco. All 
losses will be adjusted by the firm, and 
will be immediately paid upon receipt of 
satisfactory proof either by check on Chi- 
cago or draft on London. There are no 
restrictions as to the warranty company, 
any American or foreign company being 
acceptable. 

Klee, Rogers & Co. further announce 
that they are ready to issue binders cov- 
ering shipments of horses while in transit 
anywhere in the United States, Mexico 
and Canada against fire, collision, sink- 
ing or stranding, at reasonable rates. In 
addition, they have increased facilities 
for handling automobile insurance and 
for the placing of large surplus lines. 

+e ae 
TO OPEN CENTRAL WEST 


It is now understood that Secretary 
Geo. W. Brooks of the California Fire 
of San Francisco will be in Chicago 
some time in October to enter the com- 
pany in five or six of the central western 
states and appoint a general agent for 
the territory. 





ot ++ 
WILL RESUME ITS MEETINGS 
The Fire Insurance Club of Chicago 
will resume its meetings October 8 when 
J. B. Finnegan, associate professor of 
fire protection engineering at Armour In- 
stitute, will lecture on building construc- 
tion. He will have six other lectures in 
the series. Clarence S. Pellet, the Chi- 
cago local agent, will address the Club 
on “Clauses and Forms,” Oct. 24. 
ot ++ 
MAY DELAY DEAN SCHEDULE 
Inasmuch as there seems to be a move- 
ment in the east to have a conference of 
company officials and managers with 
rating experts to talk over the advisability 
of adopting one schedule to be used as 








a basis for the entire country, it is inti- 
mated that the Chicago board will not 
take definite action on age a 
Dean rates until the outcome of the 
eastern conference is known. 

However, the Western Union raters are 
still at work in Chicago getting data to 
district the city under the Dean sys- 
tem. 

++ ++ 
CONCORDIA IN THE LIMELIGHT 


The Concordia will be strictly in the 
limelight at the time of the meeting of 
the Fire Underwriters Association of the 
Northwest. C. G. Meeker, the company’s 
state agent in Illinois and Indiana, is pres- 
ident of the association. Then the great 
Blue Goose will have its feeding in the 
Chicago marshes during the same week. 
The most loyal grand gander of the 
ancient and honorable order is A. F. 
Hebgen, the Wisconsin state agent of the 
Concordia. The entire official staff from 
the home office should be in Chicago to 
see their men perform. 

ae ++ 
CONDITIONS AS TO REINSURANCE 


Those who are representing reinsur- 
ance companies see a return to old-time 
conditions. After the San Francisco fire 
ind the embarrassment over reinsuranc 
the tendency was to lop off reinsurance 
and write more nearly net lines. Then, 
too, the financial stability of some com- 
panies was in question and the stronger 
companies did not want to risk too much. 
All in all there was a heavy slump in 
he reinsurance market. 

As conditions have now readjusted 
themselves, companies are doing more re- 
.nsurance, 

+ ++ 
REQUIRE CHANGE IN CHARTERS 


Some of the fire companies hailing from 
the far west or Arkansas in applying for 
admission to central western states find 
it necessary to change their charters. 
which are a blanket proposition permit- 
ting them to do various kinds of busi- 
ness. In the more conservative states. 
fire companies are not permitted to do 
banking, write plate glass insurance, ex- 
ecute bonds and the like. As one man 
put it, some of these charters allow the 
management to do anything except to 
commit homicide. 

ae a+ 
WANT GENERAL AGENCIES 


There is a heavy influence being 
brought to bear on smaller or medium 
sized companies to establish general 
agencies in the west covering three or 
four states or more if desired. The suc- 
cess of the small general agency system 
in the south seems to be permeating the 
north. The plan proposed is to combine 
two or more companies in one office to 
reduce expenses. There are a number 
of men in the west who are using every 
effort to close such arrangements. 

The American National of Rock Island 
is the latest company to establish a gen- 
eral agency of this kind. These general 
agencies are operated on a commission 
basis. 





Texas Company Has Reinsured 

The Houston F. & M. of Texas has 
reinsured its business in the Southern 
and Guardian and will retire from the 
field. It confined its agency operations 
to Texas but took surplus lines  else- 
where. It had $116,000 capital, $222,346 
assets and $59,000 net surplus. 





French Returns to Chicago 

H. P. French, special agent of the Hart- 
ford in Winnipeg, has resigned. He has 
returned to Chicago to connect with a 
field position nearer to his old home. Mr. 
French was for some time an examineer 
in the Hartford’s office, and before that 
was with the Western Factory. He is 
a son of the late B. W. French, for many 
years manager of the Orient. 





The New Jersey Fire announces it will 
pay no losses under policies where the 
premium is unpaid. . 








CAPITAL 81,000,000. 


FIDELITY 


FIRE INSURANCE C6O., 
Continental Building. 


46 CEDAR ST., NEW YORK 
WESTERN DEPARTMENT: 
260 LA SALLE ST., CHICAGO, ILLS. 


RESPONSIBLE 


ACENTS WANTED, 


LOSSES PAID CASH 


WITHOUT DISCOUNT. 

















ASSETS $2,570,712. LIABILITIES $526, ! 12. 


SURPLUS TO POLICYHOLDERS $2,045,600. 
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il W 
NORTH RIVER BIRE INS. CO. evacal. ses 
ow Se waty AGE, We write a general Class of 
GERMAN FIRE INSURAN MICHIGAN, 
i burgh Pa Michigan business and desire representation 
ae — 1. CE CO. \ ARees in every Town, Village and City in 
ew York Ci 
JEFFERSON FIRE INS. CO. Detroit, Michigan. Ge cove Gates, Wo eve Ge 


Tt. WwW largest Non-Union Agency in the 
oxfio sep KENTUCKY, | United States and any agent repre- 
Garfi -» Cleveland, + genting one or more of our com- 

GEO, B. SEDGWICK panies is entitled to the full capac- 
Box 556. mew aaee,  weeada. ity of our Office. 


; coats aa Deed. WRITE US. 
Minneapolis, Minn. 


Philadelphia, Pa. 
NASSAU FIRE INSURANCE CO. 
Broo hs o Ze 
DIXIE FIRE INSURANCE CO. 
Greensboro, N. C. 
NATIONAL LUMBER INS. CO. 

Oo, N. x. 
BEN FRANKLIN INSURANCE CO. 
Allegheny, Pa. 


‘ve 














Cc. K. HOLLOWAY, Pres. O. G. PARKER, Treas. Cc. P. CONAWAY, Secy. 


Live Wire Connections Wanted in Every Town and City 


om) billalalla, (EE 


$200,000 : Missouri 











ceners Nebraska 
paw FIRE INSURANCE =| sam 




















COMPANY 


Walla Walla, "The Hartford of the West.". The wealthiest city in proportion to population 
on the Pacific Coast, and ranks 4th in the United States 


C. H. SPENCER, © 


Manager Central Department 
H W COLSUN, 


171 La Salle Street, 
CHICAGO Supt. of Agencies 














AMERICAN NATIONAL INSURANCE COMPANY 


OF ROCK ISLAND, ILL. 
CAPITAL =- - - a - 8200,000.00 
H. H. CLEAVELAND, President 
en peRecTons: M. P. VORE, Secretary 


H. H. Cleaveland, Insurance, Rock Island, Illinois. 

F. C. Denkmann, Weyerhaeuser & Denkmann, Lumber, Rock Island, Illinois. 
H. E. Casteel, President Rock Island National Bank, Rock Island, [linois. 
Phil Mitchell, President State Bank of Rock Island, Rock Island, Illinois. 

N. A. Rosenfield, President Moline Wagon Company, Rock Island, Illinois. 

C. J. Larkin, Contractor, Rock Island, Illinois. 


I. 4, oe Secretary: Hartz & Bahnsen Co., Wholesale Druggists, Rock Island, 
linois. 
Otto Huber, President Rock Island Brewing Co., Rock Island, Illinois. 
E. W. Hurst, Capitalist and Attorney, Rock Island, Ihnois. 
ee ‘oon — —— Brewing on La Crosse, Wisconsin, 
. J. Harmon, esident Stockman’s Trust Savings Bank, Chicago. 
H. D. Cummings, Insurance, Chicago. ” . 


For Agencies apply to 
H. D. CUMMINGS & CO., General Agents 
For Ohio, Indiana, Michigan, Wisconsin, Minnesota and Cook County, Ill. 159 La Salle St., Chicago 


“INDIANA GENERAL AGENCY FOR INDIANA AnENIS 


GLOBE & RUTGERS FIRE INS. CO. COSMOPOLITAN FIRE 
OF NEW YORK OF NEW YORE” alecn 
HAMILTON FIRE INS. CO. OF NEW YORK 


PACIFIC FIRE INS. CO. INS. UNDERWRITERS AGENCY 
OF NEW YORK OF THE SPRING GARDEN INS. Co. 
OF PHILADELPHIA 
——ALSO THE—— 


LONDON GUARANTEE & ACCIDENT CORPORATION, LTD., OF LONDON, ENG. 


Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office. 


GEO. M. COBB & CO., General Agents for Indiana 


NEWTON-CLAYPOOL BLDG. 





INDIANAPOLIS,. IND. 
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OHIO AND WEST VIRGINIA 


CONDITIONS GRAVE 





IN TOLEDO 





Some Companies Will Take Business 
At the Old Rates, Which Is 
Causing Trouble 





Toledo, O., Sept. 25.—(Special.)—Con- 
ditions do not improve here and the out- 
look is far from being bright. One 
agency is out hot for dwe lings at 50 
cents for three years and is offering sub- 
stantial reductions on mercantile. An- 
other office with a score or more solicit- 
ors and subagents is said to be not far 
behind it. Other agencies of low and 
high degree are taking a hand in the 
clipping process. 

The Boyer agency of the west end has 
been sold to the downtown agency of 
Kirchner, Wideman & Uhl, which cuts 
off the bad practices in that end of the 
city. 

Much mercantile business has been cap- 
tured by agents whose companies will 
write at the old rates. The mutuals are 
also coming in for their share and have 
reaped a harvest. Companies are anxious 
for their premium receipts to keep up 
and are allowing their agents to clinch 
the business at any price. 

It is said that the New York Under- 
writers, which quit business in the down 
town district, will establish numerous 
agencies in all the suburbs and hopes to 
get enough business in this way to make 
up for the loss in premiums in the down 
town district. 

Kountz, Steig & Co. are trying to 
purchase another union agency to add to 
their capacity. 





Wickham Sells His Agency 

Alvin B. Terry, the Norwalk, O., agent, 
has purchased the agency of C. P. Wick- 
ham, Jr., which gives him a good string 
of nonunion companies. Mr. Wickham, 
aside from his local agency work, has 
had considerable experience in life in- 
surance field work. He now intends to 
secure a position as special agent for a 
fire company. 





Higgins Goes with Columbia 


J. H. Higgins, formerly a local agent 
at Dayton, O., has been appointed special 
agent of the Columbia of Dayton, O., in 
Ohio. He traveled for a‘while for the 
American Central. Mr. Higgins is a hard 
worker and gets close to the agents. 





Evidence Rendered Worthless 

State Fire Marshal D. S. Creamer of 
Ohio has discovered that transcripts of 
testimony, taken in an important case, 
have fallen into the hands of the defense 
and a young stenographer of Youngs- 
town, who took down the evidence, is ac- 
cused of selling it at twenty cents a page. 
The fire marshal has a sheet of one of 
the transcripts with the young man’s 
name on it and it was the intention to 
prosecute him, but there seems to be no 
law covering the case. All the evidence 
taken so far has been rendered practically 
worthless by the young man’s duplicity, 
although he was paid more for his work 
than the department is accustomed to 
pay. Mr. Creamer will ask the next 
legislature to enact a law making the vio- 


lation of the confidence of an employer a 
felony. 





Not Using the Dean Rates 
Dayton, Ohio, is at present not using 
any of the ratings promulgated by the 
Sellers bureau. The rating of the new 
risks is being done independently. Since 
the discontinuance of the services of a 


A Progressive and Profitable 
Agency in Cincinnati 


desires an additional Sole Agency 
Company. Excellent berth. Ad- 
dress C 26 
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secretary, the advisory rates are not 
being placed in the card cases, and as a 
consequence things are being consider- 
ably tangled up. However, there does 
not seem to be anything but the kindliest 
relations existing among the agents and 
they do not anticipate anything in the way 
of a rate war at present. The rating of 
Dayton was completed several months 
ago, but after consideration, the rates 
were thought to be too high and Dayton 
was placed from a city of the third class 
to a city of the two and one-half class. 
The former rates were then called off and 
the city was rerated under the new 
basis. This has not yet been completed, 
but will be in the near future. The 
agents in Dayton are antagonistic to the 
Dean schedule and it is a question 
whether the new rates will be accepted as 
revised. 





CINCINNATI WORK BEEN BEGUN 





Ohio Fire Prevention Association Mem- 
bers Gather in the City to Make 
Inspection 





The Ohio Fire Prevention Association 
came to Cincinnati about thirty strong 
this week to inspect the congested dis- 
trict. President Joseph A. Cloud had 
called the meeting for the Sinton Hotel, 
but by the courtesy of the local agents 
the rooms of the Cincinnati Fire Under- 
writers Club were placed at the disposal 
of the field men. There was consider- 
able interest attached to this meeting 
because of the intimation that if a con- 
siderable number of the members should 
not put in an appearance the organiza- 
tion might be disbanded. A number of 
the members were lukewarm on _ the 
project to inspect Cincinnati and larger 
cities of the state which maintain their 
own inspection bureaus, while feeling 
heartily in sympathy with the organiza- 
tion’s work in the smaller cities. It 
was argued that in Cincinnati many of 
the companies doing the largest business 
maintain agencies and local departments 
which practically are not under the ju- 
risdiction of members of the association, 
and also that Manager Cleveland of the 
local inspection bureau already has mat- 
ters well in hand. 

President Cloud states that he sees 
no reason why Cincinnati should be 
treated any differently from Cleveland 
and Toledo, which have been visited, 
and he feels confident that the work 
will be of considerable value. He points 
out that the local bureau has been very 
busy of late in applying the Dean sched- 
ules, and that the recent numerous fires 
and the installation of the new water- 
works system make an inspection at this 
time opportune. Thirty men, the mini- 
mum number with which he is willing 
to begin the inspection, can, he thinks, 
in three days’ time cover the congested 
district and do much good in supple- 
menting the excellent work of the local 
experts. 

There seems to be little danger that 
the association will disband. President 
Cloud has numerous letters from com- 
panies warmly praising the work ac- 
complished, and encouraging its con- 
tinuance. There are practically only 
nine inspections a year, which do not 
interfere greatly with the regular work. 
There are ninety active members and 
sixteen cities have already been inspected, 
4,675 risks having been reported on and 
1,120 criticised and notices sent to prop- 
erty owners. The committees appointed 
in each city on waterworks, fire depart- 
ment and law and ordinance have in- 
variably accomplished good results. The 
association will work three days in Cin- 
cinnati, finishing Friday night. 





Akron to Bury Wires 
The city council at Akron, Ohio, has 
passed an ordinance requiring all the 
wires on Main and Howard streets, be- 


tween Jackson and Federal streets, to be | 
placed in conduits, with the exception of | 


the trolley, feed and span wires of the 
Northern Ohio Traction & Light Com- 
pany. This action was taken to enable 





THE SPRINGFIELD UNDERWRITERS 
MUTUAL FIRE INSURANCE | ORGANIZED 1902 
COMPANY .H. » PRES. 


M, L. MILLIGAN, tracas. 
SPRINGFIELD, OHIO 


E. C. PRICE, auviron «4 Vv. pacer. 
JOHN G. WETZEL, sco'tr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 


COOPER ("3 


Fire Insurance Company | 
OF DAYTON, 0. ! 





ADAM BENUS, Sec'y 


Cincinnati Underwriters 
Composed of the 
Eureka Fire and Marine 
and Security Insurance 
Companies of Cincinnati, 0. 


Statement Jan. 1, 1907. 














Cadh Capital ...... -ccccesssececves cove $250,000, 
Reserve ter Reinsurance.........+ +++» 218,596.60 
Other Liabilities...... 1... -.0sceesceee 1,805.59 
BAVID B. CORWIN CHAS. VAN AUSDAL Net Surplus.......---05 0-5 seeeeee sees 211,702.94 
a caataeeeeenes Total Assets. ........ -+0+esesceeeeeee $712,105.13 


GHAS. W. SCHENK, Secretary zosses Pald Since Organization. .$3 ,324 872.45 





hh. A. RICHARDSON, President WM. D. DENNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, whieh has 
1 been paid in full without discount. 


Vedder Underwriter Co., General Agent for the United States 
61 Wilitam Street, New York 


H. G. BUSWELL, Cook County Manager, Chieage 


ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





MERCHANTS AND, 

MANUFACTURERS 

INSURANCE COMPANY 
CINCINNATL 


CHARTERED 1833. PERPETUAL. 
CAPITAL . . .  §i50.000 

















— SURPLUs'roPoLicY wotree 
HOLDERS . 222.228 
G.W.POHLMAN - - President|| William H. Calvert, President 
E.W. BURNET - - Secretary Winfield S. Hukili, Jr., Secretary. 
G. W. POHLMAN, Jr. State Agent 404 First National Bank Bldg, 








ORGANIZED 1870 
The Concordia Fire Insurance Company 


OF MILWAUKEE, WIS. 


Re-insurance Reserve - - $722,879.65 
Net Surplus ~ - 156,604,123 


Total Assets 309,693. 
GEORGE BRUMDER, President GUSTAV work CAROER Jr., Vice-President 
FRANK DAMKOEHLER, Secretary W.C. HUGHES, Supt. of Agencies 
BIERCE & SAGE, General ts for Michigan and Ohio 
= sae Opera House Block, Detroit, Michigan 
SPECIAL AGENTS—J. T. 


KIRKWOOD, Cleveland; FRANK M, SAGE, Detroit; GEO. B. SE. 
WICK, Ishpeming, Michigan : _ 


Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 
207-209 E. Madison St. 


Cash Ca $300,000.00 
Shy wy all other Liabilities 72, 941 83 











Organtecd ta 9 in 1867 


GERMAN FIRE 


Insurance Company 


of WHEELING, W. Va. 








Cash Capital, ° 200,000.00 
Telephone Main 278 CHICAGO | Net — . a te erry 
SOUTHERN DEPARTMENT: WM. F. STIFEL, Presdent 
1005 Washington Ave., ST. LOUIS ANTON eT RIESTER Secretory 


R 
1. F. Small, Superintendent WM. GORBING, Aes't Secretary 








8. W. Ki e oe t of Agencies 
Eell Telephone 3081 Ww. lok. Special Agent 
Fire Insurance at Cost Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 
President. J. H. LEIDING, Secretary 
ASSETS, $83,630.25 NET SURPLUS, $70,620.44 
Agents Wanted in Ohic. Surplus Business in other States considered. 


J. H. LEIDING, pune Insurance 


3 Masonic Temple ° ° 


A. B. IDESON, 


HOME OFFICE: CINCINNATI, OHI® 
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the firemen te de better service in case 
of a dangerous fire. The section that will 
be cleared is in the maim part of the 
business district, 

FIRE LOSSES FOR S8siX CITIES 


Record is Given for Findlay, Ashtabula, 
Marion, Steubenville, Tiffin and 
Elyria in 1906 








The Ohio fire marshal’s office presents 
the following statistics as to losses in 
six cities of the state; 


Findlay with a population of 7,613 had 
31 fires in buildings worth in the aggre- 
gate, contents fncluded, $181,090; insur- 
ance companies stood to lose on 
$92,800 and the actual loss was $58,163, or 
$3.30 per capita. 

Ashtabula with a population of 15,514 
had 15 fires in buildings worth $120,240; 
insurance companies stood to lose $34,500 
and the actual loss was $97,110, or $6.25 per 
capita. 

In the average building afire in Find- 
lay the loss possible was $5,841 and the 
actual loss $1,876; in Ashtabula in the aver- 
age building afire the loss possible was 
$8,016 and the actual loss $6,474. 

The percent of loss to the amount which 
would Rave been lost but for the efforts 
of the fire department was in Findlay 32, 
in Ashtabula 80% percent. 

The average building fired in Findlay 
was insured for 51% percent of its value; 
in Ashtabula for 28%, percent. 


Steubenville with a population of 44,925 
had 29 fires in bulidings worth, contents 
included, $131,300; insurance companies had 
at risk on them $73,650 and the actual loss 
was $26,241, or $1.09 per capita. 

Marion with a population of 14,001 had 61 
fires in buildings worth, contents included, 
$238,480; insurance companies had at risk 
$117,040 and the actual loss was $6,324, or 
664% cents per capita. 

In the average building afire in Steuben- 
ville the loss possible was $4,527 and the 
actual loss $905; in Marion the loss possible 
was $4,676 and the actuai loss $183. 

The percent of loss to the amount which 
would have been lost but for the efforts of 
the fire department was in Steubenville 20 
percent; in Marion 4 percent. 

The average building fired in Steuben- 
ville was insured for 56 percent of its 
value; in Marion 49 percent. 

Steubenville has 13 full paid firemen and 
102 volunteers. Marion has 11 full paid 
and 20 part paid firemen. The average 
per capita fire waste in American cities is 


Tiffin with a population of 11,078 had 20 
fires in buildings worth, contents inclided, 
$66,845; insurance companies had at risk 
on them $29,157 and the actual loss was 
$6,993, or 63 cents per capita. 

Elyria with a population of 10,699 had 
30 fires in buildings worth, contents in- 
cluded, $400,145; insurance companies had 
at ri $194,700 and the actual loss was 
$109,029, or $10.19 per capita. 

The percent of loss to the amount that 
would have been lost but for the fire de- 
een was in Tiffin 12% and in Elyria 


%. 

Tiffin has 8 full and 12 part paid firemen. 
Elyria had at the time of the conflagration 
in January 1 full and 2 part paid firemen 
and 50 volunteers, The full-paid men now 
number seven. 

The average building afire in Tiffin was 
insured for 61 percent of its value; in 
Elyria 48 percent. 


How Commissions Are Paid 

A good story is going the rounds in 
Ohio showing the excess commission evil 
and how it works. A field man was 
visiting a mixed agency in the western 
part of the state. The agent was not in, 
but an inexperienced clerk was in charge. 
The field man asked if there had been 
any change in company representation. 
The clerk handed out a card showing 
the companies. After each one was the 
commissions paid. The special noticed 
that two union companies were on for 25 
percent flat. The knowledge that this 
fact had been given to this special got 
to the ears of the excess commission 
union specials. They shut down on the 
agency. The agent then went out to get 
a 25 percent flat company to take their 
places. He interviewed a nonunion spe- 
cial, who thought he was to be in com- 
petition with 25 percent flat commissions 
and told the agent he would pay 30 per- 
cent flat. The agent, overjoyed at his 
capture, took in the company. 


Will Refuse to Pay Lose 
The Union of Philadelpihia will re- 
fuse to pay its $1,000 policy on the 
Saunders’ loss - Big eer W. Va., 
Owing to an alleged substitution of its 
policy for that of the National Union 











of Pittsburg. The National Union pol- 
icy was dated ~~ and the fire 
occurred Aug. 28. n days later, or 
on Sept. 4, according to the information 
given by Mr. Saunders to W. M. Mon- 
roe of the New York Underwriters, 
Mr. Maddy of Davis & Maddy, agents 
at Montgomery, who placed the line, 
gave the assured the Union of Phila- 
delphia policy and took up the National 
Union policy, saying it had been can- 
celed. Mr. Monroe promptly communi- 
cated the information to Special Agent 
Hancock of the Union, with the result 
~ the company will refuse to pay the 
claim. 





News from Cleveland 


All the offices have been busy the past 
week figuring the new rates and the re- 
bates due their patrons in the district 
covered by the new fire mains. Aside 
from the work required to get this mat- 
ter into shape, quite a lot of money will 
be required to pay the rebates. While 
it is still maintained that the reduction 
on stocks will be about 10 percent, the 
percentage on the building rate is rather 
uncertain. It will average somewhere 
between 7 and 8 percent, it is believed. 


Fire Chief Wallace has asked the city 
for 500 feet of three and one-half inch hose 
for special use on the high-pressure sys- 
tem. The requisition has been approved 
by the board of public safety. Mr. Wallace 
has also asked that the telegraph lines on 
Broadway be placed under ground, in order 
that fighting fires along that thoroughfare 
may be made easier. 

The private ene system installed in 
connection with the new fire main system 
has been completed. The system parallels 
the mains and one hundred stations are 
now ready for use. This will be a great 
convenience to the firemen, as communica- 
tion can be had with the fire boats at any 
time and the fire alarm office can be called 
up from any of the stations which are 
located at intervals along the street. The 
system is installed in a private conduit 
line. 





Ohlo Agency Appointments 
Roch. Ger.—C. W. Kuniper, Nelsonville; 
B. H. Edson, Middletown. 
Western, Pa.—D. W. Edmonds, Youngs- 


town. 
, Eng.—I. S. Young, Pleasantville; 

W. F. Bierley, Pleasant City. 

#Z=tna—H. Hannah, Hamersville; C. R. 
Summers, Oberlin. 

Allegheny—H. M. Howell, Greenville; C. 
8. Hageman, Piqua. 

Amer. Cent.—J. B. Leonard, Bucyrus. 

Alliance, Pa.—Edw. MacMillen, Youngs- 


town. 
Ben Franklin—M. M. Gunsaullus, Fay- 
ette; F. and A. L. White, East Liv- 


e q 
lonial, N. Y.—David W. Edwards, 
Youngstown. 
Cosmopolitan—A. L. Hoyt, Middleport. 
Camden—G. A. Leonard, Canton. 
Continental—Hutchinson & Poling, Ken- 


ton. 
Concordia—C. 8S. Baxter, Wellston. 
Dixie—Peter C. Troug, Youngstown. 
Dubuque—E. MeMillan, Youngstown. 
Eagle—Rower & Stevenson, Leipsic. 
Fire Assn.—Isaac R. Parry, Jackson. 
Fidelity—Arthur E, Eoff, Findlay. 
Franklin—Chas. A. Hover, Lima. 
Germania—W. H. Yearley, Lucas. 
core Amer., N. Y¥.—Martin B. Cot- 
trell, Delta. 
German All.—Alfred M. Brandt, Brad- 
ford. 
German, W. Va.—Willis Stutson, Wash- 
ington C. 


OHIO NOTES 


The Pittsburgh appoints J. Timendorfer 
as agent at Cleveland. 

The German Alliance goes to H. S&S. 
Walbridge & Co. at Toledo. 

C. H. Smith is doing some per diem work 
for the Union of Buffalo in Ohio. 

The National of Hartford has placed an 
agency with X. B. Drexilius & Co. at 
Cincinnati. 

E. D. Morgan gets the Colonial Assur- 
an and Chas. Kemmler the Fidelity 
at Columbus. 

The Southern of New Orleans has trans- 
ferred from Meuche & Hickman to Schieble 
Bros. at Dayton, Ohio. 

Howard Shafer of Caldwell, Ohio, and 
J. W. Fulton of Hiramsburg have formed 
a partnership in the insurance business at 
Caldwell. 


—I 





J. H. Leiding of Cincinnati calls atten- 
tion to the fact that he is not the Cin- 
cincinnati agent of the New Jersey Fire, as 
published in the last issue. He resigned 
the agency several months before the re- 
tirement. 

David H. Stone, Jr., has been appointed 
special agent for Pennsylvania, Ohio, New 
Jersey and Delaware for the Vedder Un- 


derwriter Com y, manager of the Dela- 
ware Fire of ver, Del., for the United 
States. Mr. Stone was formerly connected 
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The New York Underwriters, United 
Firemens, Sun and New Hampshire have 
compromised the $3,400 loss on the George 
McFarlin claim at Kast Liverpool fer 10 
percent. 

Oscar Omey, now a prominent farmer of 
Hillsdale county, Michigan, was arrested a 
few days ago at Alvordton, O., by the 
mayor of the village, on an indictment for 
arson, returned in February, 1906. He gave 
bond in the sum of $2,000 and was re- 
leased. r and Newton Omey are ac- 
cused of burning the store of William 
Acker on June 28, 1889. Omey was visit- 
4 friends in Ohio at the time of his ar- 
rest. 





WEST VIRGINIA NOTES 


The Jones-Winkler Insurance A cy of 
Charleston, W. Va., has been mmeospornted. 


Stockholders of the Jones-Winkler Insur- 
ance Agency (incorporated) of Charleston, 
W. Va., have elected the following offi- 
cers: B. R. Winkler, formerly of the firm 
of Jones & Winkler, president; John A. 
Field of the firm of Noyes Thomas & Co., 





kler, setre 
urer and general = 
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MOTOR BOAT 
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Against fire and marine haz- 
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E. 8S. KELLEY, General Agent 
ST. JOSEPH. MICH. 





JOHN J, HENRY, Pres, 
CHARTERED I8i1- 


Ohe 





GEORGE F, REEVE, Vice-Pres, CHARLES M, HENRY, Sec. 
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INSURANCE Co. 


NEWARK WN. J. 





A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS 


ITS AGENTS 





’ a g nt, 


153 La Salle St., CHICAGO 





Tusurance Zompany 
OF ALLEGHENY, PA. 
INCORPORATED 1866 
CAPITAL - = - $500,000.00 
RESERVE - - 403,635.59 
SURPLUS To Poticy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


NATION AL NORTHWESTERN F&M. 


Tusurance Zompany 
OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 
CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 


MH. M. HUFF. A-sistant Generali Ag: nt 
184 La Salle Street, CHICAGO, ILL. 
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WICHIGAN AND INDIANA 


DETROIT ENDORSES FLINT PLAN 


Agents Favor Coinsurance Clause Rec- 
ommended by the State Associa- 
tion—Delegation Leaves 








Detroit, Mich., Sept. 24.—(Special Cor- 
respondence.)—The Detroit Underwrit- 
ers Club at its last meeting adopted a 
resolution to the effect that the action of 
the Michigan association at the Flint 
meeting, so far as the new coinsurance 
clause is concerned, be approved and ac- 
cepted by the Detroit agents. At the 
Flint meeting the resolution referred to 
was placed in the hands of H. R. Vernor, 
chairman of the grievance committee, to 
be presented to the Michigan Inspection 
Bureau for approval and adoption. It 
seems an impression got abroad that 
Manager Chapman would not consider 
the proposition as adopted. This is not 
so. Chapman received the commu- 
nication in proper spirit, but he was 
placed in a peculiar position. The com- 
panies could not agree on any one clause, 
so, in order to please all, he got up this 
clause which is being used calling for 
three signatures. These have been dis- 
tributed throughout the state and are 
being used. I understand the Saginaw 
club intends having printed and used the 
clause presented by the committee at 
Flint. 

There seems to be something in the 
air affecting insurance and companies. 
No one apparently knows what is coming, 
but it is said, “Just wait. Something is 
going to drop.” I don’t know what’s 
coming, but think something is due soon. 
Perhaps the old-time companies are going 
to reduce rates on dwellings, perhaps the 
companies which are getting the dwelling 
business are getting it at too low a rate 
and intend raising. Perhaps some of 
these companies are not making any 
money and intend quitting. One has, 
more may. Something is due soon. One 
thing is certain. You cannot teach some 
companies that it costs money to do fire 
insurance ~~ by a total loss of all 
they possess. San Francisco is forgotten 
and the great loss so far this year is for- 
gotten. Perhaps before this year is over 
some impression will be made that can- 
not be forgotten. 

A couple of years ago two well-known 
firms in Detroit had a serious loss by 
fire. They were well insured and got 
prompt and liberal settlements. Yet 
their experience was not in any way 
satisfactory. While the companies could 
and did compensate them for the visible 
loss by fire and water, the loss of busi- 
ness could not be provided for; so they 
made up their minds if they should ever 
build, they would put up if possible 
fireproof buildings. Today both of these 
firms are putting up buildings on Wood- 
ward avenue, and, true to their promises, 
they are putting up fireproof buildings, 
and, as an additional precaution, put- 
ting in sprinklers. The people who are 
building now are getting the habit. 
New fireproof ideas are being adopted 
and the fire hazard eliminated as much 
as possible. When the old parts of 
the cities are burned out or torn down 
and new ideas adopted, the fire insurance 
business will be settled. Things are 
getting that way. In course of time it 
will be criminal to have a fire. 


H. R. Vernor, Ww. A. Eldridge, Fred 
Guenther, H. N. Brevoort of Detroit, and 
E. Van Tuyl and S. R. Birchard of Bay 
City left Monday for Richmond, to at- 
tend the national meeting as Michigan 
representatives. Alfred Bunclark, secre- 
tary of the Detroit Club, intended going 
also, but he sprained his knee in getting 
off a street car and cannot go. I advise 
anyone who uses street cars not to get 
off or on until the car stops. 


The new building law takes effect next 
month. Four building commissioners will 
be appointed. I understand the mayor 





proposes naming a builder, a lawyer, a 
merchant and an insurance agent. I hear 
he had no trouble in getting the three, 
but when it came to the insurance agent 
he was up against it. Of course politics 
have nothing to do with the appointment. 
All he wants is quality and when the in- 
surance proposition was presented he 
started guessing. I think he is guessing 
yet. Oxtp DetrRoITER. 





Refuse to Adopt New Rates 

Following the visit of the committees 
from the two field clubs to Muncie, Ind., 
last week to urge the adoption of the 
new rates, the agents have voted to con- 
tinue the present rates. It is said that 
the companies will not insist on the new 
rates until the matter is taken up further 
with the agents. 


FIRE PROTECTION AT SAGINAW 





Main Need Is the Overhauling of the 
Piping System—Local News 
of the City 





Saginaw, Mich., Sept. 25.—(Special.)— 
There is no question about there being 
an adequate supply of water in this city 
and the capacity of the pumping stations 
is quite sufficient to furnish all the water 
needed for fire and domestic purposes. 
The great need here at the present time 
is an overhauling of the piping system. 
This is favored by a number of the mer- 
chants and manufacturers, but their inter- 
est is hard to stimulate on account of the 
very favorable loss record the city has 
had, especially in the congested district, 
for a number of years past. A steamer, 
however, would not do any great damage 
to the fire department equipment, although 
for a direct pressure system it is a very 
hard thing to find a better equipped and 
more ably managed fire department than 
that of Saginaw, it being on a fully paid 
basis. A few additional men for some 
of the outside houses would add some 
to the efficiency. 


George C. Ryan has resigned the agency 
of the Cooper and retired from business. 
This is another agency that was started 
here a year or so ago. 

Since the meeting of the Michigan local 
agents at Flint a number of agents here, 
who have not up to the present time at- 
tached the new co-insurance clause to 
policies, have all been waiting for the form 
which the association asked the Michigan 
inspection bureau to adopt, as they figure 
it will save them a large amount of extra 
labor, 

Rogner & Thrasher, who opened an of- 
fice about a year ago, representing the 
Bierce & Sage companies, have dissolved 
partnership, Mr. Thrasher returning to the 
sale of steam supplies and Mr. Rogner 
continuing the business with Lincoln E. 
Bradt, another attorney of chis city. 

Mark D. Geer, the newly elected presi- 
dent of the Michigan Association of Local 
Agents, is already preparing great events 
for the 1908 annual, to be held in Saginaw. 
When Mark takes hold of anything he gen- 
erally sees it through, and local agents are 
assured a good time when they vist us 
next year. 





Belding Wiring Hazardous 

The general condition of inside electric 
wiring in the mercantile section at Beld- 
ing, Mich, is hazardous. Apparently 
little attention has been paid to the re- 
quirements of the national code. One 
special agent reports visits to Belding 
at least once in sixty days to settle 
losses, all of which are on good business, 
with cause generally unknown. From 
wiring conditions it is not only possible 
but probable that some at least were due 
to defective equipments. 





West Side Badly Treated 

For years the west section of the city 
of Owosso, Mich. separated from the 
main part of the town by the river and a 
mile of distance, has needed a fire sta- 
tion. Most of the factories are located 
on the west side, while practically all 
the fire-fighting apparatus is downtown. 
Some years ago the council bought the 
land for the needed station, though the 
money appropriated for the building was 
used for another purpose, but this sum- 
mer the pressure on the council became 





too strong to be resisted and the sta- 
tion was built. At a recent meeting of 
the council it was voted, despite the ex- 
ertions of the two west side aldermen, 
to sell the new building and establish a 
paid fire department downtown. The 
west siders threaten legal proceedings 
to secure their rights. 





New Jersey Fire Agents 
The following is the list of the agents 
of the New Jersey Fire in Michigan, 
which company has retired: 


Putnam & Miller, M. H. Haisington, 
Adrian; James C. Eslow, Albion; Z. P. 
King, Ann Arbor; Warren & Warren, J. C. 
Buchanan, Bay City W. S. Tucker, Big 
Rapids; S. M. Clarke, Willson- & Milxom, 
Battle Creek; E. F. Sawyer and E. EF. 
Haskins, Cadillac; Holamn Bros. & Co., 
Calumet; E. A. Burnett, Charlevoix; W. 
BE. Shoemaker and E. A. Bouchard, Che- 
boygan; Whitbeck, Burwell & Chapman, 
Detroit; C. W. Ingram, J. E. Todd, Es- 
canaba; W. A. Martindale & Co., Grand 
Rapids; E. A. Kemp and S. A. Boorh, 
Greenville; Finch & Pemberthy, Hancock; 
M. C. Pettibone, Flint; J. T. Healy, 
Houghton; A. W. Mason, Jackson; C. H. 
Garrett, Kalamazoo; Lansing Insurance 
Agency, Lansing; Z H. Cole, Lapeer; C. 
Guy Perry, Lowell; F. A. Foster, Luding- 
ton; A. C. Christenson, Manistee; H. E. 
Holion, Marshall; J. J. Martinek, Menom- 
inee; W. T. Kelly, Mount Clemens; E. D. 
Haines, Muskegon; Charles Jackson, 
Owosso; Henry Gates, Petoskey; A. P. 
David, Port Huron; H. N. Geer, Saginaw; 
-E. J. Martyn, Sault Ste. Marie; 2 
Hagerman, Sturgis; G. W. Curtis, Trav- 
erse City. 





G. W. Chandler Improving 

George W. Chandler, the veteran local 
agent and field man of Detroit, who some 
time ago was stricken with paralysis, is 
slowly improving. Some of his old 
friends among the field men, who have 
recently called on him, say he was greatly 
pleased to see them and to know he 
was not forgotten by his former associ- 
ates. 





To Change Building Requirements 

With the purpose of encouraging the 
building of brick houses, he says, Build- 
ing Inspector Thos. A. Winterrowd of 
Indianapolis has had introduced in the 
council an ordinance reducing the thick- 
ness required in the walls of brick dwell- 
ings. The old ordinance requires 12-inch 
walls, no matter what the height of the 
house. The new ordinance will set the 
minimum at 8 inches for one-story struc- 
tures; for a two-story house, 12 inches 
for first story and 8 inches for second; 
for a three-story house, 12 inches for 
first and second stories and 8 inches for 
third. The inspector says he is also going 
to have an ordinance prepared setting 
standard specifications for mixing con- 
crete for building purposes. 





INDIANA NOTES 


John L. Schulthies gets Edwin Page's 
companies at Mount Vernon, Ind. 


Autrim & Detamore have purchased the 
agency of L. H. Ammon at Converse, Ind. 


Wm. Jolly has disposed of his agency at 
Lafayette, Ind., and reentered the clothing 
business. 

William F. Wocher, of the John Wocher 
& Bro. Agency, Indianapolis, and Mrs. 
Wocher are visiting abroad. 

Ernest A. Matthews of South Bend, Ind., 
has disposed of his agency of the Ohio 
Farmers, but retains his other companies. 

Agents at Boonville, Ind., are reported as 
having shaded the rate on the flour mill 
of the Boonville Milling Company, fated 
at $3.4 

Arthur W. Ellis of Richmond, Ind., who 
recently sold his interest in the Dye & 
Ellis agency to his partner, will open an 
agency in Fairmount. 

W. M. Fogarty, second vice-president of 
the Citizens Savings bank of Indianapolis, 
will open an agency in that city Oct, 1, 
his first company being the Walla Walla. 

The Indiana Retail Merchants Fire, with 
headquarters at Anderson, has $1.500,000 in 
business booked, it is said, and will get its 
charter in time to begin authorized opera- 
tions Oct. 1. 

The Indiana insurance public awaits with 
interest the department’s report on the 
Manufacturers Mutual of that state. It is 
rumored that Sherman Mott, secretary, 
has resigned. 

J. N. Ammons and E. E. Tolley, two 
business men of Converse, Ind., have taken 
an interest in the W. H. Wiley agency at 
Marion, Ind. The offices will remain im 
the Commercial Club building, where they 
were located when W. H. Wiley was con- 
ducting the agency. Mr. Tolley w'l) Lave 





eharge of the life ins acting a 
the agent In northern Indiana tor the Ohie 
State Life Company. Mr. Ammons will 
look after the fire insuranee. 

Charles Steffens, an insurance agent of 
Evansville, arrested on a charge of em- 
bezzlement of $280, has been discharged 
by the court, as the prosecuting witness 
failed to appear. 

The Farmers Mutual of Montgomery and 
Fountain counties, Indiana, had losses the 
last year of $9,779 on $4,000,000 of busi- 
ness. Of the losses 55 were from ht- 
ning, 26 from fire and three from other 
causes. 


Chicago brokers are charged with hav- 
ing written the plant of the Salt Mountain 
Manufacturing Company at Chesterton, 
Ind., under an improper form and an effort 
is being made to bring about the desired 
amendment. 


Biedsoe & Buckingham of Terre Haute, 
Ind., have dissolved partnership. Mr. Buck- 
ingham will continue in the old office and 
Mr. Bledsoe takes a desk in the Stimson 
& Condit office. The former partners di- 
vide the companies, 


The citizens committee appointed by the 
town board of Bicknell, Ind., to report on 
the advisability of granting a franchise for 
a waterworks system has reported against 
it for the present, on account of other ex- 
oa The town is without fire proteo- 
on. 


Carl H. Heyden has taken a position itn 
the real estate and insurance department 
of the Mercantile Trust & Savings Com- 
pany at Evansville. He has been con- 
nected with the firm of A. Bromm & Co. 
and R, H. Pennington & Co. for the past 
four years. 

Arthur Baker has been arrested at Gar- 
rett, Ind., charged with setting fire to his 
father’s meat shop. The Home and Ger- 
man Fire have $2,000 on the loss and they 
allege incendiarism. Roll Terrell has been 
arrested at Huron, Ind., charged with ar- 
son in setting fire to the residence of 
Judge James Snow. 

Huntington, Ind., has just completed a 
new pumping station with five deep wells, 
and is testing a centrifugal pump which 
will be operated by electricity. he city 
will establish pumping stations in various 
parts of the city instead of having one 
central pumping plant. The experiment is 
os watched with interest by many other 
cities. 





MICHIGAN NOTES 


Lansing, Mich., suffered twelve fire losses 
during August, with total insurance adjust- 
ments of $38,808. 

Isaac Kaoun, formerly with the Wiersing 
agency at Holland, has purchased the 
business of L. Y. Devries, who goes to 
Seattle, 

E. L. Brooks, formerly local a 
Hesperia, Mich., has removed to ont, 
Mich., where he has opened a local agency 
with the Continental and Connecticut. 

A volunteer fire department is being or- 
ganized at South Range, Mich, in the 
copper country. Hydrants have been 
placed along Main street and a fire-fight- 
ing apparatus ordered. 

The Thompson Towing Company of Port 
Huron has been granted permission to tie 
its tugs at the Butler street dock, in con- 
sideration for which the company Trees to 


give the city the free use of its fire tug 
during fires. 


Grand Rapids buried the project to go 
to Lake Michigan for its water supply at 
the recent special election and now the 
board of public works will take up the 
matter of installing new pumps and im- 
proving the waterworks station. It is esti- 
mated that a quarter of a million dollars 
will be expended in these improvements. 


The extension of the lake water system 
from Calumet, Mich., to Lake Linden by 
the Calumet & Hecla’ Mining Company hag 
been completed for almost three-quarters 
of the distance and will be completed this 
year. The pumping station has been en- 
larged and will be of sufficient capacity to 
supply both Calumet and Lake Linden with 
water. 


ent at 





Wisconsin Department Receipts 
Deputy Insurance Commissioner Waite 
has issued a statement showing that the 
total receipts of the Wisconsin insurance 
department will be about $675,000 this 


year. The receipts during the last ten 
vears were: 

ear eceipts Year Receipts 
SEPe . cecvce $166,074.70 1903 ...... $504,885.09 
a 239,774.43 1904 ...... 62,685.00 
BETTER 388,448.19 1905 ...... pity 178.95 
BOGO coccce gt ysl BOGS cocpes 620,438.68 
SOUR soccce 435.793.46 1907 (to 
BOOB ccccee 468,177. 9 date).... 661,142.98 


The total disbursements were: 
1900, #901 and 1902, $32,464.14; 1903, 
606.60; for 1904, $20,794.43; 1905, 9 
717.06: 1906, $22,579.09; 1907 (estimated), 
$25,000. 


od 





The situation in Pittsbu and a> 
gheny county is much relieve pA the 
tional of Allegheny joining 2 
carrying with it the other alae m 
ite local office. 
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IN ILLINOIS AND WISCONSIN 


REPORTS ON ILLINOIS’ CITIES 


Rock Island Council Deadlocked on 
Inspector’s Qualifications—Burying 
At Peoria Going On 





At Rock Island, Ill, the city council 
is considering an electrical inspection 
ordinance, but unfortunately it dead- 
locked on the sections prescribing the in- 
spection fees, also the qualifications of 
the inspector. Some aldermen demanded 
that he should be a union man, others 
that he should be a graduate electrical 
engineer. The mayor appreciates the 
necessity for the careful inspection of in- 
terior wiring and will take up the matter 
with the council as soon as the press of 
business now requiring attention is dis- 
posed of. The mayor is pledged to a 
civil service system calculated to place 
all municipal employes beyond the con- 
trol of politics. He is also interested in 
the question of a building ordinance and 
will urge the adoption of a suitable 
measure of this character at the proper 
time. 


The electrical inspection ordinance at 
Peoria is being rigidly enforced. Both 
signal and lighting companies are doing 
considerable underground work, and 
much of the fire alarm system will be in 
conduits before winter. When com- 
pleted, this improvement will make pos- 
sible the removal of all poles from the 
business district except those used to sup- 
port trolley wires. 

The city counci! has ordered the city 
electrician to carefully inspect the over- 
head wires belonging to the local trac- 
tion company. A great deal of this system 
is said to be poorly supported and fre- 
quent accidents occur. The water pipes 
are reported to be greatly damaged by 
electrolytic corrosion due to improper 
bonding of rails and the absence of track 
wires. 





Blanket Policies on Schools 

There have been some attempts by 
agents in some sections of Illinois to 
write school buildings, furniture and fix- 
tures blanket. The union companies are 
required to write specific amounts on 
portable fixtures, although in some cases 
the values are not large. Some boards 
of education seem to want a_ blanket 
policy. In the larger towns the portable 
fixtures have more value, as is the case in 
colleges. 

Some agents, therefore, find nonboard 
companies willing to write a blanket form 
and they have to seek relief. 





Complain of Bushnell Agent 

Although the committee from the IIli- 
nois Field Club that visited Bushnell, IIL, 
gave D. F. Chidester a clean bill of 
health, agents in some of the surround- 
ing towns claim they are losing business 
to him on account of alleged rate-cutting. 
It is likely that a further investigation 
will be made, as it is claimed specific in- 
stances can be cited. 


Report on Manitowoc 

A new tariff has been issued for Man- 
itowoc, Wis., under the Dean schedule. 
H. F. Hubbard is president of the local 
board and Frank Hoffman secretary and 
treasurer. The population of the city is 
given as 14,000. The streets are princip- 
ally 66 feet wide, nearly level and paved 
with brick and macadam in the business 
section. There is a Gamewell fire alarm 
system of 47 boxes and telephone com- 
munication to central office and through- 
out the city. There is a direct and gravity 
pressure water supply system. The sup- 
ply for domestic purposes is from a well, 
20 feet in diameter and 20 feet deep, fed 
by springs; the standpipe is 20 feet in 
diameter, 124 feet high, and has a ca- 
pacity of 300,000 gallons. The water- 
works are owned by an independent com- 
pany. The brick pumping station con- 
tains two Worthington high pressure 





SECURITY 


INCORPORATED I184I. 


INSURANCE COMPANY 


OF NEW HAVEN, CONN. 


Cash Capital, - $500,000.00 
Surplus to Policyholders, - - - 874,884.36 
Assets, - = ‘s mj 1,987,045.65 


Losses paid since organization over $10,000,000.00 
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ILLINOIS INDIANA WISCONSIN MICHIGAN MISSO MINNESOTA 
1OWA KANSAS NEBRASKA COLORADO NORTH DAKOTA SOUTH DAKOTA 
J. A. DAGGETT, MANAGER, ROCKFORD, ILL. 

OHIO WEST VIRGINIA KENTUCKY 


WM E. JONES, STATE AGENT, 708 Columbus Savings & Trust Co. Bldg., Columbus, Ohio 





pumps with a capacity each of 1,500,000 
gallons per day. The daily consumption 
is 900,000 gallons. The domestic pressure 
is 74 pounds, fire pressure variable. There 
are 31 miles of street mains 4 to 16 inches 
in diameter in the principal streets, 191 
double hydrants 300 feet apart in the 
business section and one block apart in 
the dwelling: district. The fire depart- 
ment consists of thirteen full-paid and 
three call men, 2 hose wagons, one 100- 
gallon chemical engine, one hook and lad- 
der truck, two Cole Bros. No. 4 steam 
fire engines, six Babcock extinguishers, 
4,500 feet of cotton hose and two fire 
stations. 





ILLINOIS NOTES 


John T. O’Brien, township tax collector, 
has opened an agency at Hardin, IIl. 

A cut rate is reported on the Ostrum 
building, 217 North South First street, 
Hinsdale, Ill., rated at 70 cents. 


The members of the Havana volunteer 
fire department are to be provided with 
bicycles so they can make better time in 
reaching a fire. 

At Benton,.IIlL, it is reported the brick 
building of ‘the W. B. Ward estate has 
been written for three years at a cut rate. 
The proper estimate is $1.35 annual, or 
$2.70 for three years. 

Taxes on fire insurance premiums were 
paid at Rockford, Ill, the other day. John 
H. Camlin, who represents forty-nine com- 
panies, paid $1,300 in taxes and the other 
agents of the city collectively paid $700. 

Trouble is on in connection with the 
Smith building, a cement block structure, 
19 East North street, Maunee, Ill. It is 
said the building has not only been writ- 
ten for three-year term contrary to the 
rule, but at a cut rate, 


The Illinois Field Club held a meeting at 
Peoria this week, taking up towns where 
unsatisfactory conditions exist, and dis- 
cussing further.the proposed agreement 
with the state board on committee work 
and separation from cut-rate agencies. 





WISCONSIN NOTES 


The companies will contest the loss on 
the Beaumont hotel at Green Bay because 
of the alleged storage of a large quantity 
of gasoline back of the hotel. 

Nathaniel G. Grant of Wrightstown, 
Wis., is dead after a long illness. He was 
78 years old. He was prominent in the 
movement for mutual fire insurance com- 
panies in Wisconsin and was president and 
a director of the Wrightstown & Morrison 
Farmers Mutual. 


State Fire Marshal Purtell has ~ oe 
Stephen S. Summers of Monroe and G. 
Kiland of Manitowoc as assistant H.4 
fire marshals. The salary is $1,200 a year. 
Summers was bookkeeper and Kiland as- 
sistant journal clerk in the assembly dur- 
ing the last session. 

There will be a 25 percent loss on the 
new sprinklered chair factory of the Amer- 
ican Manufacturing Company at Sheboy- 
gan. Fire started in the dip tank on the 
third floor, the oils used in quick drying 
exploding and throwing fire all over the 
room. The sprinklers could not hold it, 
although they prevented a total loss. 


The first arrest under the law creating 
the office of state fire marshal was made 
at Beloit, Wis. Within a few days there 
have been three fires on the farm of 
David Moore. The renter, W. J. Clark, 
was suspected, and he was arrested on 
three charges, two for arson and one for 
attempting to obtain money under false 
pretenses. 

Believing that many fires are caused by 
incendiarism, State Fire Marshal Purteli 
of Wisconsin has instructed every fire 
chief in that state, including Chief Clancy 
of Milwaukee, to report to him the cir- 
cumstances which furnish ground for sus- 
picion that it was started intentionally. 
These reports of every fire which comes 
to the attention of the local department 
are now collected daily by William G. End, 
deputy marshal. 
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INSURANCE COMPANY 
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poner. pote — FE ae se loss or damage arising 
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ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 
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153 LA SALLE 8T. 
CHICAGO, ILL. 


The 
Shamuee Hire 


Insurance Co. 
Copeka, Kansas 








Cash Capital, - - - - 200,000.00 
Assets, June 30, 1907 - - - 1,332,285.8 1 
Losses Paid to January 1, 1907, - 2,017,225.18 
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GENERAL NEWS OF IOWA FIELD 





Rate Conditions Throughout the South- 
eastern Section of the State 
Counted Very Serious 





(By a Staff Correspondent) 

Des Moines, Ia., Sept. 24—The rate 
conditions in the southeastern part of 
Iowa seem, generally speaking, to be in 
a very demoralized condition. There is 
not a semblance of keeping up the rates 
and the question now asked the assured 
is “What rate are you willing to pay?” 
This is not an exaggeration, as a number 
of agents have made this statement. The 
agents are blaming the companies for the 
present conditions, as they are said to be 
backing the rate-cutting agents in their 
efforts to get business at any price. The 
tendency seems to indicate that conditions 
are getting more serious every day, and 
if something is not done soon this sec- 
tion of Iowa will soon be in the throes 
of a rate war. 

The majority of agents are in favor of 
upholding rates, but the statement is 
made that it is impossible to secure any 
uniformity along this line and the rates 
as given out by the Bennett bureau are 
being practically ignored. The trouble 
seems to come from the appointment of 
agents who are in other lines of business 
and only use one or two companies to 
control risks which have some connection 
with their line of business. 


Fred S. Ainley has been appointed 
special agent of the Home in Iowa to 
succeed Lee E. Eldridge. He was for- 
merly special for the Des Moines Fire. 


Duboc & Brown of Oskaloosa, Iowa, have 
succeeded to the agency of Seevers & Vree 
land. They do a general insurance busi- 
ness, including fire, life and casualty. Mr. 
Duboc is a retired Baptist minister and 
has a wide acquaintance in this vicinity. 
Mr. Brown is a traveling salesman and 
will not be actively engaged in the busi- 
ness, 

Washington, Iowa, a town of 56,000, has 
a very good building code which is rigidiy 
adhered to. It provides for all brick, stone 
or concrete buildings in the business sec- 
tion of the town. The buildings now con- 
structed are of these materials, not a 
frame structure being in the four squares 
ecmprising the business. section. The 
waterworks system is said to be in ex- 
cellent condition. 


The village of Sigourney is at present 
in a very bad condition owing to the streets 
being torn up for the purpose of paving. 
Two sides of the public square are blocked 
with gravel and sand piles. The con- 
tractors for this work are having a hard 
time to get material to finish the work 


‘and some of the residents have given it 


as their opinion that the work will not be 
finished for some time. It would increise 
the difficulties of the fire department, with 
the streets in the present condition, if a 
fire of any consequence were to start. 





News from Lincoln, Neb. 

There is considerable cutting of rates 
on sprinkled risks in Lincoln, Neb., at 
present, but outside of that conditions 
are satisfactory. The Dean schedule is 
looked upon more favorably than it was 
when first put into effect, both by the 
assured and the agents. : 

The committee of experts which has 
been examining the waterworks of Lin- 
coln, Neb., has finished its labors. _The 
report will be made to the National 
Board of Underwriters. During the 
progress of the examination the commit- 
tee attempted to drain the pumps dry, 
but failed. Fourteen hydrants were 
opened at one time and a million gallons 
of water were used in a short time, but 
the water supply was adequate. The 
committee found two of the engines sat- 
isfactory, but one was considered de- 
fective. 

In a letter to the city council of Lin- 
coln, James L. Ford, chief inspector for 
the Hartford Steam Boiler, has written that 
an inspector of the company found the 
safety valves of the F street engine over- 
loaded. He said the valves had been 
weighted to seventy-five pounds, while the 
insurance policy specifies that forty pounds 
is the limit. He notified the council that 
the policies will be null and void until the 
valves are properly weighted. 

The Lincoln city council now has under 





an adequate electrical inspection ordinance 
and the present one has been prepared to 
meet what is considered an emergency. 
Lincoln has been without adequate elec- 
trical protection and many fires have oc- 
curred which can be traced directly to im- 
proper wiring. 


Dreher Goes to Kansas Field 

J. H. Dreher, one of the examiners in 
the western department of the Spring- 
field, has been appointed special agent in 
Kansas with headquarters at Topeka to 
assist State Agent Liniger. He is one 
of the bright young men in the Spring- 
field office that has won the promotion 
by his own efforts. 


New Agency Opened in Lincoln 

Anderson-Bushman Company is the 
name of a new insurance firm in Lincoln, 
Neb. Mr. Bushman has been general 
agent for the Connecticut Mutual Life 
in Lincoln for several years and, wishing 
to branch out in the real estate and fire 
insurance lines, formed a _ partnership 
with Mr. Anderson with offices in the 
Fraternity building. They have two 
companies and are looking for another 
large one. 








Say Department Is Inadequate 

The Leavenworth, Kan., agents noti- 
fied the city council that unless the fire 
department is strengthened at once they 
will be compelled to raise rates. They 
presented a communication, to the council 
which was referred to the mayor and fire 
department committee of the council. 
The communication declared that the 
present department is inadequate to cope 
with fires of any consequence and said 
that unless steps were taken to strengthen 
the department forthwith it would be ab- 
solutely necessary on the part of the va- 
rious fire companies to raise their rates 
to a figure considerably higher than they 
are at present. 





IOWA NOTES 


O. D, Jenkins becomes special agent of 
the Iowa Mercantile Mutual of Spencer, 
lowa, 

The city council at Des Moines has up 
for consideration an ordinance prohibting 
bonfires within the fire limts. 


A large concourse of field men is ex- 
pected to be in attendance at the ban- 
quet, Sept. 27, to be given in honor 
of A. E. Clark, state agent of the Phenix. 
On Saturday a session of the Biue Goose 
will be held. 

Louis Siegel, fire marshal at Des Moines, 
is becoming very active. He has served 
notice on the Third street pawnbrokers 
that their buildings are fire traps, and has 
ordered all of them to rebuild. He is also 

ginning an early crusade against defect- 
ive flues in the downtown district and has 
ordered many of the business men to clean 
out their chimneys and prepare their heat- 
ing plans so as to prevent conflagrations 
when the cold season makes fires neces- 
sary. 





MINNESOTA NOTES 


C. H. Hubbell has been licensed in Minne- 
sota as traveling special agent of the Globe 
Mutual of Huron, 8S. D. 

The right of the Minnesota department 
to require compulsory classification will be 


= before the attorney-general in a few 
days. 


The James A. Nowell Co. of St. Paul 
has filed articles of incorporation, with 
$30,000 capital stock. Its purpose is to do 
a general insurance business. The incor- 
porators are James A. Nowell, R. M. 
Smith, Clarence A. Storms, H. O. Hunt 
and Fitzhugh Burns. 





NEBRASKA NOTES 


A new tariff has been issued for Grand 
Island, Neb. 

At Omaha, Neb., the plant of the Car- 
penter Paper Company, South Ninth aiid 
Warney streets, is being equipped with 
Grinnell sprinklers. The system will be in 
service about Oct. 20. 


MISSOURI NOTES 


Charles D, Manley has purchased the 
agencies of Wm. J. Hodges and Wm. A. 
Wear at Cassville, Mo. 

The charter of the Washington Mutual 
Fire of St. Louis having expired, the com- 
pany has been relicensed by the Missouri 
department under the regular mutual law. 
The department has just examined the 
company, finding it sound. On Sept. 1 it 
showed income to Sept. 1, $9,817; disburse- 
ments, $14,459, of which $7,561 whs for 








OF BROOKLYN, N. Y. 
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The Eagle Fire Company 


Of New York 





ESTABLISHED 1806 





10ist ANNUAL STATEMENT 


Capital 7 - - $300,000.00 
Net Surplus - - 477,620.07 
Assets - - -  1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 





LONDON & 
LANCASHIRE 


a 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 
$71 La Salle St., Chicago, Ill. 


losses; assets, premium notes, net, $278,743; 
first mortgage loans, $55,050; cash, $5,851; 
total, $339,645; liabilities, $168, being one 
loss unadjusted. 





The firm of Borgelt & Schmidt at Lin- 
coln, Neb., has dissolved, Mr. Borgelt -hav- 
ing sold out his interest to his partner, 
who has formed a new firm under the 
name of Schmitt & Burns. 





Traders’ Claims in Oregon 

A. H. Birrell of Portland, Ore., special 
receiver in that state for the Traders of 
Chicago, has about completed the adjust- 
ment of claims. He has paid all return 
premium claims pro rata with 6 percent 
statutory interest from May 5, 1906, when 
the company went into a receiver’s hands. 
He has also paid under order of court 
all losses which occurred immediately 
after the company retired and has sent in 
addition $40,000 to the general receiver 
for the company in Chicago. 





The Watkins-Vollmer Company of Pitts- 
burg gets the Walla Walla and German 
Union. 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, - - - $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 


LOUISVILLE 


insurance Company 


FIRE AND TORNADO 
INDEMNITY 


In business continuously under the same 
management since 1872. 

Applications from leading agencies 
solicited. 
Henry P. Magill & Co. 


General Agents 
Chics@ 


pcre 
VIRGINIA STATE 
INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets : - - - $821,402. 42 
Surplus to Policybolders - 859,122 21 


Agents Wanted in Illinois 
SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
159 Le Salle St. CHICAGO 


INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - = $300,000.00 
Surplus to Policy Holders, 413,206.10 
Assets - - - = 786,134.77 
Losses Paid to date,  3,982,143.00 
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A GROWING BODY 

Tue recent annual meeting of the 
American Lire CONVENTION, an organi- 
zation of the younger western and south- 
ern life companies, was the first real in- 
dication of strength of these forces. 

During the first stages of organiza- 
tion the executives of these companies 
did not know each other. Suspicion was 
abroad and men lacked faith in their fel- 
lows. 

The motive of defense drew the inde- 
pendent units together and since the early 
days of becoming acquainted, the officials 
find they have many interests in common. 
Bowie knives are really not concealed up 
every coat sleeve. 

That the life companies in the west 
and south are destined to take a still 
larger part in the affairs relating to their 
business as time goes on, is a foregone 
conclusion. While the enthusiasm of 
youth, so far as company life is con- 
cerned, has led some executives into rad- 
ical statements, yet as these growing in- 
stitutions mature we believe they will re- 
flect the vigor and progressive spirit of 
the day. 

The papers — at the Indianapolis 
convention as a class are to be com- 
mended. These young companies have 
talent in their midst and it is of no mean 
order. 





COMMISSIONERS’ CONVENTION 
No doubt all who read with discern- 
_ ment the proceedings of the NATIONAL 
Convention of INsuRANCE CoMMISSION- 
ERS, were impressed with the fact that 
fire insurance received but little attention 
by the speakers who were assigned set 
themes. 

Life insurance and surety received the 
main attention. In fact these two 
branches of insurance present the main 
problems and issues to the state depart- 
ments. 

There are really no perplexing ques- 
tions relating to fire insurance before 
the public. Its contests are within its 
own ranks. 

Life insurance and the writing of 
surety bonds do furnish the state com- 
missioners with food for thought. Most 
of them, however, have an uneasy diges- 
tion. 

The commissioners are making capital 
out of life insurance because the public 
agitation on the subject is not yet beyond 
hailing distance. Some of the commis- 
sioners have made a sorry mess of the 
business and have been rampant in placing 
onerous burdens on the companies, a 
tendency to reform by destruction as 
President Kincstey of the New Yorx 
Lrre pointed out in his very able paper. 

That there is a constructive and con- 
serving element among the state officials 
was evidenced in the address of the 





président of the convention, Mr. ApAms 
of New Hampshire, who sounded a note 
of warning as to the legislative flood in- 
undating the life insurance field. 

The surety companies have some seri- 
ous problems before them and frequent 
mention was made of the angularities of 
this intricate branch of the business. As 
a matter of fact surety underwriting is 
not a subject that a layman can deal with 
intelligently. There are so many ramifi- 
cations and so much depends on indi- 
vidual judgment that we doubt if there 
are ‘many state commissioners who are 
presumptuous enough to claim to speak 
with authority. 

We opine that the ‘problems in the 
surety offices can only be successfully 
solved by deliberations among surety un- 
derwriters themselves if they can lay aside 
for a sufficient time the personal animosi- 
tics that beset company officials. They 
are competent to deal with these issues 
and they should be met by intelligent and 
experienced men. 

The surety business needs to be rid 
of mudslinging and vituperation as Actu- 
ary S. H. Wo tre very pertinently pointed 
out. 





BUSINESS CONVENTION 

WE believe that the local fire agents of 
the country are in accord with the policy 
of their National association leaders in 
desiring to make the annual conventions 
more of a scrious business and less of a 
pleasure trip. The custom of most con- 
ventions seems to be to devote half of 
the time to sightseeing and entertain- 
ment. This detracts in no small measure 
from the work of the meeting. If the 
local agents make their annual con- 
claves a junketing trip, the good effect is 
lost. If there are to be elaborate enter- 
tainment features, they should be ar- 
ranged to occupy a day after the conven- 
tion has closed. 

If the local agents of the city in which 
a convention is held are expected to pro- 
vide means of entertaining the visiting 
delegates, it will become too heavy a 
financial drain. Such has been the case 
in the past. 

We believe that there are sufficient 
means of entertainment in every city 
without a special effort being made to 
provide additional attractions. 

The National organization has reached 
a point where it has enough questions of 
a business nature to occupy the attention 
of its members. It will do well to make 
its gatherings business meetings with a 
little entertainment thrown in to relieve 
the tension when it will not interfere with 
the work at hand. 





CoNSIDERING the present attitude of 
the public towards fire insurance com- 
panies it is not merely a display of bad 
taste but of downright folly for com- 
panies to add to the popular distrust 
by circulating literature misrepresenting 
the San Francisco settlements of other 
ceputable companies. 








PHILADELPHIA now excels Indiana as 
a hotbed for producing new ‘life com- 
panies, 





Tue address of President K1incstey of 
the New York Lire before the insurance 
commissioners displayed a grasp of the 
situation that is given to but very few 
men. 





Perri & Storm, the new agency firm 
at Lebanon, Ind., ought to do a rushing 
tornado business. 





Personal Side of the 
Insurance Business 





At the recent meeting of the Grand 
Nest of the Blue Goose in Milwaukee 
to elect grand officers, the following were 
elected as grand guards: Chas. 
Keith, National, Ct.; E. V. Munn, West- 
ern Adjustment; Jerry Sullivan, Mil- 
waukee Board; Montgomery Clark, Provi- 
dence-Washington; William Wright, 
Peoples of Philadelphia; F. L. Weinick, 
Westchester. 

Committees are now being appointed to 
arrange for the meeting at Chicago during 
the session of the Northwestern associa- 
tion, and notice will be sent out in the 
course = a few days setting exact time 
and plac 
The “Honk! Honk,” of the Blue Goose 
in Nebraska is rapidly spreading until 
nearly every special agent in the state 
wears the button of good fellowship. 
They have found that the button has a 
greater amount of sentiment attached to 
it than the Nebraska boys first imagined. 
There are at present about thirty-five 
members in the Nebraska nest. They are 
doing their best to get the rest of the 
specials in the state to paddle in the pond 
and expect to have them all in before the 
end of the year. 

The following have been appointed on 
the committee of arrangements for the 
meeting of the Blue Goose to be held in 
Chicago at the time of the Northwest 
meeting: A. F. Hebgen of the Concor- 
dia, most loyal grand gander; Dr. W. E. 
Golden of the Atlas; C. E. Hilbert of the 
London & Lancashire; C. M. Cartwright 
of Tue WEeEsTERN UNDERWRITER, and J. 
Sherman Root, wielder of the goose quill, 
Illinois nest. 

The grand rally of the Blue Goose 
during the Northwestern meeting is 
called for the evening of Oct. 9 in the 
Auditorium hotel, Chicago. 


The friends of C. W. Pierce of Chi- 
cago, Cook County special of the Com- 
mercial Union, and Fred Pierce, manager 
for Crum & Foster, New York, will re- 
gret to learn of the death of their mother 
at Cambridge, Mass. Mrs. Pierce was 82 
years of age and retained her bright and 
cheerful temperament to the end. 


R. B. Carson, the retired Illinois state 
agent of the Commercial Union, died in 
Chicago this week, being 75 years of age. 
He entered the business as local agent 
at Galesburg, IIl., in 1863. Since 1867 he 
has been engaged in field work, having 
traveled for the Commercial Union for 
30 years. He was one of the old timers 
in Illinois special agency circles. 

Mr. Carson in his day was one of the 
best-known field men of the state. He 
was every inch an honest man. 

D. W. Canfield, in charge of the in- 
spection work for the Ohio Inspection 
Bureau in a portion of West Virginia, 
has been confined to his home at Char- 
don for some weeks with illness. He is 
now recovering and expects to be out 
shortly. Mr. Canfield is the son of I. W. 
Canfield, special agent of the American 
of New Jersey. 


That was a hot piscatorial contest up 
in the “flats” near Grande Pointe, Mich., 
during the Detroit Conference convention 
when a trio of anglers set out to sea. It 
was agreed that the merits of the three 
companies in industrial disability insur- 
ance should be decided in the placid flow 
of Lake St. Clair. They were President 
Fibel of the Great Eastern, Manager C. 
H. Boyer of the General ‘Accident and 
Manager B. B. Paddock of the in- 
dustrial department of the Continental 
Casualty. An attempt was made to allure 
Manager Jones of the Equitable Accident 
of Boston into this all-important battle 
for supremacy, but he deserted the crew 
when the call was made at 4.a.m. They 
left Mr. Jones in slumberland. Out into 
the fishing beds went the three Walton- 
ians. They cast about for prey until 7/30 
o’clock. There was grim determination in 





Union Companies and 
Their Commission Schedule 





There has been much interest in the 
opinion of the attorney general of Wis- 
consin as to whether union companies 
violated the law in paying graded com- 
missions in clear agencies and 15 percent 
in mixed agencies. The attorney general 
says in reply to an inquiry from the in- 
surance department: 

“You state that the union insurance 
companies appear to be banded together 
and, among other things, to regulate the 
amount of commission allowed their 
agents; that, if an agent represents 
nothing but union companies, they pay 
him a higher commission than if he rep- 
resents both union and non-union com- 
panies; or, as they are usually termed, 
‘mixed agencies.’ 

“You state that you would like to have 
the opinion of the attorney general as 
to whether such action is strictly legal, 
and not in violation of any of the stat- 
utes of this state. 

* * * 


“T have examined the provisions of sec- 
tion 1791J. of the statutes of 1898, as 
amended by section 7 of chapter 507, 
laws of 1905, and I find that the statute 
which is the law of this state in respect 
to combinations in restraint of trade ap- 
plies only to articles or commodities in 
general use in this state constituting a 
subject of trade or commerce. It is the 
statute enacted to prevent combinations, 
trusts, pools, agreements or contracts to 
restrain or prevent competition in the 
supply or prices of any article or com- 
modity in general use in this state, or 
constituting a subject of trade or com- 
merce therein, or which shall in any man- 
ner control the price of any such article 
or commodity, fix the price thereof, limit 
or fix the amount or quantity thereof to 
be manufactured, mined, produced or sold 
in this state, or fix any standard or figure 
at which the price to the public shall be 
in any manner controlled or established. 

* * * 


“In my opinion, the services rendered 
by an insurance agent to an insurance 
company are not a commodity in contem- 
plation of this statute, and I believe that 
the arrangements made by these union 
companies, of which you speak in your 
communication, are not in violation of 
said statute. Neither do I think that the 
facts presented in your letter would pre- 
sent a case under section 4466a of the 
statutes of 1898. This is a criminal stat- 
ute and, in order to violate it, the act 
must be done wilfully or maliciously to 
injure some third party. Something ad- 
ditional to the facts presented in your 
communication would have to be shown 
in order to prove that these companies 
are acting with malice, for the purpose of 
injuring a certain party. The statement 
of facts presented in your letter would 
not, in my opinion, make out a case under 
the said section of our statute. I must 
therefore advise you that I know of no 
law in this state which these union com- 
panies are violating, upon the statement 
of facts presented in your communica- 
tion.” 





their faces. When they went before the 
judges at the hotel this was the count: 
Boyer, one-half pound pickerel; Paddock, 
one three-quarters pound sunfish; Fibel, a 
bunch of lake moss. 





It is stated upon apparently reliable 
authority that Superintendent Vandiver 
of Missouri will shortly announce him- 
self as a candidate for the Democratic 
nomination for governor of Missouri. 
This nomination is decided by a state 
primary to be held in August next. It 
is supposed that Mr. Vandiver being 
Governor Folk’s appointee will carry the 
strength of the administration. Mr. Van- 
diver has many cordial enemies in Mis- 
souri, who are carrying knives up their 
sleeves, and has been blacklisted by the 
labor unions for giving the printing of 
his department to nonunion houses. 
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Casualty and Surety 
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‘Supplement 


To Aid Agents in Their Work and Help Them Make Money 








GENTS who are doing a general 
él business are beginning to see the 

sibilities in the casualty lines. 
The fire insurance field 1s thoroughly 
cultivated and competition is strong. 
There are not so many men who have 
made a study of casualty business, so 
they can present it with convincing in- 
telligence. There is really a larger har- 
vest in casualty for the agent who goes 
after the business. 

One manager refers to an Ohio agency 
in a city of 100,000 people that writes 
$40,000 in premiums. About half of this 
goes to a casualty company and the rest 
to fire companies. The agency prefers to 
push its casualty lines because there are 
greater returns for the time and energy 
expended. 

The same manager refers to another 
agency which says its commissions on its 
casualty business are 2%4 per cent higher 
than on fire and the clerical work is 
much less on the former. 

The Ohio figures show that the casualty 
returns are about one-third of the total 
fire premiums. That is a fine showing in 
comparison with the age of the two 
classes of underwriting and the number 
of men engaged in soliciting in each 
branch. 





Manager C. H. King of the Fidelity & 
Casualty says as to fire maps as pros- 
pects: 

“Our agent in a fair sized city advised 
me when I last visited that place that he 
(or rather she—and a splendid hustler 
and solicitor she is) had canvassed every 
boiler user in town. That statement was 
easy to believe, for we had “gathered in” 
two good boiler applications that morning 
and our inspectors had previously in- 
formed me that we have more risks at 
that place than all other boiler insuring 
companies combined. However, I sug- 
gested that we might find risks of which 
she had no knowledge by checking 
through the fire insurance maps. When 
a list of all boilers in the city had been 
drawn up it was admitted that not one- 
half of the risks had been solicited. At 
the same time we made a list of all ele- 
vators and manufacturing plants—the fire 
maps also giving that data—the latter be- 
ing “prospects” for liability insurance. I 
consider the fire maps the very best 
means of obtaining data of boiler, ele- 
vator, and liability risks.” 





Manager King of the Fidelity & Casu- 
alty at Cleveland refers to one of its 
lady agents in a fair-sized town as fol- 
lows: ’ 

“She started in the general insurance 
business less than three years ago. Her 
premiums for our company this year will 
certainly be over, rather than under, 
$6,000 (as much as her fire business). 
An excellent showing considering her 
limited experience in the business and the 
size of the town—and the end is not yet.” 





In some of the smaller cities and towns 
where the relationship between the em- 
ployer and employes is closer than it is 
in the large cities companies find that 
workmen’s collective insurance can be 
sold, although most of the companies will 
require a liability policy to be written 
with workmen’s collective. Usually the 
companies collect a year in advance on 
the workmen's collective policy from the 
employer and will allow 5 per cent dis- 
count for the advance payment. The em- 
ployer collects monthly from the pay roll 
of the employes. 

As there is a great deal of talk these 
days about workmen's insurance, the sub- 
ject having received considerable atten- 
tion from the president of the United 





States and the governor of Illinois, com- 
panies see the desirability of using this 
sentiment to secure workmen’s collective 
policies. 

Some years ago companies paid the full 
wages during the period of injury, but it 
was found there was a great tendency for 
employes to lay off longer than it was 
necessary. ihe modern contract usually 
pays one-half of the wages. In the large 
cities, where there is considerable feeling 
between capital and labor, it is difficult 
to get employes to agree to workmen’s 
collective insurance, they having more or 
less distrust of the employer. The em- 
ployer feels that with this kind of insur- 
ance he is less likely to be called upon 
for damages to injured employes. 





Actuary Wolfe of New York in his 
paper before the insurance commissioners’ 
convention called attention to the good 
effects of cooperation by reference to the 
results accomplished by the formation of 
the Liability Conference. 

The average premium, per $100 of pay- 
roll, received by one of the companies 
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These good effects are not affected by 
the withdrawal of some companies from 
a work which had for its purpose, not the 
raising of rates, but the determination 
of what the proper charge was. 





The manager of a casualty company 
that writes different lines of business 
says that he finds the liability situation so 
demoralized as to rates that he is giving 
more attention to the so-called side lines 
which heretofore have not been pushed. 
He says that there is much less competi- 
tion in soliciting side-line business and he 
finds that there is a good amount of it to 
he had. He declares that he can get 
more premiums with the same effort out 
of these lines than he can from liability 
risks. No doubt agents overlook the 
value of some of the side lines where the 
field is more or less uncultivated, but are 
attracted to the larger premiums of the 
liability branch. 





An agency man the other day in re- 
sponse to the query, “as to whether a 
certain change in a policy would make 
it a better seller,” said: 

“A trained salesman who knows his 
business is not dependent on any partic- 
ular policy. Give him a contract and he 
sells it if it is reasonable and fair. To 
add a little more or eliminate a feature 
makes no difference. Such a man is a 
natural salesman. He is an artist in his 
business and not unskilled workman.” 





The agent who is resourceful will take 
advantage of any opportunity to get his 
wares known. Recently there have been 
a number of bursting flywheels. There is 
no time so favorable to push for that 
business as when the papers have ac- 
counts of the accident and it is fresh in 
the minds of the people. ; 

Now is the hunting season. That can 
be made the period for an extra drive 
for personal accident. The ammunition 
is always ready if the agent will use it. 








ACCIDENT INSURANCE AS 
A SPECULATIVE PROPOSITION 


Walter 





(By C. Faxon, Vice-President 


7€tna Life.) 





Like the degree of certainty, ascer- 
tained by long years of experience, 
which prevails in life insurance offices as 
to the number of deaths which will occur 
each year among a given number of in- 
sured lives and the great uncertainty 
which invariably exists as to the indi- 
vidual persons who will die, so in acci- 
dent insurance it has been demonstrated 
that, of a large number of insured per- 
sons, whose occupations cover a wide 
range of duties and hazards, one in every 
six will be injured each year sufficiently 
to make a claim, and yet no one of the 
insured can know in advance that within 
the year he will be injured by accident 
and become entitled to receive indemnity 
through his contract of insurance. That 
men engaged in certain occupations will 
receive more injuries, and of greater 
severity, and that there will be more 
fatalities than will be the case among 
the same number of men engaged in 
other occupations, is evidenced by the 
grouping of occupations into classes and 
the charging of graded premiums for the 
same amount of insurance. These vary 
from $4 to $20 per annum for $1,000 of 
insurance with $5 per week of weekly in- 
demnity, and beyond the $20 rate even 
higher premiums are charged and the 
amount of insurance restricted that will 
be sold to any one person, regardless of 
the value of the life insured or the money 
value of his time, solely on account of 
the hazards of the occupation in which 
he is engaged. If accident companies 
could conduct their business with honest 
people always, and if the courts of the 
country would construe the contracts to 
mean just what the companies intended 
in issuing them, the cost of accident in- 
surance could be very materially reduced 
to the insuring public. 

*“* * 

The fact that contracts of accident in- 
surance afford opportunity for the indi- 
vidual insurers to realize great advan- 
tages during their lifetime (and the har- 
vests are not invariably to be gathered 
by others after the insured have died, as 
is the case with plain life insurance), 
gives speculatively inclined persons the 
chances they are always looking for to 
defraud, and some of the ways that have 
been employed to that end will engage our 
attention. 

These attempts to defraud accident in- 
surance companies, many times success- 
fully, embrace in their fulfillment nearly 
the whole category of crime, from simply 
obtaining money under false pretenses. 
perjury, and forgery, to homicide, self- 
inflicted injuries, and suicide. 

They may be conveniently grouped 
into the following classes: (1) Over-in- 
surance for weekly indemnity; (2) mis- 
representations in applying for the insur- 
ance; (3) simulated injuries; (4) self- 
inflicted injuries, including suicide; (5) 
homicide; (6) disappearance; (7) con- 
spiracy. 

These various schemes could be illus- 
trated by citing many cases. Only a few 
will be given, just enough to show to 
what extraordinary lengths people will 
go to get money, to which they are not 
entitled, from accident insurance com- 


panies. 
* &¢ * 


In a case Of over-insurance for weekly 
indemnity, the claimant begins by the 
concealment of other insurance being car- 
ried, or for which application is being 





made, which, if revealed, would result in 
the risk being declined, and this con- 
cealment is also carried into the prepara- 
tion of the proofs of loss when claims 
are presented to the several companies, 
to avoid the pro-rating of the several 
claims to the actual value of the time 
lost, which is provided for in the con- 
tracts of many companies, although some 
companies neglect this wise provision in 
formulating their contracts. Broken 
bones and lacerated flesh are very slow 
in healing when the time being consumed 
in the process is being paid for several 
times over and above what the victim 
would be earning at his regular occupa- 
tion, and especially is this true with con- 
stitutions that habitually require a great 
deal of rest. Cases of moderate over-in- 
surance are not as a rule regarded as 
fraudulent, and many cases arise where 
the fact of over-insurance could not be 
shown to have had any effect whatever 
in the prolongation of the period of time 
for which indemnity is claimed. In such 
cases there are several reasons which 
may explain the existence of over-insur- 
ance—the lack of consideration of the 
propriety of keeping the insurance pur- 
chased within the money value of the 
time being insured; a reduction of the 
earning capacity of the insured after the 
insurance was taken, or the importunity 
of agents in securing business and the 
dislike of the person solicited to say 
“No” when he knows he has enough. 
“se 

Over-insurance is not confined to week- 
ly indemnity, however, but occurs in al- 
most all cases of loss of hand or foot 
where the injuries are believed to be, and 
in fact are, intentionally self-inflicted. In 
the majority of cases of over-insurance 
for weekly indemnity the claimants rely 
upon the companies not ascertaining the 
facts, and when they are discovered they 
usually accept the inevitable pro-rating 
of the claim and say nothing, so that the 
determination that such cases are fraud- 
ulent is somewhat difficult, however much 
we may believe they are entitled to be 
counted in that class. 

The integrity of the insurance contract 
is conditioned upon the representations 
made in the application upon which it 
is based. If the giving of full informa- 
tion, and correct information, concern- 
ing all matters the application refers to 
would be likely to result in the risk being 
declined, the persons applying for insur- 
ance would naturally find it necessary to 
give indefinite statements or altogether 
wrong statements so as to fail not in the 
securing of the policy under which to 
make their intended fraudulent claims. 
These misrepresentations are most likely 
to deal with physical defects, or conceal- 
ment of the fact that special hazards are 
to be incurred involving more than the 

“Ainory dangers which the occupations 
stated in the applications would be ex- 
pected to occasion. The failure to state 
the fact of having other accident insur- 
ance, or having been declined accident 
insurance by other companies, or of hav- 
ing had claims paid or refused by other 
companies, are also misrepresentations 
that are indulged in to procure the ac- 
ceptance of the risk and the issue of the 
policy. It is pretty well known that the 
several insurance companies exchange in- 
formation with each other freely in re- 
spect to claimants, and also in respect to 
risks that are known or considered to 
be undesirable, and it is all the more 
necessary on that account that the fraud 
applicant should conceal if he can the 
fact of previous rejection of his risk, or 
of claims he has made, as well as claims 
he may have collected, in order not to 
reveal a record as a chronic claimant, 
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when the acceptance of the risk is under 
consideration. 

A favorite way of collecting under ac- 
cident policies is to fix up the evidence 
so as to show death probably resulted 
from accidental drowning, or from burn- 
ing in a burning building, in some cases 
no body being found, but almost always 
a substitute being supplied. 

While the shooting accidents may have 
been accidents in the true sense of the 
word, the evidence of the double life he 
was leading at the time, as revealed by 
his own confession, throws a dark cloud 
- upon his protestations that they were 
purely accidental, and the only point 
which lends color to his statements being 
true is the fact that he did not get his 
accident insurance in force beyond any 
question in either case before the events 
upon which his claims were based. 

The lessons to be derived from these 
cases, and the hundreds of other similar 
cases which the companies have experi- 
enced, are the exercise of the greatest 
care in the selection of risks, the adop- 
tion of every means of obtaining informa- 
tion as to the honesty of claimants, and 
co-operation between companies in sup- 
plying each other with reliable informa- 
tion concerning both applicants and 
claimants. In the greed for business the 
companies have been, figuratively speak- 
ing, falling over each other in depriving 
themselves of conditions in the policy 
contracts which are so much needed in 
order to successfully defend against the 
payment of fraudulent claims, and claims 
that should never be considered as com- 
ing within the scope of an accident pol- 
icy. 

‘The insuring clause of the policies has 
been substantially unchanged these many 
years, but in many cases it has been re- 
garded by the courts as simply an intro- 
duction to the policy contract and of 
little importance in itself. If the “con- 
ditions” of the policy did not contain a 
specific exception to liability that exactly 
fitted the circumstances of the case under 
consideration, the fact that the death or 
disability was due wholly or in part to 
causes other than bodily injuries, or, if 
due solely to bodily injuries, they were 
not effected through external, violent and 
accidental means, would have no consid- 
eration in determining that the company 
was liable, and the decisions would be in 
favor of the plaintiff. For fear of offend- 
ing the sensibilities, or hurting the feel- 
ings, of would-be insurers, or because a 
clause entirely proper and inoffensive in 
itself might permit of something being 
done by a company or its agent. that 
would be objectionable if done without 
due regard to the proprieties, one re- 
striction after another has been elimi- 
nated, and the point has now been 
reached where reliance must be had al- 
most entirely upon the language of the 
insuring clause, which, as already indi- 
cated, has not had the benefit of judicial 
determination to the same extent that it 
would have had if the policies had not 
contained “conditions” upon which the 
companies relied for their defense. The 
net result is that many a claim will here- 
after have to be paid in full, which is not 
a fair claim under the contract, because 
there is no language in the policy with 
which the company’s agent or adjuster 
can convince the claimant that his claim 
is not valid, and he cannot or will not 
understand that the insuring clause does 
not include the sort of a claim he is mak- 
ing.” It being impossible to convince the 
claimant that such is the case, the 
chances of convincing twelve jurymen 
will be regarded as hopeless, and so the 
claim will be paid with a check and a 
smile, and the amount paid will be added 
to the already large amount charged to 
an account which might quite fittingly be 
called the “Experience Account.” That 
this account will some time reach suffi- 
ciently large proportions to evolve “Wis- 
dom“ is “a consummation devoutly to be 
wished.” 





business men the fact that liability insur- 
ance often protects them against having 
suits even started against them. Damage 
claim lawyers, who instigate many of the 
suits, would rather tackle a small manu- 
facturer, for instance, than a big liability 
company that they know will fight an un- 
just claim to the bitter end. Some years 
ago a man was hurt in a small concern 
and shortly brought suit. The agent of 
the Travelers went to see the defendant 
about taking liability insurance and 
landed him. Shortly afterward the agent 
met the attorney who had filed the suit 
and said: “I see you have brought suit 
against our Mr. .’ “Ts he a policy- 
holder of yours?” “Yes.” No more was 
heard of that suit. Of course, the com- 
pany would not have defended it, as the 
accident occurred before it had issued lia- 
bility insurance on the plant, but the at- 
torney did not know that. To sue the 
little manufacturer, who could ill afford 
expense, and to sue the Travelers were 
very different, and he did know that. 








The General Accident’s new automobile 
policy covers a variety of hazards. It 
covers in one contract: 

(1) Against loss or damage to his car 
by collision. 

(2) Against loss or damage to property 
of others caused by his car. 

(3) Against loss from legal liability for 
injuries caused by his car to any person 
or persons. 

(4) Against loss or damage from bur- 
glary or theft of his car or equipment or 
tools or spare parts. 

(5) Personal accident 
himself. 

(6) Personal accident insurance for his 
chauffeur. 

DamMAGE To Car—This clause of the 
policy covers damage done to the car by 
collision with another car, or another 
vehicle, or with any other object what- 
ever—a wall, a telegraph pole, the door of 
a garage. It covers all damage up to the 
full value of the car, except to tires. It 
includes damage done to lamps, and no 
amount is deducted from any claim. 
There is no “deductible average,” but the 
damage must amount to $50 before a 
claim can be made. This last clause is 
placed in the policy for the reason that 
no company can afford the payment of the 
innumerable trifling losses and the very 
large proportionate adjustment expense 
involved. Up to the present time Ameri- 
can companies writing this damage insur- 
ance have charged 3 percent for it and 
have deducted $50 from each and every 
claim, and in addition have not covered 
damage to lamps. 

DAMAGE TO Property oF OTHERS.—This 
clause provides insurance up to the full 
value of the insured car for damage to 
property—any property caused by his car. 
This applies to any other automobile or 
wagon or fence or bridge or other object. 
It is a full and complete protection for 
claims and suits which are many times 
brought against an owner for exorbitant 
sums and which are always annoying and 
costly. This corporation defends all suits 
and pays all the law costs incurred by an 
owner in addition to the full limits of the 
policy. 

Injuries To Persons (“Ltasriity”).—- 
This clause protects the owner against his 
legal liability for injuries caused by his 
car to any person or persons. 

The limits of the policy are $5,000 for 
injuries to one person and $10,000 for in- 
juries in any one accident no matter how 
many persons may be involved. All ex- 
pense of defending suits and all costs are 
assumed by the corporation. 

Burctary AND THEFT.—This clause 
covers loss occasioned by theft of the car, 
of its equipment, spare parts and tools, 
but only when the loss amounts to twenty 
dollars or more. 

Owners’ INsurRANcCE—This clause in- 
sures the owner against personal injuries 
sustained while operating, being driven in 
or caring for the insured motor car: 
Death or loss of hands or feet or 


insurance for 


CHAUFFEURS’ INSURANCE.—For personal 
injuries to the paid driver sustained as 
above: 

Death or loss of hands or feet or 
sight Of Doth G7G8...... .crccesses $1 
Loss of one hand or foot or sight 


0 ME Os cas dackcemiivessaseves 500 
Weekly indemnity during disable- 
ee a 10 


These policies cover anywhere within 
the limits of the United States and Can- 
ada. : 

In conjunction with the above policy 
there can be secured an additional con- 
tract in a regularly admitted fire com- 
pany, covering loss or damage by fire 
arising from any cause whatsoever—ex- 
plosion, self-ignition and all hazards of 
transportation by railroads, steamboats 
and coastwise steamers. 

Rates depend on the value and power 
of the car. On a 30 horsepower car, 
value $6,000, the premium for the com- 
bined contract is $355. On a 20 horse- 
power car, value $1,500, the rate is $125. 





The Maryland Casualty, in one of its 
little booklets, entitled “Responsibility 
of Employers of Labor,” gives some in- 
teresting information that agents can 
use in arguments for liability insurance 
in showing the effect of damage suits 
on_ business. 

Damage suits on account of injuries 
sustained by employes are of frequent 
occurrence. In many cases the suit is 
based on injuries which at the time 
they were received were regarded as 
trivial and received but little notice. 
The Maryland Casualty goes on to show 
that, under the laws of most states, the 
injured party is allowed on an average 
three years in which to file a damage 
suit. In accidental death cases the av- 
erage time is two years. 

The company then declares that no 
employer can be certain when a damage 
suit will be filed. A verdict against 
him may mean the paying out of an 
entire year’s profits. It is a fact that 
jurors are showing a greater tendency 
all the time to decide against the em- 
ployers in damage suit cases. Jurors 
in personal injury cases are swayed by 
sympathy or prejudice, which induces 
them to ignore the evidence and decide 
according to their own notions. 

State legislatures are placing more 
stringent laws all the time which com- 
pel the employers to take better care 
of their employes. 

Some concerns provide a reserve fund 
against these suits which they think will 
be sufficient to take care of the losses. 
In this process, however, they are tying 
up the capital which might be used to 
greater advantage in the development 
of the business. 

Some managers rely on good treat- 
ment of injured employes to free them- 
selves from damage suits. No matter 
if the employer does pay all the doctor 
and hospital bills, some lawyer is very 
sure to make the man discontented, and 
the result is a suit. This suit may not 
be filed for two or three years later, 
when the employer finds himself con- 
fronted with a damage suit when he 
least expects it. 

In view of all these conditions con- 
fronting the employer of labor, where 
accidents are liable to occur, liability 
insurance seems necessary in order to 
rid the employer of the hampering con- 
ditions growing out of damage cases. 
The liability policy eliminates the pos- 
sibility of the loss of money and also 
secures to the assured the knowledge 
that his cases will be taken care of by 
men who have made a long study of 
accident claims and know just the way 
to dispose of them. The assured is re- 
lieved of expense and responsibility, the 
insurance company assuming the defense 
of the case on his behalf. 





The man with a small business and a 
narrow experience is not necessarily il- 
| liberal. 








that the top wave of prosperity has been 
reached and that from now on there 
will be a change in business conditions. 
There are a number of indications that 
point to this outlook. The credit com- 
panies, therefore, are hewing more 
closely to the line than they have been 
in the past. Business houses have been 
selling goods on a liberal basis, feeling 
that prosperous .conditions were going 
to continue and hence they could afford 
to take large chances. 

It is the theory of the credit insurance 
men that some of the big corporations 
have overreached themselves and_ will 
not be able to meet the demands upon 
them. There seems to be a more con- 
servative policy pursued by bankers in 
making loans, and all paper is being 
scrutinized more cautiously. Men who 
are attempting to float large enterprises 
find that the avenues for accommoda- 
tions in the way of money are not as 
wide open as heretofore. The attacks 
on trusts and large corporations have 
caused more or less uneasiness. The 
bankers do not know who will be hit 
next. Their policy, therefore, is to take 
less chances than formerly. Credit men 
believe that there is bound to be a 
reaction, and they anticipate more or 
less stringency. They hardly look for 
a panic like 1903, but would not be sur- 
prised to see some failures of more or 
less moment. 





The Maryland Casualty Company in 
commenting on plate glass insurance says 
that it does not believe the present 
method will continue much longer, be- 
cause the returns are not adequate. Rates 
are being cut at néarly every point and 
it seems impossible for the companies to 
get together. There is a compact be- 
tween the manufacturers of plate glass 
and the jobbers which causes prices to 
remain at a fairly high figure. The 
Maryland Casualty calls attention to the 
increase of freight rates, the losses on 
large plate and clamped glass, all of 
which tends to reduce the profits. 

The Maryland Casualty says that 
sooner or later something must be done 
so that rates will be adjusted to meet 
the existing conditions. Loss ratios are 
higher so far this year than they were 
last. The officers of the plate glass com- 
panies seem to lack faith in one another, 
but it is thought that in time they will 
be compelled to get together and put the 
business on a stable and profitable basis. 





The Hartford Steam Boiler in its com- 
pany paper prints a map giving dots to 
indicate boiler explosions in ‘1906. In 
commenting on this it says: 

“The number of explosions represented 
upon the map is 431; and our records 
show that 235 persons were killed by 
these explosions, and that 467 other per- 
sons were injured. We may roughly say, 
therefore, that every alternate dot repre- 
sents the death of one man, and that 
every dot represents the more or less 
serious injury of another man. 

“As might be expected, the explosions 
were grouped in a marked manner about 
the region in which steam power is most 
extensively employed. The comparative 
absence of dots in the western portion of 
the map is due in large measure to the 
fact that there are fewer boilers in that 
part of the country; but there can be no 
doubt that the reports that we receive 
from regions west of the Mississippi are 
less complete than those that come to us 
from the northeastern section, so that the 
relative scarcity of the dots in the west 
is attributable, in some measure, to the 
incompleteness of our data. 

“Furthermore, we should add that the 
absence of dots from any given region 
cannot be construed as indicating a 
greater degree of security in that section, 
in proportion to the number of boilers 
there. It must be remembered, too, that 
a region that was comparatively free 
from boiler explosions in 1906 may be 
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visited by an undue proportion of them 
in 1907. A good example of this fact is 
afforded by Oklahoma and Indian Terri- 
tory. These, during the entire year 
1906, had but one explosion, as will be 
seen by the map; while during the five 
months of the present year for which our 
statistics have been thus far compiled, 
they have together had five, with a total 
of three men killed and one injured.” 





Plate glass is growing in the smaller 
cities. Merchants are putting in plate 
glass in their show windows. The agent 
should watch for every new prospect. 
These plates are subject to hazard all 
day and a good part of the night. That 
is a strong point to make. Any owner 
is liable to have the plate broken. Dur- 
ing eight months of this year one com- 
pany reports 2,700 plate glass claims. 





In these days there are many impos- 
tors in one way or another getting into 
houses. They claim to be selling goods, 
telephone, gas or electric inspectors. 
Women are imposed on in many ways. 
Some of these callers are thieves. In 
view of the numerous exposures to dan- 
ger of theft, a burglary policy seems es- 
sential. 

In view of the large number of new 
banks being started, this opens a desir- 
able field for the agent. Robbers have 
commenced this year sooner than usual 
to crack bank safes. 

Increasing wealth in country districts 
is causing these new banks to be started. 
They are the finest prey for the burglar. 
A bank burglary policy is a valuable piece 
of paper to have. 





A company official who has had some 
recent experience with mercantile bur- 
glary losses expresses the firm belief that 
some of the merchants who formerly 
robbed fire insurance companies have 
turned their attention to burglary com- 
panies as easier to beat. He believes that 
they take away and secrete goods of value 
and of a character easy to dispose of 
and then arrange a “burglary.” The 
premises show all the marks of having 
been entered and the goods are gone. The 
assured has his invoices to prove that he 
had them and he can produce other proof 
if necessary. The loss is so well estab- 
lished that it is difficult for a company to 
avoid paying it. The assured has not lost 
his uninsured stock, nor has he taken 
chances in starting a conflagration. 





A man connected with one of the bond- 
ing companies, which also writes burglary 
insurance, is firmly of the opinion that 
the burglary business is a handicap to 
surety companies. He says that burglary 
losses are reported, but the assured are 
slow about making up proofs in such a 
form that they can be acted upon. An 
examination by an insurance department 
discloses a number of these reported 
losses, the examiners insist upon having 
a loss reserve put up for them and the 
company’s surplus suffers. Later settle- 
ments may show that the required re- 
serve was much larger than necessary, 
but by that time there is another accumu- 
lation of reported losses. The result is 
that a company, to be above criticism, 
continually must keep much of its surplus 
locked up in the loss reserve. This cuts 
down the company’s limit on bonds under 
the 10 percent ruling of the federal de- 
partments. 





The more difficult and trying a duty, 
the greater is the strength and satisfac- 
tion derived in its doing. 





Health insurance, outside of the dollar- 
a-month disability policy, is still more or 
less of an experiment as to premium and 
extent of indemnity. Almost all com- 
panies require an accident policy where 
health is written. Agents have complained 
of the adjustments under the health con- 
tracts, but the grievances on part of the 
assured are largely due to a misunder- 
standing of policy conditions. A_settle- 
ment under a health policy that is not 
Satisfactory results in the assured drop- 
ping the accident policy in the company. 

his has made the companies really more 
liberal in the adjustment of health claims 
than they were required to be. 





Accident and Health 


Some agents do not appreciate the 
value of cultivating people after they 
have been insured and the indications 
are that they will continue to remain in 
the company so long as the agent is 
connected with it. The agent should 
cause the assured to take some interest 
in the company and feel that he is a 
part of it. If the agent would take 
time during his rounds ‘to tell of some 
claim that has been paid by the com- 
pany in the vicigity, or some prominent 
man who has had a claim, or some 
friend who has just gone with the com- 
pany, he can always excite a personal 
interest in its affairs and allow the 
policyholders to have some idea of what 
the company is doing. There are a 
number of things about a company that 
an agent can tell a policyholder that 
will interest him and serve to bind him 
closer to it. Such knowledge imparted 
by the agent always tends to make a 
policyholder a greater friend of the 
company, and the agent will find that 
he is the financial gainer in people tak- 
ing out increased insurance, talking to 
their friends about the company and 
also reducing lapses. 








Systematize your business, and you 
will write more insurance; keep a list 
of prospects in a book or on cards with 
all availabale data in each case; keep 
track of results from each call; don’t 
be afraid to call again after getting 
turned down hard; you will often catch 
them on the rebound, and you will al- 
ways find plenty to do by scanning your 
list every day. Be enthusiastic, believe 
in your company and in your contract, 
and you will find it easier to prove 
its value to your prospect. Have your 
applications handy, do not leave them 
at the office; they are your ammunition 
and must be on hand when the game 
is sighted. Do not waste words, be 
brief; time is valuable, and the sharp, 
short talk, like the edge of a sword, cuts 
deeper and does more good than the 
broadside of the weapon. Do not start 
out looking for “reasons,” there is no 
money in them; applications are what 
you want. Seek them diligently, and 
they shall be found. Enthusiasm, con- 
fidence, belief in your company and con- 
tract, and a willingness to hustle—that’s 
all. And with these you can combat 
any “reason.” 





A prominent accident underwriter, in 
speaking of the arguments an agent has 
to contend with in soliciting prospects 
and how to overcome them, gives the 
following pointers: 

“I don’t travel.” Reliable statistics 
will easily prove that a man is far safer 
on a train under ordinary circumstances 
than he is while pursuing his business 
on the street or at home, in spite of 
the number of railroad disasters. 

“I have no one depending on me, and 
if injured can live without benefits from 
insurance.” All very true, Mr. Pros- 
pect, but a weekly stipend will ease 
your mind while lying in bed, even if 
you are rich enough to spend it for 
flowers to brighten up your room, and 
if you are not, $25 or $50 a week for 
the time you are laid up will then seem 
a good investment at a cost of, say, $20 
or $25 a year. 

“I can’t afford an accident policy, it’s 
a luxury.” Let’s see about that, my 
friend. You are earning $25 a week, 
out of which you can only save at the 
most $5 a week, or $260 a year. Now 
the price of $5,000 accident insurance 
is $25, or about 50 cents a week; sup- 
pose you are laid up thirty weeks, if 
insured you are paid $750, while if you 
are not you lose $750, or more than 
you can save in three years, and if 
you are not hurt you will save your 
wife and yourself more than $25 worth 
of worry. ‘ 

“I have been thinking of it, but want 
a little more time to consider the mat- 
ter.” Thinking never yet built a house, 
but action has done wonders for the 





world to marvel at. An accident is not 
a disease from which one becomes im- 
mune by reason of having had it once, 
and while you are thinking you may 
get hurt, and then your wife and family 
may also have to do some thinking on 
this question. How can we live without 
money or food? 

“I can afford to carry my own acci- 
dent insurance as well as any company.” 
A man with millions is usually credited 
with having some sense, and you never 
heard of one yet who was foolish enough 
to pay $1,000 for what he could get 
for $5, and yet that is what you, who 
are not a millionaire, propose to do, 
pay yourself $1,000 for lost time if 
need be, when you can if necessary get 
the same sum from a company for 
only $5 in any one year. 





Accident agents frequently find cases 
where an accident has taken place only 
a short time after the policy had ex- 
pired. This shows the importance of 
securing prompt payment of premiums. 
After a man has allowed his policy to 
expire if he has an accident a_ short 
time afterward he is very sure to at- 
tempt to hold the company liable, al- 
though it may have been his intention 
to drop the policy. Some cases, how- 
ever, are perfectly honest, and the fact 
that the premium was not paid when 


due was on account of neglect. The 
agent who has renewals, therefore, 
should use great diligence in getting 


premiums paid on the dot, so that there 
can never be any question as to liability. 
If a man has an accident a day or so 
after his policy has expired, and the 
premium has not been paid, his friends 
and neighbors will attempt to show that 
the company is attempting to take ad- 
vantage of a technicality. Such contro- 
versies always result in people becoming 
prejudiced against the company. 

An agent, in a very diplomatic and 
yet forceful way, can explain to the as- 
sured the necessity of getting his pre- 
niums paid on time. The agent owes 
it to his clients to see to it that they 
are cognizant of the danger of allowing 
a policy to lapse. 





It has been said by intelligent men 
that there are many good reasons why 
they will not take out insurance, and 
they have been in earnest in their state- 
ments. It has been because they did not 
“see” any good reason for doing so, 
never having had an accident to focus 
the matter on their mental vision. Any 
active man in business runs chances of 
getting hurt every day of his life, even 
though he only spends a couple of 
hours at the office and the remainder of 
the time at the club or on the golf 
grounds. “Hurt in a wreck! Well, I'd 
get damages from the railroad,” some 
say. Perhaps, but an accident policy costs 
very little compared to lawyers’ fees, and 
an accident policy is a certainty, while 
damage suits are a very uncertain quan- 
tity. Some use the statistics in their 
class to combat the agent, claiming they 
stand a very small chance to be the one 
man in a hundred. Do not get ag- 
gressive with this kind of a man, but 
play up on something else for a while 
and do not forget to show him that 
you can talk on something else besides 
accidents, and you will be surprised some 
day at the ease with which you get his 
name on the dotted line. Candidly 
speaking, there is not nor never will be 
any good, valid reason for not taking 
insurance. 





A personal accident manager advises 
his agents who also are in the fire insur 
ance business to go over their registers, 
see what buildings they have insured and 
make up a list of the persons who live 
or are employed in those buildings who 
do not already carry accident policies 
with the agent. Such a list furnishes a 
lot of prospects on whom the agent may 
work for a long time. 





Plenty of people who talk of honesty 
as the “best policy” fail to pay the pre- 
mitums, 


S idelit 
urety and Fidelity 

One of, the annoyances to which local 
surety men are occasionally subjected is 
having the home office accept business 
over their heads. Not long ago a con- 
siderable loss was reported on a fidelity 
bond in a western city. The resident 
vice-president had refused to sign this 
bond, but an appeal had been made to 
the home office and it had been signed 
there. When the loss occurred the other 
surety men in the city, not knowing the 
circumstances, charged up _ the loss 
against the record of the resident vice- 
president, who ordinarily would be sup- 
posed to handle the business. Thus his 
reputation for good judgment is made to 
suffer not only for the losses on his own 
business but on another bond issued 
against his will. 











Some church people seem to object to 
bonding church treasurers on the ground 
that it is impugning the motives and an 
attack on the character of men who are 
willing to give their services to a good 
cause. The same argument might be ap- 
plied to all fidelity bonds. The giving of 
bonds has become to be a part of a busi- 
ness system. It is merely one of the 
present day requirements. While church 
treasurers are a high grade set of men 
yet some have gone wrong. Church so- 
cieties should as well be protected by a 
bond. Such funds have been gathered 
perhaps by much work and effort. A de- 
falcation in a church or one of its so 
cieties means much more than in a busi- 
ness house because such contributions 
have been voluntary and there is no way 
to meet the deficit than by securing 
greater contributions of the same nature. 





Although corporate bonds are all the 
time coming into favor, and although the 
largest private users of bonds are more 
and more refusing to accept personal 
sureties at all, yet courts and governing 
bodies will still in most cases take per- 
sonal bonds. It is said, indeed, that in 
the case of bonds given for public pur- 
poses personal sureties are offered much 
oftener than corporate sureties. he 
machinery of the law is supposed to in- 
sure adequate surety in those cases, but 
everybody knows that it does not. The 
same property is pledged over and over 
again by private sureties who afterwards 
sell the property, and thus endanger the 
estate of widows and orphans or other 
beneficiaries. We think that the time will 
come when our lawmakers will require, 
as they now facilitate and encourage, 
corporate suretyship in these cases; but 
meanwhile something should be done to 
throw greater safeguards around the 
practice of accepting private sureties. 

A step in the right direction was taken 
by a bill introduced in the last session of 
the Illinois legislature providing that a 
personal bond should become a lien upon 
the real estate of the signer, and should 
remain a lien so long as the bond contin- 
ued in force. The bill was not enacted 
into law, because the public is not yet 
educated up to that point. Such a law 
would go far toward abolishing straw 
bonds, and we hope to see it adopted 
everywhere in good time.—Fidelity & 
Casualty Bulletin. 





The recent Schluter failure calls atten- 
tion to the necessity of ascertaining as 
far as possible the probable profits on a 
contractor’s bid. H. W. Schluter is a 
Chicago contractor. He had under erec- 
tion some public buildings in Denver, 
Ames, Iowa, and Chicago. His failure 
is due to old debts. Surety men who 
have investigated the work since the fail- 
ure feel that the companies will pull out 
nicely because of the good margin of 
profit. Where a contractor has figured 
too closely he is liable to lose and if his 
work is thrown back on the companies it 
means a loss to them. An essential fea- 
ture, therefore, is to see that there is a 
safe margin of profit on the work before 





the bond is executed. 
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SOME INTERESTING STATISTICS 
ON RAILROAD ACCIDENTS 





In their annual reports to the Inter- 
state Commerce Commission, carriers in- 
clude returns for all casualties to passen- 
gers, employes, trespassers, and other 
persons. The following figures therefore 
are not comparable with details in the 
commission’s accident bulletins, based on 
monthly reports, that chiefly relate to 
casualties to passengers and to employes 
while on duty on or about trains: 

The total number of casualties to per- 
sons on the railways for the year ending 
June 30, 1906, was 108,324, of which 10,- 
618 represented the number of persons 
killed’ and 97,706 the number injured. 
Casualties occurred among three general 
classes of railway employes, as follows: 
Trainmen, 2,310 killed and 34,989 in- 
jured; switch tenders, crossing tenders, 
and watchmen, 147 killed; 1,026 injured; 
other employes, 1,472 killed, 40,686 in- 
jured. The casualties to employes 
coupling and uncoupling cars were: Em- 
ployes killed, 298; injured, 3,884. The 
casualties connected with coupling and 
uncoupling cars are assigned as follows: 
Trainmen killed, 266; injured, 3,590; 
switch tenders, crossing tenders, and 
watchmen killed, 18; injured, 170; other 
employes killed, 14; injured, 124. 

The casualties due to falling from 
trains, locomotives, or cats in motion 
were: Trainmen killed, 454; injured, 
5,215; switch tenders, crossing tenders, 
and watchmen killed, 7; injured, 159; 
other employes killed, 84; injured 712. 
The casualties due to jumping on or off 
trains, locomotives, of cars in motion 
were: Trainmen killed, 130; injured, 
4,809; switch tenders, crossing tenders, 
and watchmen killed, 7; injured, 119; 
other c1 ployes killed, 76; injured, 685. 
The casualties to the same three classes 
of employes in consequence of collisions 
and derailments were: Trainmen killed, 
693; injured, 5,245; switch tenders, cross- 
ing tenders, and watchmen killed, 3; in- 
jured, 60; other employes killed, 91; in- 
jured, 888. 

The number of passengers killed in the 
course of the year 1906 was 359 and the 
number injured 10,764. In the previous 
year 537 passengers were killed and 10,- 
457 injured. There were 146 passengers 
killed and 6,053 injured because of col- 
lisions and derailments. The total num- 
ber of persons other than employes and 
passengers killed was 6,330; injured, 
10,241. These figures include the casual- 
ties to persons trespassing, of whom 5.381 
were killed and 5,927 were injured. The 
total number of casualties to persons 
other than employes from being struck 
by trains, locomotives, or cars was 5,127 
killed and 4,905 injured. The casualties 


of this class were: At highway crossings, | 


passengers killed, 3; injured, 8; other 
persons killed, 926; injured, 1,884; at sta- 
tions, passengers killed, 48; injured, 96; 
other persons killed, 566; injured, 647; 
at other points along track, passengers 
killed, 3; injured, 16; other persons 
killed, 3,581; injured, 2,254. The ratios 
of casualties indicate that 1 employee in 
every 387 was killed and 1 employe in 
every 20 was injured. With regard to 
trainmen—that is, enginemen, firemen, 
conductors, and other trainmen—it ap- 
pears that 1 trainman was killed for every 
124 employed, and 1 was injured for 
every 8 employed. 

In 1906,°1 passenger was killed for 
every 2,227,041 carried, and 1 injured for 
every 74.276 carried. For 1905 the figures 
show that 1,375,856 passengers were car- 
ried for 1 killed, and 70,655 passengers 
were carried for 1 injured. For 1805, 1 
passenger was killed for every 2,984,832 
carried, and 1 injured for every 213,651 
carried. With respect to the number of 
miles traveled, the figures for 1906 show 
that 70,126,686 passenger-miles were ac- 
complished for each passenger killed, and 
2,338,859 passenzer-miles for each pas- 
senger injured. For 1905 the figures were 
44,320,576 passenger-miles for each pas- 
senger killed, and 2.276,002 passenger- 
miles for each passenger injured. The 
figures for 1895 show that 71,605,743 pas- 
senger-miles were accomplished for each 





passenger killed, and 5,131,977 passenger- 
miles for each passenger injured. 








Industrial Disability 


This month in this department will 
be discussed some of the queries pro- 
pounded in the “Question Box” at the 
recent meeting of the Detroit Confer- 
ence. : 











Is it advisable to use the words, 
“statements, warranties and agreements” 
in the application? The supreme court 
of Indiana holds that under such lan- 
guage it is impossible to determine which 
of the declarations in the application are 
statements and which are warranties. 
Would it not be better to use the word 
“warranties” only or the words “war- 
ranties and agreements,” thus making all 
declarations warranties? 

Some companies in the application 
make it very plain what are warranties 
and what are statements of fact. If 
this division is made, and it is clearly 
stated what constitutes each class, there 
should be no difficulty. 

Some companies do not have a regu- 
lar application blank for the assured to 
sign, but a daily report instead. The 
information given in the usual blank is 
made a part of the policy contract, and 
thus all statements become warranties. 

It is stated that when a company puts 
up a breach of warranty defense where 
all warranties appear in the policy, the 
plaintiff will attempt to prove he did not 


read his policy and was ignorant of 
what it contains. The jury will then 


attempt to ascertain his motive, and if 
it is believed the assured did not at- 
tempt to defraud, it will likely find for 
him. 

Most companies prefer to have the 
application blank signed properly by the 
assured and introduce it as evidence. 
Where the statements of fact are clearly 
shown and the warranties likewise, it 
is regarded as the best plan to have an 
application blank. 





Some companies are agreeing to pay 
sick henefits for the first week, if the 
sickness continues for a period of four 
weeks. Have the companies doing this 
secured any statistics as to the increased 
cost? If so, what are they? 

No member present at the meeting is- 
sued an out-and-out dollar a month 
policy of that kind. It is stated the 
Massachusetts Mutual, Standard and 
Frankfort have such a policy. The 
American Assurance has a policy of this 
kind, but charges $3 a year extra 
premium. It figures its increase in loss 
ratio is 28 percent. 





Have the members of the conference 
found that the new policy has materially 
increased the loss ratio? Have they 
found any improved conditions resulting 
from its use? If so, what? 

The opinion was that sufficient time 
had not elapsed to get a proper experi- 
ence. Some companies reported much 
less complaint from agents and the belief 
is that while the loss ratio will not be 
decreased, there will be much less fric- 
tion in settling claims. The United 
States Health & Accident, however, has 
withdrawn the conference policy inas- 
much as it found its loss ratio increased. 





Under the sunstroke clause, a man 
suffers a sunstroke, he lives for a week, 
barely recovering consciousness and then 
dies. If suit were brought by the bene- 
ficiaries could they recover damages as 
death resulting from accident? 

The company asking this question gives 
a natural death benefit. The estate re- 
fused to accept it, but demanded the full 
accident death benefit. The conference 
policy treats sunstroke as a disease, al- 
lowing weekly benefits, but makes no 
provision for death. Most of those ex- 
pressed the opinion that the company 
could be held for the face of the policy. 
The company will likely tender the na- 





tural death benefit and allow the court 
to decide whether it is liable for the face 
of the policy. 





What is the estimated net increase in 
the loss ratio resulting from the bene- 
ficiary clause? Thaf is to say, what is 
the cost to the company of the beneficiary 
feature? 

There was found to be no losses under 
the beneficiary clause up to date. On 
commercial forms of policies there is 
some experience, but the increased loss 
ratio is said not to be material. 





What would govern the settlement of a 
claim for disability arising from causes 
other than accidental, or causes resulting 
in an illness; e. g., ulcerated tooth, swol- 
len feet from undue sweating, removal 
of an unnatural growth from any part 
of the body, etc. 

In case of the removal of an unnatural 
growth it is not an accident nor can it be 
called a disease. The company should 
deny liability. An ulceration of the tooth 
should be treated as a disease, as should 
swollen feet. In the latter cases, the 
sickness benefits should apply. 





How should a claim be settled for ill- 
ness indemnity where there is a disabil- 
ity period preceding the period of total 
confinement within the house? 

Most companies date the period of in- 
demnity to the beginning of the confine- 
ment period. If, for example, a man 
has been ailing for a week before he is 
taken down and is not able to attend to 
his duties, it will count it as the one week 
of sickness for which no benefits are paid. 





What has been the experience of the 
companies with reference to giving ad- 
vances to agents? 

All companies have been stung on giv- 
ing advances. It is poor policy to give 
agents advances when they start. They 
are usually deadbeats and will work only 
so long as they can get advances. The 
company loses what it pays and gets noth- 
ing in return. This does not refer to 
loans to established agents against their 
renewals. 





Is it wise to allow agents to write and 
deliver policies? 

It depends entirely on the agent. Some 
companies have all policies issued from 
the home or branch office. Others have 
allowed policies to be issued by district 
managers. In such cases the managers 
were men of ability, experience and good 
‘udgment, who had been tested and tried. 
The advantage to be gained is the dis- 
patch in issuing policies. Applicants will 
not have so much time to change their 
minds or the twister will not be so likely 
to do his deadly work as when it is nec- 
essary to have applications passed on and 
policies issued from the home office. 
However, a company should take no 
chances in delegating so great an author- 
ity to a manager unless he merits the 
responsibility. 





Should premiums be raised when pol- 
icyholders attain the age of fifty to con- 
form to the rates charged at that age?? 

‘Under the present manual of indus- 
trial disability no extra charge for a pol- 
icyholder on the books is made, although 
a few companies have begun to make a 
higher charge when the assured has 
reached the age of 50, notably the Amer- 
ican Assurance. Seemingly the companies 
figure on making a profit on the aver- 
age business regardless of whether risks 
over age of 50 are carried at a loss. 
It is not likely that many companies have 
kept statistics, but those that have plainly 
see the higher loss ratio above age 50. 
Then the recuperative powers wane. The 
period of recovery from accident or sick- 
ness is lengthened. Men are more sus- 
ceptible to disease. The companies have 
taken no action in raising rates largely 
because of the opposition it would cause. 
It hardly seems consistent to keep a man 
at a level rate who enters at age 49 and 
charge a higher rate for a man who en- 
ters a year later. So long as the comna- 
nies are making money on the average 





business they will not likely make any 
— in boosting the rate at age 50 on 
& po icyholder who is already on the | 

s. 





Is it not possible to pay for sickness 
disabilities under the industrial contract 
on the same basis that we pay for acci- 
dental disabilities—that is, for all the time 
the insured is disabled regardless of 
whether he is confined to the house or 
not? If so, what should the premium be? 

Would it not put the business on a more 
profitable basis for the company and a 
more satisfactory basis both for the 
company and the insured, if the premiums 
were increased enough to furnish free 
medical attention, thereby leaving the in- 
demnities intact for the support of the 
insured and his family? 

Both these questions involve the prac- 
ticability of a higher-priced policy than 
the dollar a month. There seems to be a 
sentiment in some quarters for a policy 
free from restrictions and technical fea- 
tures that will give full benefits to all 
diseases covered. This would mean no 
partial benefits for certain diseases. Pos- 
sibly in order to do this the average bene- 
fits would have to be readjusted some- 
what, the frills cut off and a higher pre- 
mium charged. It is a fact that many of 
the higher grade people now taking the 
dollar-a-month policy would rather pay 
$1.25 or $1.50 a month and secure a more 
liberal policy. 

So far as free medical attendance is 
concerned, the companies do not believe 
the plan is satisfactory. 





Is it practicable to inspect risks with a 
view to eliminating the undesirable pol- 
icyholders and incidentally checking the 
receipt books, thereby doing away with 
the possibility of collectors failing to re- 
port all collections made? 

This would add to the expense ratio, 
already too large. Some companies have 
field men who do some inspection work 
in connection with regular field duties. 
This has been found advantageous. 

One company has a successful plan of 
sending lapse notices to the assured two 
months in succession if the premium is 
not paid. ‘inis will bring out an answer 
if the premium has been paid and the 
agent has not reported it. Again, it may 
stir up a man to reinstate his policy if he 
has been overlooked or neglected to pay 
at the proper time. 





The industrial disability companies find 
their agency forces are considerably more 
permanent than formerly. There is less 
shifting about. When an agent finds 
that his company lives up to its promises 
to him, as it should, regards his rights 
and carries out its obligations, a trifle 
more commission does not appeal to 
him. The old general agency contracts 
covering a state or large territory are 
almost all given up. Subagents are 
hired as district agents and deal direct 
with the home office. The district agent 
can get over his territory, study it care- 
fully and organize it, whereas a man 
who is operating a large territory is 
not able to cultivate it as it should be. 
The expense of handling a state is heavy, 
as a special agent is required to visit 
the agents, appoint new ones and stir 
up business. The district manager sys- 
tem has served to eliminate the travel- 
ing special agent. 





If you wait for the letter of oppor- 
tunity at the post office of chance, you 
will invariably find it instructs you to 
call somewhere at about 9 a. m. last 
week. 

Much of our virtue consists in con- 
demning what we should probably do 
under similar circumstances. 

Even a busy man must take a day off 
sooner or later for the purpose of at- 
tending his own funeral. Don't let it 
hannen this month—More “apps.” 

Remember you label your own work. 
Careful effort will show—so will careless- 
ness and indifference. What sort of la- 
bel are you weaving into your record? 

It doesn’t take the average man half 
as long to tell what he knows as it 
does to tell what he thinks he knows. 




















September 26, 1907. 


THE WESTERN 


UNDERWRITER. 11 








AMONG CASUALTY AGENTS 


ISSUES NEW INDUSTRIAL POLICY 


Pacific Mutual Has Revised Its Old 
Contract and Introduced Some 
Modern Features 








The Pacific Mutual Life has gotten out 
a new industrial disability policy. In the 
total loss benefits, in addition to the causes 
for payment of the principal sum, it gives 
that amount for loss of one entire hand 
and’ entire sight of an eye or entire foot 
and loss of an eye. New clauses are as 
follows: 


Each consecutive monthly premium 
paid under this policy shall add 1 percent 
to any claim under the total loss benefits 
clause arising subsequent to such pay- 
ment, until such additions shall equal 60 
percent. 

In the event of claim arising under this 
policy due to either accident or illness re- 
sulting directly or indirectly, wholly or in 
part, from any chronic disease or in- 
firmity, from tuberculosis, rheumatism, 
paralysis, apoplexy, orchitis, neuritis, lo- 
comotor ataxia, lumbago, strains, lame 
back, sciatica, vaccination, Bright’s dis- 
ease, demctitia, insanity, hernia, or in the 
event of any a-cident otherwise covered 
by this policy resulting in bernia; then 
in all such cases referred to in this clause 
there shall be payable for loss resulting 
from the cauges aforesaid, full monthly 
indemnity in the manner and at the rate 
which would etherwise be payable under 
this policy, but for a period of time not 
to exceed one month in any one calensir 
year, anything to the contrary herein not 
withstanding. But no indemnity shall be 
payable under this policy for any loss due 
directly or indirectly, wholly or in part, 
to any venereal disease or to any disease 
not common to Loth sexes, 


The company also introduces insurance 
for children, specific sums being paid the 
assured in case his child is killed or dis- 
membered. 





Bond Rates Cut in Cleveland 

Bond agents in Cleveland are still en- 
gaged in trying to see who can make the 
lowest rate on business, especially con- 
tract bonds. In one case it is said that 
business was taken at fifteen cents, whe. 
the manual rate is fifty cents. There are 
many more instances almost as_ bad 
Some of the agents believe that this kind 
of business will eventually bring all to a 
realization of what they are doing and 
that they will get together on some kind 
of a mutual understanding, as the agents 
of the plate glass companies did. This 
plan is favored by some who will not 
write bonds at losing figures. 





Special Agents Convention 

The special agents’ convention held by 
the Pennsylvania Casualty at the home 
office in Scranton, a few days ago, was 
of a most interesting and helpful nature. 
The convention was called primarily for 
the purpose of familiarizing the special 
agents with the plans of the company 
with regard to the year-end campaign 
which opens Oct. 1. The convention 
presided over by Vice-President Nichols. 
was addressed by Secretary Kingsbury, 
Assistant Secretary Stocker, Plate Glass 
Manager Clarke, Assistant Secretary 
Coar, Chief Inspector Clark, Advertising 
Manager Walker and H. H. Lovell, the 
new general manager of the Title Guar- 
anty & Surety. 

At the close of the convention the 
traveling specials presented Third Vice- 
President and Agency Manager Nichols 
with a handsome silver mounted silk 
umbrella as a token of their loyalty and 
esteem. 





Wants a Signed Application 

The Travelers has sent out the follow- 
ing instructions to agents: 

“A recent occurrence in one of the 
company’s agenci¢és makes it necessary tu 
call attention to and emphasize some of 
the rules respecting applications for acci- 
dent insurance. 

¢ company cannot recommend too 
strongly the taking of a signed applica- 
tion. Annoyance to agents, company and 
insured will be prevented by this course, 
because policies are now frequently re- 


turned for correction of errors that would 
not occur if the applicant should read and 
sign his application. 

“All facts called for in the blank should 
be stated exactly as they are and every 
question answered. Not one of them can 
be treated by the agent as immaterial. 
In each of the statements ending with the 
words “except as herein stated,” the 
blank should be properly filled, if excep- 
tions exist; otherwise, the space should 
be left blank. Height and weight should 
be given accurately. The applicant should 
be .measured with his shoes on and 
weighed with his clothes on, dressed as 
he habitually dresses. 

“The original application, whether 
signed. by the applicant or not, should 
invariably be sent to the home office. It 
is a material part of the record in each 
case and it cannot properly be filed anv- 
where else. In such cases as it is neces- 
sary to make up a new application the 
original should come forward attached to 
the same. 





DECISION AS TO MURDER CASE 





Supreme Courts of Minnesota and Wis- 
consin Pass on Point in an 
Accident Policy 





The Minnesota supreme court stts- 
tains the order of the lower court in the 
case of Louise P. Bader against the New 
Amsterdam Casualty to recover $2,500, 
‘he full amount of an accident policy on 
the life of her husband, Charles O. Bader, 
who was shot by robbers in the Falls 
Hotel in Minneapolis, of which he was 
the proprietor. 

The company resisted the payment of 
the full amount on the ground that one 
of the conditions was that only 50 per- 
cent should be paid in case of accidental 
death under certain circumstances. The 
trial decided for the company; Mrs. 
Bader appealed and the supreme court 
affirms the order of the lower court. The 
decision, written by Justice Jaggard, 
says: 

A beneficiary in an accident policy 
sought to recover the full amount of in- 
surance for loss of life by accident after 
the insured had been shot by a burglar and 
had died. Under a title “special indemni- 
ties” the policy provided that it did not 
exc’'ude indemnity for loss by accident 
produced by shooting and other enumer- 
ated causes. Some of these causes were 
sports, involving conscious participation on 
the part of the assured; others excluded 
such participation. The policy also pro- 
vided that in case of loss covered by this 
title, the company should pay one-half of 
the ordinary accident indemnity for such 


Oss. 

It is held that the policy, construed as a 
whole, as favorably to the insured as 
reasonably may be, without distorting the 
intended meaning of words, and with due 
reference to thé rule “noscitur a sociis,” 
entitled the beneficiary to recover only 
one-half, and not the whole amount, of 
ordinary accident indemnity. Affirmed. 


The Wisconsin supreme court has 
handed down a decision holding a com- 
pany responsible for the face of the pol- 
icy. John Weidner of Hale’s Corners 
was killed in June, 1903, by a robber. 
An accident insurance company which 
had a policy on Weidner refused to pay 
on the ground that his death did not 
come from an accident. Mrs. Weid- 
ner brought suit and was awarded $2,700 
in the lower court. An appeal was taken 
and the verdict of the lower court is 
affirmed. 





Get Judgment on Contract 

Judge Miller at Des Moines gave judg- 
ment against H. W. Schlueter & Co. of 
Chicago, and the Illinois Surety Com- 
pany, which was on his bond. in favor of 
Fred Andreas & Co. for $20,175. The 
judgment was for stone used in the con- 
struction of the Iowa State College at 
Ames. The contractor is still trying to 
settle with the state authorities as to the 
completion of the Ames building, and 
will probably arrange to go ahead with 
this work. 


CASUALTY NOTES 


Wm. G Wilson, Cleveland; Hummel 
Perkins and F. C.’ Morcom, Cincinnati, a 
E. P. Hubbell, Toledo, all Ohio Aetna Ac- 
cident men, have been licensed also for 








“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OBIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Ohio Laws, 


$200,000 Doposited with Insurance Commissioner 


ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE; 
184 La Salle St., Chicago 513 Hanover Bank Bidg. 


ED M. BLOUNT, President 
PM ALBERT 4. HOPKINS, Vice-Prest. 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 
y. Burglary. Personal Accident and Heal! 
ity and Surety Bonds; also the most 
Automobile issued, 
Special inducements to Agents and Brokers 


y Policy 
HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


National Casualty Co. 


Oapital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 





W. WATKINS, Secretary 
E. A. EVANS, Treasurer 
IGEN (AS COR ES Offers Excellent Agency Contracts 

P ROGRESSI VE P OLIGY in Titteete, em Cork. itpnecete, See 

. ur 

Excellent Contracts ichiven” Pennsylvania, Indiana t an 
and District Managers Kentucky. Its bonds insuré. Its rates 

Adéress and cervice are satisfactory. 


MAJESTIC BLDG., - DETROIT, MICH. |Correspondence and Applications Solicited 


™ FRANKFORT “s/c... Ins. Co. 


Of Frankfort-on-the-Main, Germany J Established 1865 
United States Department - ° - 100 William St., New York, N. Y. 


Em rs and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Teams, Burglary, Individual Accident and Mealth 
and Industrial Accident. 

Deposited with Insurance De in the 


United States for protection of Policyholders $550,000.00 


. J. GROG, Resident Sec’y Cook Co Branch, National Life Bidg., Chicago, Ill. 
oe - TOS a ROBBINS, Resident Sec'y Ohio, New England Bldg, Cleveland, Ohio 


Agents Wanted For Unoccupied Territory 


LONDON GUARANTEE AND ACCIDENT CO.,Lta., excttann... 


























Head Office CONKLING, PRICE & WEBB 
H I C AG O Genl, Agts., Ill., Mo. and Ind, 
C 17t La Salle Street, Chicago 
A. W. MASTERS — 
General Manager CHARLES L, RAYMOND 
Liability, Accident, Health Genl, Agt., Michigan 
and Credit Majestic Bldg., Detroit 








YOU WORK 


and work hard for your company. At the home office 
they take your business and ask for MORE, but— 

Do they show their appreciation? Do they look out 
for YOUR interests? Do they give YOU practical, bus- 
iness-building ideas? Do YOU feel free to call on them 
to solve YOUR particular problems ? 

If not, you probably will be interested in OUR 
methods. We believe that by WORKING WITH 
OUR se ea “oe aid them more than by sim- 

ly ing them for business. 
"penny Seetiach *-70, a 
THE PENNSYLVANIA CASUALTY COMPANY 


M. G, NICHOLS, VICE-PRES. 


L 483 SPRUCE STREET, SCRANTON, PA. 
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the new A®tna Accident and Liability in 
that state, 

Cc. R. Hinkle, secretary of the Federal 
Union Surety, has resigned to look after 
his other interests. 

W. H. Markham & Co. of St. Louis have 
secured the liability and teams line of the 
American Bakery Sempeny of St. Louis. 
The premium is $2,000 

The American Assurance now has openea 
a south side district in Chicago in charge 
of C. A. Scott. This makes three offices 
for the company in Chicago. 

The National +» 4 has qualified for 
business in Oklahoma by depositing $50,000 
in securities in compliance with the law 
relating to bonding companies. Merrill & 
Braniff have been appointed general agents 
for the company in Oklahoma, 

The Kentucky Bankers Association has 
signed a contract with the United Suréty 
through General Agents McAtee and Dun- 
can of Louisville for all the burglary, 
fidelity and bonding business of the bank- 
ers’ association for a period of three years. 


At the last meeting of the Indianapolis 
Surety Underwriters Association the ac- 
tion of Auditor Billheimer in ruling that 
bonds of bank and trust company officers 
are perpetual and of accumulating Mability 
was warmly discussed, but as no remedy 
is in sight the members of the association 
decided simply not to write any more 
bonds for these officials. 

Commissioner Rittenhouse of Colorado 
has requested the Fidelity Mutual Aid As- 
sociation of San Francisco to withdraw 
from the state, as he believes its methods 
are not in accord with correct practices. 
He states that the literature is deceptive, 
and furthermore makes its bylaws a part 


WANTED TWO MANAGERS 


IN 
Kentucky, Alabama, South 








Carolina, Texas, Missouri, 
Kansas, New York, New 
Jersey, Maryland, Ohio, 


Illinois and South Dakota 


New unconditional monthly health and 
accident policy. 
Exceptional compensation guaranteed. 


CAPITAL $100,000 HAS 25,000 POLICYHOLDERS 


Federal Casualty Company 
DETROIT, - - - MICH. 





of the policy contract. He says that these 
bylaws are of the cutthroat variety. 

A. D. Miller, who has resigned as secre- 
tary and manager of the National Relief 
Assurance of Philadelphia, has returned to 
his old company, the American Assurance. 

The uy Oe Company of America has 
appointed E Anderson superintendent 
of its plate glass department and H. W. 
Hendrickson assistant superintendent. Mr. 
Anderson was for ten years with the Met- 
ropolitan Casualty, occupying various im- 
portant positions, and Mr. Hendrickson has 
been for eleven years with the plate glass 
department of the Fidelity & Casualty. 


CASUALTY APPOINTMENTS. 


West Virginia. 
General Acci., Pa.—W. S. Coatesworth, 





Morgantown. 

North Amer. Acci.—W. O. Weaver, 
Wheeling. 

U. S. Fid. & Guar.—Joe Park, Parkers- 


urg. 

U. 8. Health & Acci—J. B. Lowe, 
Spencer; Frank J. Trammel, Martinsburg. 
Great Eastern Cas.—F. H. Birthesel, 


Charleston. 
Acci.—J. Z. McChesney, 


North Amer. 
Charleston. 

Phila. Cas.—D. K. Reed, Clarksburg. 
Ohlo 


Commonwealth Cas.—Harry t,o 
Youngstown; R. A. Westwood, 

Federal Cas.—C. D. Sunderlin, Toledo. 

Fid. & Cas.—P. Stewart, Yellow 
Springs; G. J. & T. N. "Taylor, Niles; in Fs 
Wirtz, Kunkle 

Frankfort ‘Marine—Koller & Jones, Ken- 


ton; der, Barberton. 

Hartford. 8. B.—C. J. Tomlinson, Chil- 
licothe. 

Illinois Surety—Kennedy & Kennedy, 
Bucyrus. 
4....% & O. Live Stock—Al M. Crandall, 
or: 


North Amer. Acci—H. V. Shoemaker, 
Ashley; Gabriel Ulmer, Cleveland. 

Ocean Acci.—J. . Brady, Lakewood; 
J. J. Brady, Oberlin. 

Penna. Cas.—W. H. Moon, Dayton. 

Phenix Preferred Acci.—M. Calabrese, 
soere Scharas and Anton Samson, Cleve- 
lan 

—_ Acci.—G. L. Foley, Zanesville. 

Frankfort Marine—J. P. Aikin, Belle- 
fontaine; W. H. Settlage, Wapakoneta. 
+ ae Preferred Acci.—A. Meyer, Cleve- 
and. 

American Assur.—C. D. Mason, Ashland; 
J. W. Baker, Mansfield; J. Dickson, Shelby. 

Frankfort Marine—J. P. Aikin, Bellefon- 
taine; W. H. Settlage, Wapakoneta; Mc- 
Kenna, Lehnertz & Co., Toledo; C. C. Cole, 
Portsmouth. 





AGENTS WANTED Identification Insurance Service 





















Perfect “IDENTIFYING CREDENTIAL” (Patent No 467,460), 
be is inserted in @ handsome leather pocketboo! 


indorsed 


important. 


ighest rate 


and is accepted by Banks, Hotels, etc,, enabling the 

bearer to cash money orders and checks everywhere. 

Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 

Each holder is also furnished a special combination 


$2,000 Accident and Health 


wr 415.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). 
wr $15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all occupations, 
All Policies Issued and Losses Paid Directly by the 
North American Accident Insurance yo er 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. Surplus, $35: 
identification Pocketbook, Insurance 
Policy, Registered Metal Key-Check } $5.00 Per| Year 
If you are seeking a yy method of increasing your earn- 
ings, write for sample 


handling a quick-selling $5 00 contract than a eis $25.00 
h of commission, including contract 


IDENTIFICATION COMPANY OF AMERICA (inc. 1902) 
—~ —— 7 HOME OFFICE bg 
#31 LA SALLE STREET, GHICAGO, ILL. 56 Fine 8t., New York 






ik, has been 


Insurance Policy 


icy, etc. More money can be made 
licy. We pay the 
and exclusive territory. 








The Metropolitan Surety Co. 


Home Office: 38 PARK ROW, NEW YORK CITY 


DAVID McCLURE. Pres’t; ANDREW T. SULLIVAN, 1 
V.-Pres’t; FRANK A. *DONDON, rd V.-Pree’t and Treas. 


Jot V-Prov't; CLINTON D. BURDICK, 2nd 
M. JOSEPH McCLOSKEY, Sec’y: 


y- 





ALL FORMS OF SURETY AND FIDELITY BONDS 
AND BURGLARY INSURANCE WRITTEN 





Western : HENRY L. AYRES, 


FRED L. GRAY CO., Guaranty 


rr iments; JAMES Me SPRAGUIE. 102.5 Ualos Tree Blac. techno 





EMPLOYERS’ LIABILITY “varrasrmiza™ 


SAMUEL APPLETON, Manager and Attorney U. 8. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company 


All forms of Liability Insurance The most advanced and practical P | Accident 





d Sickness Policies 


UNITED STATES ASSETS, $3,910,517.53 
General Agents: 





» Ohio, font Ky. W, Va., Tenn,, 39 East Third St., Cincinnati 


Bldg., Columbus 


Rog cLaRt N 
r fa ° Bint be unas Y. ea BATT ak 

Bok. G lin to — Neb. 8. waa and N: Dak., 150 La Salle St., Chicago 
ae Bi See 

. ; 
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St., Milwaukee, ee 





Fid. & Cas.—C. H. Lochard, ye 
burg; C. M. King, Whitehouse; J. A. Ken- 
nington, Milford Center. 

Maryland Cas.—W. Stutson, Washington 
Cc. H.; P. L. Van Atta, Crooksville; Cc. 8. 
Clark, Dresden, Leopold & Herringhaus, 
Ottawa; G. C. Bottenberg, Urichsville. 

_ = _— Glass—C. H. Tonson, Lan- 
easter; Gray Bros., Zanesville; M. G. 
Kirsch, Chillicothe; C. 8S, Hoskinson, 
Zanesville; A. G. Reed, Marietta. 

New Amsterdam Cas.—Price Humphrey, 
Columbus Grove. 

National Cas.—George Allen, Dayton. 

Penna. Cas.—W. C. Rodgers, Piqua. 

Phila. Cas.—T. H. Smith, Lancaster. 

U. S. Health & Acci.—C. L. Wilson, Elba; 
A. B. Hinds, Covington. 

United Surety—J. M. Mills and E, E. 
Everett, Lima, Allen; C. M. Cessna, Ken- 
ton; R. S. Tidrick, Sherodsville. 

American Assurance—R. P. Glosser, 
Crestline. 

Continental Cas.—G. 8S. Spring, 

Empire State Surety—Edgar E. Bailey, 
Eaton. 

Fid. & Cas.—A. L. Byrne, Mt. Vernon. 

Frankfort Marine—Isaac Hartzell & Son, 
Youngstown. 

Federal Cas.—H. O. Brinker, Cleveland. 

General Acci., Pa.—H. J. Weitzman, 
Huron; Elisworth Phillips, Flushing. 

Great Eastern Cas.—L. M. Clark, Mil- 


ford. 

Metropolitan Surety—J. D. Conger, Galli- 
polis; William R. Sprague, Portsmouth. 

U. Ss. Health & Acci—J. T. Moore, 
Marysville; F. W. Armbruster, Bucyrus; 
L. E. Coffman, Coshocton; R. Weltic and 
W. L. Sears, Columbus; W. Bearss, Toledo. 


Indiana 


Federal Cas.—J. T. Whitcomb, Frankfort. 
Imperial Cas.—Bertrand Jeter, Logans- 


Geneva. 


port. 

National Surety—C. L. Surprise, Ham- 
mond. 

Cas. Co. of Amer.—Loth & Braun, Mun- 
cie; Netterville & Dye, Anderson. 

Federal Cas.—S. mbert, Huntington; 
S. R. Hardman, Jeffersonville. 
Danielson, Hamlet. 
Fid. & Deposit—te, F. Brooke, Plymouth. 
~ cama Marine—Harry Fidler, Logans- 


port. 
Illinois Surety—Bledsoe & Buckingham, 
Terre Haute. 
Metropolitan Cas.—C. O. Holmes, Gary. 
Ocean Acci.—W. H. Downey, Cambridge 


ony: 
. S. Fid. & Guar.—Walter Spencer, Ft. 


Wegne. 

a linois Surety—C. W. McKinney, Evans- 
ville. 

North American Acci.—Pante Haralovitch, 
Whiting. 
Travelers 
Warsaw. 
Cas. Co. of Amer,—C. O. Holmes, Gary. 
Empire State Surety—Talcott & Fish, 
South Bend. 

Federal Cas.—W. W. Dé@Moss, 


Indemnity—J. W. Osborn, 


Nobles- 
ville. 
Fid. & Cas.—J. J. Howard, Van Buren; 
Hirschy & Winteregg, Berne. 
Cas.—J. D. Stults, Decatur. 


Unitea Surety—W. C. Runcie, vansville. 
Bankers Surety, Ohio—J. A. Hiddle, T.in- 


ton; H. A. Rundell, Spencer; O. P. Bar- 
rows, Bicknell; C. L. Balthias, New Al- 


bany; T. W. and C, J. Lindsey, Boonville; 
F. M. Beard, Marion; A. BE. Hogue and B. 
Cc. Bultman, "Vincennes; W. B. Allison, Jef- 
fersonville; McHenry & Ebbinghouse, Wa- 
bash; E. H. Kinney, oe Cc. O. Flem- 
ing, Hartford City; Ww. Mortland, Ham- 
mond; H. E. ies “& Son, Gary. 

Central Acci. —H: aynes & Haynes, Gary 

Fi Deposit—Irvington Land Somm 
pany, Indianay «lis. 


North American Acci.—Milton Garrigus, 


Kokomo. 
Michigan 

#£tna Indemnity—E. C. Van de Walker, 
Kingsley. 

Empire “tnte Surety—J. E. Todd, Esca- 
naba; Va: Orden Bros., Houghton; Hans 
Gunderson. Ishpeming; A. J. Vine, Lake 
Linden; ‘“<s«ple & Forshar, Manistique; 
Edw. Carroi!l, Ontonagon. 

General aAcci., Scot.—P. S. | Elliott, 
Lansing. 

Lloyds Pl. Gl.—J. N. Smith & Co., Vicks- 
burg. 

Ocean Acci.—V. G. Griffith, Charlotte. 


Travelers—F. N. Williams, Coldwater. 

U. S. Health & Acci.—G. . Greene, 
Pickney; C. L. Carlisle, Rockford; J. V. 
Weeks, Saginaw; D. D. Duncan, Traverse 


ity. 
Citizens Protective—-Wm. Fosgett, 


Mt. 
Pleasant. 
— Benevolent—W. J. Fox, Boyne 
it 


y. 
Mich. Cas.—F. S. Beebe and R. G. Par- 
cell, Holly. 

Feenles ‘Health & Acci.—Fred Reed and 
Wilder Hillard, Boon; Henry Vanderstel, 
Ithaca; George Davenport, Lake City; i. 
O. Lee, Park Lake; Robert Carson, Sharon; 
Howard Nickerson, Vestaburg; Elmer 
Quackenbush, Wellsburg. 

U. S. Acci.—C. D. Spafford, Charlotte. 

ZZtna Indemnity, Conn.—Burr & New- 
berry, Rochester; C. L. Schram, Mayville; 
E. A. Bartlett, Memphis; W. J. Dufty, 
Owendale. 

7£tna Life (Acct. Dept.)—H. W. Josse- 
lyn, Detroit. 

Lloyds Plate Glass, N. Y.—C. T. Maines, 
Flint; D. J. — Nashville. 

Nat'l Surety, N. Y.—R. B. Renwick, Fen- 
ton. 

Penn. Cas., Pa.—H. A. Hilton, Petoskey. 

Union Cas., Ttich, —F, R. Bromley, J. H. 
Hollens, Grand Ledge; F. H. Rowland, 
Riverdale. 


IN LIFE INSURANCE CIRCLES 








HEARING BY OHIO COMMISSION 





Take Up the Subject of Life Insurance 
Regulations to Prepare a Legisla- 
tive Bill 





Columbus, O., Sept. 25.—(Special.)— 
The joint legislative committee on life 
insurance code met yesterday afternoon 
to begin the preparation of a bill. There 
were present Senators Ward and ‘Berry 
and Representatives Stewart, Pears and 
Ritter, Senator Mather being absent. 
With the committee Superintendent 
Vorys and his actuary, S. E. Stillwell, 
sat. Chairman Stewart had advices 
from R. L. Cox, secretary of the Life 
Presidents Association, H. B. Arnold, 
attorney for the Midland Mutual, Miles 
M. Dawson, the actuary for the Arm- 
strong committee, C. E. McBride oi 
Mansfield, Ohio, president of the Na- 
tional Masonic Mutual, S. H. Wolfe 
of New York, actuary for the Midland 
Mutual, and Charles Wardlow of the 
Metropolitan, advising him that they de- 
sired to be heard, but, with the excep- 
tion of Mr. Wardlow, they were not 
present. The latter said that Vice-Pres- 
ident Fiske of his company would de- 
sire to speak first, and a meeting will 
be held later on to hear these men. Mr. 
Arnold will speak on taxation of the 
investments of Ohio companies, and Mr. 
McBride with reference to mutual com- 
panies. 

The committee took up the report of 
the committee of fifteen with recom- 
mendations for uniform legislation as 
to life insurance, examining it section 
by section. The recommendations there 
presented were approved tentatively sec- 
tion by section to the bottom of the 
ninth page, including the subject of as- 
signments. 

Senator Ward, who is president of the 
Cleveland Life, opposed the provision 
giving a company six months in which 
to make a loan on a policy or pay its 
cash surrender value. He argued that 
with such delay the provision would do 
the policyholder little good. Superin- 
tendent Vorys believed that it was nec- 
essary to protect companies from runs 
in hard times. Representative Stewart 
pointed out that the companies would 
strive to make the payments or loans 
as quickly as possible for their own 
reputations. Senator Ward finally with- 
drew his objection and the section was 
adopted. 

Mr. Vorys said that he had some 
misgivings as to the constitutionality of 
the proposed provision giving the state 
commissioner authority to pass upon 
policy provisions neither required nor 
prohibited in the proposed act. Still it 
seemed absolutely necessary to lodge 
this power somewhere, and at the risk 
of having it held by the courts a dele- 
gation of legislative power, he favored 
it. 

Senator Ward also objected to the 
provision making the policy incontest- 
able from date of issue, but finally with- 
drew his objections, when the condi- 
tions permitted in. the preceding para- 
graph were pointed out. Senator Berry 
moved to amend the provision as to the 
participation of participating policies, so 
as to require participation not later than 
the end of the first year after issue, 
but his was the only vote in support of 
that proposition. 

Representative Stewart wanted to in- 
sert a provision to the effect that when 
the policyholder exercised no option as 
to how his dividends should be handled, 
they should be applied always to the 
purchase of additional insurance, but 
his motion was lost. 





Burrows Goes with Home Life 
H. B. Burrows, recently with the 
Northwestern Mutual Life, has been ap- 
pointed general agent of the Home Life 
at Cleveland. Mr. Burrows began busi- 
ness with H. H. Ward when he was 
general agent of the State Mutual at 
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Cleveland and, in fact, Mr. Ward recom- 
mended him to President Ide for his 
present position. Mr. Burrows is per- 
haps the youngest man to occupy such 
a position in the state, being but 22 
years of age, but he has been making 
good ever since he entered the business. 





Marquette Mutual’s Receiver 
Several inquiries have come to this 
paper as to the name of the receiver of 
the Marquette Mutual Life of Chicago. 
He is Charles H. Blatchford, Marquette 
building, Chicago. 





Will Entertain Officers 
The St. Louis - Association -of Life 
Underwriters will have a banquet Oct. 
22 in honor of President Charles Jerome 
Edwards of the National association. 
Vice-President H. C. Cox and Secretary 
Will A. Waite will also be present. 





Sues for Alleged Commissions 

T. L. Cannon has brought suit against 
the Universal Life of St. Louis for $18,- 
000, which he claims is due him as a 
commission for assisting in disposing of 
$150,000 worth of stock taken by the 
Missouri-Lincoln Trust Company. Mr. 
Cannon sets up a contract made June 4, 
1907, with the company to sell its stock, 
and alleges that he conducted negotia- 
tions with the Missouri-Lincoln officers 
for the sale. This he failed to make 
directly, but as the purchase was made 
later he claims he is entitled to a com- 
mission. 

President Starnes states that the con- 
tract held by Cannon was made by Jus- 
tin C. James, when Mr. James was pro- 
moting the company, and was acting as 
president. Mr. James failed to sell 
enough stock to complete the organiza- 
tion and Mr. Starnes and his associates 
took hold of the company and placed the 
stock. Mr. Starnes stated that Cannon’s 
claim was based on an “imaginary deal” 
with the Missouri-Lincoln, and that the 
real sale was made by himself. 





Organizing lowa Life 

Frank Ferguson, former manager of 
the Provident Savings at Des Moines, is 
organizing the Iowa Life at Waterloo, 
Iowa. It will have $100,000 capital and 
$25,000 surplus and expects to be ready 
for business about Jan. 1. Waterloo 
business men have already subscribed 
for over half the stock. 





Will Give Them a Chance 

Superintendent Vorys of Ohio has ren- 
dered a decision on the request made by 
some of the disgruntled members of the 
American Institute Union that he request 
Attorney-General Ellis to institute pro- 
ceedings to wind up the organization. The 
commissioner says that while the officers 
of the compariy have been guilty of many 
irregularities, there is not enough in the 
charges to justify him in attacking the 
company and jeopardizing the interests of 
15,000 policyholders. He says the national 
officers have promised to obey the law 
hereafter, and that unless they do so, he 
will act promptly. He has a great deal 
of doubt as to the security of the money 
invested in the American Insurance 
Temple. 





President Edwards’ Message 

President Edwards of the National As- 
sociation of Life Underwriters has sent 
a letter to officers of local associations 
outlining his policy and asking for co- 
operation. In his conclusion he says: 
“My judgment and my hcart are both 
in this work; my hopes are for a perma- 
nent betterment of life insurance condi- 
tions, for the policyholder and for the 
agent. But our first business is to get 
the agent to work; to make him do his 
duty, not to supinely wait for better 
conditions, which he can do much to 
create for himself, if he will, and Do it 
Now. Therefore my message to the as- 
sociation is one of work. We need op- 
timism more than we need reforms just 
now. The reforms I am confident will 





follow. Let us be considerate of our 
brother agent who is in distress; let us 
encourage him; let us assist his even, 
but insist always that he shall work.” 





New Company Has Fine Start 

The Michigan State Life has already 
written about $350,000 new business. Di- 
rector of Agencies Fred Apps says this 
was done “without schemes or attach- 
ments of any kind whatever, and this is 
the only way in which we will ever write 
y | life insurance for the Michigan State 

ife.” 

The company’s stockholders and ad- 
visory board are composed chiefly of 
bankers in the smaller cities and towns 
of Michigan. It starts with local back- 
ing in various sections of its home state. 





Banks Continue to Collect 

Banks in Wisconsin will be allowed to 
continue the practice of collecting 
premiums for life companies, notwith- 
standing it seems to be contrary to the 
statutes. Banks in Wisconsin are owned 
and conducted by corporations. Under 
one law recently enacted, corporations 
cannot be licensed to act as agents for in- 
surance companies, either to solicit busi- 
ness or collect premiums. Under a law 
previously enacted, every person collect- 
ing premiums for insurance companies or 
serving in any capacity as agent must 
secure an agent’s license from the insur- 
ance commissioner. These laws, the 
commissioner was inclined to believe, 
would prohibit banks from collecting 
premiums for insurance companies, but 
the banks have made such a strong pro- 
test against the threatened withdrawal of 
their long-enjoyed privilege that the 
commissioner has decided to allow the 
present practice to continue undisturbed. 





National Life Makes Ten Strike 

The National Life, U. S. A., announces 
the appointment of W. E. Ten Broeck 
as its general manager for northern II- 
linois and northern Indiana with head- 
quarters in Chicago. The several general 
agencies in Chicago and throughout the 
territory mentioned will be consolidated 
and under the direction of Mr. Ten 
Broeck after Oct. 1. 

Secretary Lay, in charge of the com- 
pany’s agency business, expresses great 
satisfaction with securing Mr. Ten 
Broeck, as he has a most enviable record 
made with the Equitable Life as its 
agency manager for Wisconsin and upper 
Michigan, and as agency supervisor for 
Illinois, Wisconsin and upper Michigan 
since January last. He resigns from the 
Equitable after seven years’ service. 





Administration Ticket Named 
The New York Life has filed the fol- 
lowing administration ticket to be voted 
on at the April 8, 1908, election: 


John E, Andrus, Yonkers, N. Y., manu- 
facturing chemist; United States congresy: 
man, 19th district, New York, 

Julius Fleischmann, Cincinnati, head of 
the Fleischmann Company, manufacturers 
of yeast. 

Thomas P. Fowler, president New York, 
Ontario & Western Railroad, New York. 

Rowland G. Hazard, Peacedale, R. L, 
president Peacedale Manufacturing Com- 
pany. 

A. Barton Hepburn, president Chase Na- 
tional Bank, New York. 

Granger A. Hollister, vice-president Na- 
tion Bank of Rochester, Rochester, N. Y. 

William R, Innis, general manager Stu- 
= Manufacturing Company, New 
york. 

Woodbury Langdon of Joy, Langdon & 
Co., wholesale dry goods, New York. 

Robert J. Lowry, president Lowry Na- 
tional bank, Atlanta, Ga. 

Henry C. Mortimer of Mortimer & Wis- 
ner, chemicals, New York. 

William B. Plunkett, treasurer Berkshire 
Cotton Mills, Adams, Mass. 

Elbridge G. Snow, president Home Insur- 
ance Company (fire), New York. 





Sues the Mutual Reserve 

Mrs. Florence A. Geeting, widow of 
David M. Geeting, once Indiana superin- 
tendent of Public Instruction in Indiana, 
has entered suit in the federal court at 
Indianapolis to collect a $3,000 policy on 
the life of her husband in the Mutual 
Reserve Fund. She alleges that Mr. 
Geeting’s first wife was the beneficiary 
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F you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 
policies are sellers, with everything and every- 
body right, address 


UNITED STATES ANNUITY & LIFE INSURANCE CO. 
CHICAGO 


LINCOLN NATIONAL LIFE POLICIES are 
Issued on up-to-date plans. 


Heyworth Building, ° ” 





New and exclusive features make our 
Contracts of insurance unusually attractive. 
Only real PREMIUM REDUCING policy. 
Local and general agents WRITE. 

Now is the time for YOU to ACT. 


Che Lincoln National Life Insurance Company 


Of FORT WAYNE, INDIANA 


FOR AN AGENCY IN INDIANA, MICHIGAN OR OHIO, ADDRESS 
THEO. F. RUHLAND, SUPT. OF AGENTS. 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 














The Penn [| ames 
Mutual Life | essere 
OF PHILADELPHIA CITIZENS OF 
Perfect Protection at Proper Rates prestren 
FOR 59 YEARS 














Old Colony Life Insurance Company 
Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 
W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. GOOD MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 

H. G. AUSTIN, Secretary and General Manager 


Old Colony Building, CHICAGO 
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originally, but after her death the policy 


was changed so as to be payable to her- 
self, the second wife. 


GENERAL AGENTS HOLD MEETING 








Hartford Life Men Gather at Detroit 
and Discuss Issues with Home 
Office People 





A meeting of the general agency forces 
of the Hartford Life was held at Detroit 
last week at which several of the com- 
pany’s officers were also present. Those 
from the home office were President Geo. 
E. Keeney, Second Vice-President Lewis 
E. Gordon, Secretary T. F. Lawrence, 
Superintendent of Agencies Edwin Ward, 
Actuary A. C. Washburn, Medical Di- 
rector Rowley and Special Representative 
Pendleton. Their attendance added much 
to the convention, which, in the opinion 
of those present, was the greatest one 
ever held by the company. 

The banquet was held at the Detroit 
Club, Lewis E. Gordon presiding as toast- 
master. Most of the gentlemen present 
gave short talks, which proved both in- 
teresting and instructive. 

One feature which made this meeting 
a valuable one was the interchange of 
ideas, and much was gained from this 
feature of the convention. 

One of the important matters taken up 
was the organization of the Get-There 
Club, composed of twenty-three general 
agents, who have pledged themselves to 
produce $3,000,000 in new business by 
Dec. 31. This amount is proportioned 
among the members, ranging from $30,- 
ooo for one agency to $300,000 for sev- 
eral others. 

The general agents and managers — 
ent were H. B. Johnston and Thos. 
Shields’ of Chicago; M. w. Diggs, Day- 
ton, Ohio; L. C. Rose, Cincinnati; Gen- 
eral Agents Kelly of Minneapolis, Fulton 
of St. Louis, Woodruff of Cleveland, 
Moss of Tennessee, Watson of Kansas 
City, Redwine & Brewster, Indianapolis; 
L. E. Ulmstead, Pittsburg; E. P. Guthrie, 
Oklahoma City; Marvin Rich, South Car- 
olina; F. O. Paige, Detroit; A. G. Mayer, 
Kansas; J. M. O’Keefe, St. Louis; J. S. 
Cave, Cedar Rapids; J. E. B. Sweeney, 
Philadelphia; Thos, Bryan, Peoria. 





Holcombe to Give Chicago Address 


President John M. Holcombe of the 
Pheenix Mutual will address the Chicago 
Life Underwriters Association at its meet- 
ing Oct. 29. 


Very Little for Claimants 

Robert C. Brown, receiver for the old 
Indiana Mutual, has about completed a 
report of the company’s affairs to be 
presented to the court. It will show 
2,101 policyholders, with policies of the 
face value of $3,213,500. The receiver 
has about $25,000 to apply to claims of 
all kinds and the expenses of the receiver- 
ship. Of this, claims of $74,750 matured 
and were- passed on by the directors be- 
fore the appointment of the receiver. It 
was decided to allow on each of the 
claims for $1,000 the sum of $68.28. This 
pon ne up over $6,000 of the funds in 
and. 








Claims They Are at Peace 
Des Moines, Sept. 25.—(Special.)— 
The old-line life aud the fraternal in- 


surance companies are at peace—have 
signed a gentleman’s agreement not to 
step on each other’s toes. This at least 
is the declaration of Joseph C. Root of 
Omaha, founder of the Woodmen of the 
World and one of the principal figures 
at the Fraternal Congress meeting in Des 
Moines recently. In the course of an ad- 
dress at this meeting Mr. Root said: 
Representatives of both the old and new 
line a met recently and decided 
to call off the war. There will be no war 
e between 1 companies 
an ce concerns. This 
committee signed a gentlemen’s agree- 
ment and both sides will abide by this 
decision. 
When the committees were in session 
we told them tf they 
new exactions and al 
mente to the law we wou 
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sell old-line insurance and endowment 

licies, and then they would have the 

eficiary societies as competitors, 
whereas now the beneficiary societies are 
intended for fraternal purposes and to pro- 
tect the home, and are not competitors in 
the broader field with the old-line life 
companies. The old-line men saw where 
they would be benefited by a declaration 
of peace and it was decided then and there 
to call off the strife, 





Takes Charge of Indiana 

H. B. Overesch of Lafayette, Ind., has 
been appointed resident director of the 
North American Life of New Jersey for 
Indiana and takes charge of the com- 
pany’s agents in that state. His record 

t month was $200,000 paid-for busi- 
ness. 





Special Board Contracts Illegal 

Attorney-General Gilbert of Wisconsin 
holds that special board contracts are 
illegal in that state. Several companies 
issued such contracts in the state agree- 
ing to make certain returns on new busi- 
ness written. Recently a number of 
these companies abandoned the giving of 
these credits and asked the entire 
premium and then the policyholders 
raised objections. This came to the at- 
tention of Commissioner Beedle and he 
put it up to the attorney-general, who 
now holds that it is not only impossible 
to compel the companies to make the 
reductions they promised, but it is unlaw- 
ful for them to make any such allow- 
ances. He cites decisions of the Wiscon- 
sin Supreme court to sustain his opinion. 
He holds that the “special board” ar- 
rangement is purely and simply a scheme 
of promotion among leading citizens and 
a rebate plan which if carried out as 
promised is in violation of the laws for- 
bidding discrimination. 





Brings a Mandamus Suit 

District Attorney Garrard Harris for 
the state of Mississippi has filed a. writ 
of mandamus against Insurance Commis- 
sioner W. Q. Cole of that state to com- 
pel him to revoke the license of the 
Great Western Life, whose policies, it is 
alleged, are in violation of the insurance 
laws of the state. The suit is filed under 
section 2600 of the code of 1906, which 
prohibits the granting of any form of re- 
bates or discrimination of any kind. It 
is claimed that the company in question 
issued a policy in which the holder is 
promised certain returns under certain 
conditions, based upon the amount of 
business the company does. 





Another Man Leaves the Business 


H. E. Marshall, assistant superintend- 
ent of agents of the Provident Savings 
Life, with headquarters in Chicago,. has 
resigned to become president of the 
American Marketing Company which 
sells real estate and financial propositions 
on a commission basis. F. N. Arvin, as- 
sistant superintendent of agents of the 
Provident Savings, will now assume en- 
tire charge of the western field of the 
company with headquarters in Chicago. 


LIFE NOTES 

H. H. McKinney, associate manager of 
the Phcenix Mutual at Des Moines, now 
becomes manager. 

The Des Moines Life has now opened 
stock books and is selling stock, changing 
from a, mutual basis. 

After Oct. 1 the Missouri State Life will 
extend its operations to several new states 
in the west and southwest. 


John Weber becomes genera! agent of 
the Pacific Mutual in Union City, Irfd., for 
a section of Indiana and Ohio. 


The Reliance Life wrote $5,457,255 the 
first eight months of the year. It now has 
over $13,000,000 paid business in force. 

The Indiana National Life expects to 
make a record this month by writing $400,- 
000 of new business. The best previous 
was about $250,000. 

The Mutual Benefit wrote $35,324,440 of 
new business the first eight months of 
1907, an increase of $2,924,741 over the 
same period of 1906. It shows an increase 
of $31,632,739 insurance in force. 


As yet the appointment of a successor to 
Andrew Stevenson as manager of the 
Columbian National Life’s Chicago branch 
office has not been made, although one wil) 
—. be chosen within a very short 
time. he appeintment will probably go 
to a man that is a good organizer rather 
than an extraordinary producer, as it is an 








STOCK SALESMAN 


In Chicago and St. Louis wanted by a strong company that has 


sold 70 per cent of its stock since June rst. 
insurance paid for by its agents during August. 


ONE MILLION 
Address J. B 


SELLS, care Western Underwriter, Chicago. 





IMPORTANT CHANGE IN LIFE INSURANCE! 


BERFAFTER 


Will be on a Non-Par- 
ticipating Basis 
xelusively. 
The NEW 
NON-PARTICIPATING 
; POLILY 
Unparalleled in its attractive features. Lowest 
Premium Rates. Contract Clear and Defi- 
nite. Liberal Cash Loans. 
Amounts $1 000 to $100,000 
Send for Particulars of Ageney. 

THE PRUDENTIAL 
INSURANCE COMPANY OF AMERICA 
Incorporated as a Stock Company by the State of 
New Jersey. 

JOHN F. DRYDEN, 
President 





Home Office: 
NEWARK, N.J. 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 





OUR 46 YEARS’ REPRESENTA- 
TION OF THE HOME LIFE IN- 
SURANCE CO. OF N.Y. 1S PROOF 
PoSITIVE OF AN ALL-AROUND 
SQUARE DEAL AND THE BEST 
GUARANTEE OF PERMANENT 
CONTRACTS TO OUR AGENTS. 


W. A. R. BRUEHL & C0. 


General Managers, CINCINNATI 
Fourth Nationa! Bank Building 





THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 


Capital and Surplus, $312,000.00 


Productive and successful —e wanted in Middle, 
Western and Southwestern States, to sell the most 
attractive policy issue today. 


TWENTY YEARS IN BUSINESS 


oe 
a 


Maturing contracts above estimates. 
Selling limited pay policies $4.00 a 
thousand under eastern companies. 


One of the cleanest life insurance 
companies in the world. 

















It you want an Agency write 


BANKERS’ LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 





“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


oducers 


H. G. B. ALEXANDER 
President snd General Manager 
1208 Michigan Ave., Chicego, Il. 








Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 185: 

General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 


Isaac B. Snow, Superintendent of Agencies 
316 Merchants Loan a:.d Trust, Chicage 


Ch A . L. Brackett Bishop, ’ 
ens Merchants Loan and Trust vo 


Columbus Agency, 1003 Outlook Building 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “‘Dated-Back”™ Policies, 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 


Apply to 
FRANK P. MANLY, Vice-Pres. & Gea. Mg 
Indianapolis 


Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal, 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 


Address CONFIDENTIAL. care of 


this paper. State ability and 
experience. 























STRICTLY FIREPROOF 


noretBRE VOORT 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 
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agency force that the company would like 
best pA 3 together instead of tee | 
pane man W ie a large 

wr. . 

Mrs. Anna F. Chappell, widow of A. J. 
Chappell, who committed suicide at Ken- 
dalville, Ind., has entered suit on a $2,000 
policy against the Aftna Life, which re- 
fused payment because the suicide clause 
had not expired. 


Mrs. Dr. Oliver C. Haugh, wife of the 
man who was executed in Ohio a few 
months ago for murder, has reached a 
ecmpromise with a life insurance company 
in which the husband held a policy, and 
will receive two-thirds of the policy of 

Fleming Bros., Iowa agents for the Mu- 
tual Life of New York, have begufi suit 
against A. L. Wellman and John Linden, of 
Council Bluffs, for recovery upon their 
surety bond. They gave bonds to account 
for premiums collected and the plaintiffs 
declare there is a balanee due. This the 
agents deny. 

The Midwest Life of Lincoln, Neb., is 
getting out figures for the new nonpar- 
ticipating policies which it intends“to issue 
in the near future. This is one of the 
western com ies which is coming to the 
front very rapidiy and it is already one of 
the leading factors in the life insurance 
field of its home state. 

At a meeting at the Claypool hotel, In- 
dianapolis, of the superintendents and 
agents of the Prudential Life five divisions 
in Indiana, Illinois, Michigan and Kentucky 
were started on a contest to last until the 
new year. Those in attendance were ad- 
dressed by Division Managers Tatman, 
Kraft and Elsom. Much enthusiasm was 
worked up over the contest. 

The Supreme Lodge, Knights and Ladies 
of Honor, meeting in Indianapolis, amended 
the constitution so as to provide that all 
officers of subordinate ledges whe handle 
money shall give bond. A change in the 
relief fund was made to allow members 
passing the seventieth year to turn their 
policies in for cash not to exceed 25 per- 
cent of the value of the policy. 

Charles G. Cole of Mason City, 
who has represented the Equitable Life 
of Iowa at that point for more than five 
years past as district agent, is about to 
remove to Seattle, Wash., where he wil 
represent the company as general agent. 
Mr. Cole is one of the company’s most 
trusted agents and well deserves the pro- 
motion that has come to him. 

On Sept. 30 Commissioner Vorys will 
hear the formal petition for authority to 
re-insure the policies of ~ Jefferson Life 
of Indiarapolis in the Ohio State Life. The 
contract includes the sale of stock of the 
Jefferson to stockholders of the Ohio 
State at $140 a share, not exceeding ten 
shares to go to any purchaser. The re- 
insurance is in effect, but the official 
formalities have to be complied with. 

J. J. Hirshfield and W. J. Cotter have 
just organized a new life company at Phil- 
adelphia, which is to be known as the 
American Union. Offices have already 
been leased in the Mutual Life building. 
The officers of the company are: J. J. 
Hirshfield, president; W. J. Cotter, secre- 
tary and treasurer, and J. S. Munsell, 
superintendent of agents. Dr. Charles 8 
Barnes is the medical director and George 
W. Bowers, auditor. 


LIFE APPOINTMENTS. 


West Virginia 
Greensboro Life—J. M. Wysor, Manning- 


ton. 

Knights Templars & Masonic Mutual\Aid 
—W. L. Daughtrey, Parkersburg. 

Life Ins, Co. of Va.—D. E. McDonald, 
Wheeling. 

geo R. ing and G. §&. 
Kraft, heeling; W. E. iehl, Prince- 
ton; John Moore, Wellsburg; Chas. T. Ed- 
wards, Clifton. 

Mutual Benefit—W. K. Bridges, Smith- 


ers, 
New York Life—T. E. Stanford, Milton; 
W. P. Gay, and H. G. Freeman, Ronce- 


Iowa, 





verte. 

Pacific Mutual—W. M. Haynes, New 
Martinsville, e 

Prudential—Richard A. Burks, Glen 
Jean; William J. Ward, ~- -arleston. 
Secur, Mutual, N. Y¥.—Geo. W. Fickes, 


New Cumberland. 


Ohio 
=tna—Wm. Lillenthal, Zanesville; J. W. 
Chapman, Cleveland; A. R. Bloomfield, 
Cincinnati. 


Amer. Cent.—E. D. Moody, Dennison. 

Bankers, Ia.—J. M. Seymour, Hudson. 

Canada—D. O. N. Baldwin, Cleveland; 
F. E. Sherrill, Oberlin. 

Equitable, Ia.—N. S. Brackney, Toledo. 

Equitable, N. Y.—H. P. Crouse, Toledo. 

Germania—Arnold Kallmerton, Mansfield. 

Hartford—Gustav Myers, Toledo. 

Mutual Benefit—H. C. Hoffman, Ches- 
hire; J. H. Wooton, Mt. Vernon; Geo. Hall, 
Fostoria. 

New York—C. C. Meekison, Napoleon. 

Pittsburg L. & T.—Barney Johnson, Ash- 
tabula; C. EB. Jewell, Cambridge; A. 
Porter, Dillonvale; W. S. Holmes, Hope- 
dale; J. W. Rider, Barberton. 

eserve Loan—L. P. Beech, Columbus. 
— A Handy, Kansas; O. 0. 

Reams, nesville. 

Travelers—C, H. King, BE. 8. Sanderson 

and Cc. EB. S 


plitstone, Cleveland; 0. P. 
gs, Ansonia; G. M. Summers & Son, 





Wilmington; D. W. Paul, Troy; W. S&. 
Menefee, Cincinnati; Perry Reehm, Day- 


ton. 
#tna—F. L. Cary, Benton; R. M. 
Wheeler, Mantua; W. Taylor, West Meeca. 
Canada—Peter Biedinger, Cincinnati; W. 
H. Whitacre, Morrow. 
John Hancock—Louis Clawson, Mason. 
Lincoln National—Eva N. Hunter, Pauld- 


ing. 

New York—G. V. Shaw, Cleveland; H. C. 
Van Gilder and W. D. Ernest, Columbus; 
D . Ryan, Portsmouth. 

N. W. Mutual—R. E. Smith, Williams- 
field; F. J. Ebel, Coshocton; J. T. Sloan, 
Cieveland; J. P. Brennan and I. A. Chan- 
nell, Columbus; J. H. Wilson, Niles; O. C. 
Powleson, New Philadelphia. 


North American, N. J.—C. H. Tinker, 
Cambridge. 
Penn. Mut.—J. M. Kramer, Dayton. 


G. Pittenger, Dennison. 
Royal Union Mut.—Jos. . Gilmer, 
Homeworth; H. E. Barnhouse, Sardis. 
Security, Mut.—R. B. Smith, Ripley. 
Home—A. R. Touvelle, Wauseon. 
Mutual Benefit—C. E. Cameron, Athens; 
Clewell & Chapman, Cleveland. 
New York—J. D. Tewell, Utica; Adams & 


Zettler, Canton. 
& T.—E. A. Winter, Cin- 


Provident L. 
cinnati. 

State. Ind.—C. A. Freer, East Liberty; 
Carl Hawthorne, Toledo; Chas. Laskey, 
Toiedo. 

Travelers—A. H. Breese, Marion; W. E. 
Bruney, Martins Ferry; F. A. Schlosser, 
Defiance; C. M. Hart, Toledo; G. M. Sum- 
mers, Youngstown; G. A. Leonard, Canton; 
J. L. Chipps, Uhrichsville. 


Indiana. 

#tna—C. E. Neal, Marion. 

Mass, Mut.—E. O. Ebbinghouse, Wabash. 

Pacific Mut.—W. T. Fugate, Indianapolis. 

Bankers, Ia.—A. E. Merrill, Francisville. 

Provident L, & T.—J. C. Mast, Eikhart; 
Levi T. Pennington, Knightstown. 

United States—James A. Dungan, Hen- 
dricks county. 

Prudential—P. F. Sheridan, Indianapolis; 
Ta Dunkman, W. 8S. Wirick, Logans- 
port. 

U. S. Annuity & Life—F. E. Lyon, La 
Grange. 


Michigan 


Bankers, Ia.—Matthew Wituliet, Holland. 

Conn. Mut.—H. Bennett, Eaton 
Rapids. 

Equitable, Ia.—W. B. Pope, Monroe. 


Mich. Mut.—Edmund Hewitt, Ypsilanti. 
National. Va.—W. C. G 


#£tna—I. 8. P. Hoeffel, Green Bay, Wis. 
Bankers, Ia.—L. H. Moore and W. T. 
Verigan, Menominee. 
Hartford—Gustave Myers, Detroit. 
Mass. Mut.—J. H. Wilson, Three Rivers. 
Mutual Benefit—Albert Weinecke, Sagi- 


naw. 
National, U. S. A.—I. H. Swaney, Hud- 


son. 
New York—J. F. Campbell, Otsego. 
#£tna—F, H. Vanderbvom, Marquette. 
Equitable, Ia.—Jas, Van Wagoner, Pon- 


ac. 
Ilinois—W. B. Johnston, Northport. 
Manhattan—Otto Stoll and M. E. Rauten- 
beep. Dewees. a 
utual Benefit—Samuel Durst, Cass City. 
New York—J. L. Lazier, Lakeview. . 
Equitable, N. Y.—R. O. Tague, Constan- 
tine; G. W. Auch, Detroit; Chas. Goodrum, 
Port Huron; R. E. Locke, Sherwood: J. 
E. oy Sturgis; E. H. Douglass, Yate. 
Mass. Mut.—P. F. Baker, New Baltimore. 
Mutual Benefit—Blackburn & Co., Al- 
pena; R. G. Clement, Colon. 
nee ~erenn Holmberg, Grand Rap- 


s. 
Penn Mut.—Chas. Gross, Turner. 
Fidelity Mut.—Roy McCornac, Detroit. 
Mai:hattan—Jos. Roguszka and F. W 

Humeson, Gaylord. 

Mass. Mut.—Jennie H. Leisenring, Lans- 


&. 
° ame Benefit—A. J. Van Patten, How- 
ell. 

New York—J. W. Wilson, Bad Axe. 

Bankers Life, Ia.—M. S. Helfaer, Grand 
Haven. 

Equitable, N, Y.—J. J. Healy, Alpena; 
R. N. Radeke, Grand Haven; H. E. Gor- 
don, Wm. C. Walters, Lansing; Paul Bitt- 
ye > 1—w. 

ss. Mutual—W. A. Lincoln, Big Rap- 
idws; Geo. Bilbrough, Remus. dliotees 

Michigan State—R. 


ti 


in 


Camp, Greenville; F. A. Shepard, 
Kalamazoo; H. H. Fuicher, Milan; D. C. 
Reagle, H. C. McGuineas, Alex. I, McCur- 
die, J. E. Porter, Ada Holman, H. 8. 
Youngs, R. G. Spiess, J, H. Aldrich, G. H. 
Sweet, B. S. Stratton, B. L. Brown, F. F. 
Baker, G H. Swarthout, Owosso; W. H. 
Eames, R. I. Gale, H. C. Haight, A. H. 


Letts, Owosso; W. L. Tucker, G. H, Stan- 
aback, Pontiac; J. \f™ MoCausey, Union 
‘ale. 


City; F. A. Griswold, 
N. Y. Life—G. V. Shaw, Detroit; Al. 
cna Ironwood; B. R. Moore, Lin- 


en, 
Pacifie Mutual, Cal.—W. D. Clizbe, De- 
troit; Dr. E. M. Raymond, Grand Rapids. 
Prudential—V. O. hiting, Jackson; F. 
E, Jordan, Lansing; Wm. F. Walt, Sagt- 
naw. 





first-class, experienced men as general 
Indiana, lowa, Nebraska, Minnesota, 


territory that insures success, 


it and which 


159 LA SALLE STREET 





WE WANT AT ONCE 
_ ots territory in Illinois, 


We will not send you into a desert and t you to pick pond lilies, 
but we'll give you the active influence of the H 


Our company is young but it is not selling stock to pay expenses—the 
fact is it has no stockholders, but plenty of surplus. ici 
and the reserve deposited with the State of lilinois, 

We will give you a renewal contract which has no strings attached to 
ich gives you WHAT YOU THINK YOU GET. li you 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, add 


SCANDIA LIFE INSURANCE COMPANY 


Pennsylvania. 
ome Office and the kind of 


registered 


ress 


CHICAGO, ILLINOIS 











Central Life Insurance Company 


OF ILLINOIS 
H, W. JOHNSON, President. 





Three Million Dollars in Three Months 


THAT IS OUR RECORD 





If you can 
TRAL LIFE.” 


produce $100,000 a year in Illinois, you can get an ideal contract with the “CEN- 


You will have the most favorable policies to sell, and the influence of « strong and rapidly 


growing company to aid you. 


Aay Agent who is in earnest, and whose references are sat! 
to the Home Office for aconference, and his actual expenses will be 


Illinois. Ad 


to this Company, may come 
rayed from any point ia 


The Central Life Insurance Company of Illinois 
OTTAWA, ILLINOIS 





Insurance Company 
LOUIS M. WISE, Presideat 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bldg. 
CHICAGO 








Commercial Life, Only One Company Has 


1. The most liberal policy contract. 
2. The greatest amount of security 
hind it. 


3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office, Attractive terms 
and non-forfeitable renewals to good men, 

Write at once, 


FRANKLIN W. GANSE, 
Vice-Pres. and Director of Agencies 

Columbian National Life 

Insurance Company 

176 Fede:al Street, Boston, Mass. 


The 





NATIONAL LIFE INSURANCE COMPANY 

















Insurance in Force December 3 1st. - 


of the United States of America 


CHICAGO 


ESTABLISHED 1868 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


$47.656.411.21 

RECORD Gain in Surplus for Year." - - - 80.790.75 
OF 1906 Gainin Assets - -« = «= -~ 1,014.011.66 
Excess of Income over Disbursements, 1,028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 





THE MINNESOTA MUTUAL 


LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 
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PAPERS AND REPORTS PRESENTED 


(Continued from Page 3.) 
cerned and secured the following agreement 
covering the situation: 

“Agents of the reinsured company shall 
continue the business with the reinsuring 
company until expiration. The reinsuring 
company will respect the expirations of 
agents of the reinsured company &nd not 
solicit renewals from the insured. The re- 
insuring company will furnish the sched- 
ules of the reinsured company to its agents 
everywhere for the purpose of ‘enabling 
them to make endorsements. Agents of the 
reinsuring company will be instructed not 
to solicit the expirations of board axents, 
Where the business of the agents of thé re- 
insured company has been acquired by 
methods not in accord with the principies 
of agency underwriting for which the Na- 
tional association stands, agents of the re- 
insuring company will be free to act ac- 
cording to their judgment so long as they 
write the business at the rates to which the 
risk is subject locally.’’ 

It is hardly necessary to say that the 

rompt action of the association, resulting 
n this agreement, was of the utmost im- 
portance to agency interests and proved 
once more how effectively the organization 
can be used in emergencies to protect the 
agents’ expiration rights, and at the same 
time conserve the proper interests of the 


companies, 
Rate Wars 

During the past few years the National 
association has used its good services in so 
many instances where local rate wars were 
threatened or in progress as to demonstrate 
its great utility in these emergencies. Our 
work and agitation upon this question has 
thoroughly discredited the idea of the local 
rate war, and undoubtedly companies will 
use this method of settiing disputes with 
agents and other companies with decreas- 
ing frequency. Some attempt has been 
made to draw the National association into 
local situations where rate wars were not 
actually threatened, but the officers have 
always tried to avoid being thus involved. 
The National association is interested solely 
in averting rate wars, which injure every- 
body and benefit none, and does not feel 
obligated to take up specific cases of local 
deviation. 

Business Comity Between Agents 

So far as the expirations concern the re- 
lations of agents with their companies the 
principles and rules of practice aye well 
defined and largely settled, but as between 
agents themselves it is still subject to ad- 
justment. The complaints received by the 
National association indicate the impor- 
tance of some recommendation which will 
put this question on a basis of good busi- 
ness comity between all local agents. The 
members of the Worcester (Mass.) Board 
of Fire Underwriters have for years been 
governed by the following rule: 

“Members of this board shall consider the 
knowledge of expirations of risks placed 
with them by fellow members, or coming 
mto their possession by reinsurance of a 
company or transfer of a company from 
one agent to another, as confidential, and 
soliciting of such risks by them or by oth- 
ers over whom they have control shall be 
considered as a violation of the rules of 
this board and contrary to the spirit of 
personal honor upon which the association 
is founded.” 

A recommendation from our organization 
that this rule be adopted by all state asso- 
ciations and local boards would greatly 
help to define more clearly the relations 
of agents to each other, 

The Commission Question — 

Secretary Putnam devotes considerable 
space in his report to the discussion of 
the commission question. Following the 
action of the Indianapolis convention in 
suggesting to companies the advisability 
of adopting a uniform flat and con- 
tingent commission scale, the question 
was much agitated especially in the south, 
and the views of several company offi- 
cials were called out. Mr. Putnam does 
not regard the sentiment as sufficiently 
strong or well crystallized to bring about 
such a change as yet. Reforms come 
slowly and agents should not be discour- 
aged. The southern agents have con- 
cluded that for the present at any rate, 
the question must be a territorial one, 
owing to the different company organiza- 
‘tions controlling the several parts of the 
country. 

Favorable Sentiment Growing 

Regarding the outlook for contingent 
commissions, Mr. Putnam makes the fol- 
lowing observations : 

In my opinion, we are likely to soon see 
some important changes in the commission 
situation, The contingent idea seems to be 
gaining ground, not only in the south but 
in all parts of the country. You will no- 
tice a very marked modification of the 
views of company officers. A few years 
ago hardly a company was favorable to 
the contingent idea, and today very many 
of them are. 

This does not mean that changes will 
occur immediately. New ideas come hard 
in the fire insurance business, but ‘the 
leaven seems to be at work. 

If the National association ever seriously 





takes up this a it will be the hard- 
est ever attacked. Agents are practically 
a unit on overhead writing, ownership of 
expirations, rate wars, multiple agents and 
other issues of this nature. But on_the 
matter of compensation their views “Vary 
widely as to what the proper rate may be. 
‘then, too, upon the company side there 
is a striking lack of uniformity and agree- 
ment. A general convention of companies 
and agents today to consider a uniform 
commission would probably adjourn with- 
out agreement, 

But there is nothing to be gained by 
closing our eyes to the truth. All things 
are possible and we must be prepared to 
safely guide the association ship througn 
any sea upon which it may be launched. 
We may be very sure that agents will not 
consent to a reduction of commissions un- 
less they have some voice in the action 
taken and unless the companies are will- 
ing to give them concessions which will 
make up for the loss. If local agents could 
be rid of nonresident rebating brokers, 
side-liners and multiple agents, they might 
be able to work for a lower rate of com- 
pensation. The trouble is that most com- 
panies want to reduce the agents’ pay 
without cutting out any sources of pre- 
mium revenue. 


Multiple and Side-Line Agents 


Correspondence which has come to the 
secretary’s office during the past year and 
comments heard while visitlag local agents’ 
associations indicate an increasing inter- 
est in the question of multiple and side- 
line appointments. City agents particu- 
larly are greatly concerned in the increas- 
ing multiplication of appointments for a 
particular company 

The chief complaint of the country agent 
is the commissioning of side-line agents 
who have but a few risks to place, either 
by companies already represented or by 
companies seeking new representation but 
unable to find a place in the established 
agencies. In the case of the country agent 
the remedy depends upon the reasonable 
attitude of the companies and the willing- 
ness of agents to take on the representa- 
tion of more companies. If established 
local agents wish to avoid the planting of 
side-line agents they can go so largely 
through the cooperation of companies rep- 
resented, whose interests should be mu- 
tual with the agent in preventing inferior 
appointments, which the property owner 
now recognizes to be injurious to his in- 
terests. 

Association Unity 


To make our assdciation more effective 
there should be closer union between the 
state and national organizaicns. Each 
state should be an active working unit of 
the national body. Local secretaries should 
be carefully selected tor their intelligence 
and willingness to work and should be 
paid. This officer should be selected with 
a view to continuance for a number of 
years, so that he may become closely ac- 
quainted with the work and can canvass 
for new members with the least waste of 
time and money. This canvassing and so- 
licitation should be conducted after con- 
sultation with the National association, so 
that more or less uniform methods may be 
used throughout the country. There should 
also be well selected grievance and legisla- 
tive committees to handle local questions 
under the direction and with the approval 
and backing of the national committee. 


Immediate Benefits Not Expected 


We shall fail in holding Our organiza- 
tion together for the permanent welfare 
of the business if we try to make agents 
feel that there is for them some imme- 
diate, definable benefit to be obtained. To 
try to induce membership on that basis 
is a waste of time and energy. It is hard 
to get members in on that argument and 
it is hard to keep them after they are in. 
Membership in the National association is 
worth while because it insures to the 
member protection and security in emer- 
gencies where his individual effort is not 
sufficient to protect his rights. The knowl- 
edge that an agent is a member of the 
organization, the suggestion that a point 
in controversy may be carried before the 
organization, often puts the agent in a 
position of strength which he could not 
otherwise occupy. Therefore we must 
strive, all the time, for a constant, loyal, 
sustaining membership, willing to support 
the organization year after year because 


PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Accoust 
Individual Policyholders’ Accoant 
Policies Automatically Non-Forfeitable 
Surplus can be withdrawn any time 








Very Liberal Contracts Offered te Agents able 
te Handle Special Proposition 








CHICAGO OFFICE, 1003 Manhattan Bldg. 


this is the only way to have the 
surance’ ready when it is needed. 
Public Opinion 

The National association must give its 
first concern to the interests of the local 
agent simply because no one else will do 
so. But in addition to this particular 
phase of the work, and besides the con- 
sideration and cooperation which it ex- 
tends to the companies, our organization 
must consider the public viewpoint and 
aim to secure the support of an _ intelli- 
gent public opinion. Our recognition of 
this fact has induced us to secure at each 
convention speakers of note who would 
talk from the standpoint of the purchaser 
of insurance; and occasions have arisen, 
especially during the past year, where our 
organization has been brought in friendly 
touch with associations representing busi- 
ness interests in a way extremely profit- 
able to both. Fire insurance is destined 
to become more and more the subject of 
public interest and legislative inquiry. 
The associated agents therefore should 
lead and not follow in the advocacy or 
measures which make for improved fire in- 
surance conditions. 


“in- 





EXECUTIVE COMMITTEE REPORT 


Answers Some of the Criticisms Made as 
to Actions Taken 





The executive committee in its report 
says that its duties can be only advisory 
and recommended that the rules be 
changed to conform to new conditions. It 
recommends that the association have a 
finance committee located conveniently 
with respect to the secretary’s office. The 


COMBINATION OFFER 


TO AGENTS 
National Life Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 

FRED, H. ROWE, President, - Jacksonville, Dl 
Endowment Life, Accident 

And Health Insurance 

gt yet yy 
giving him a complete equipment. 

Address the Home Office 





committee recommends that the associa- 
tion take over formally the American 
Agency Bulletin, the entire income to go 
to the association. 
Secretary Earns His Salary 
Regarding the $6,000 annual salary to 
the secretary, the committee says that the 


WANTED 
tery iti 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 
ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 








For information and terms address 


COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 








1860 





47th Year 1907 
Home Life Insurance Company of New York 
GEORGE B. IDE, President 
Assets, $19,009,550.82 LIABILITIES, $17,925,901.84 
Dividend-Endowment Fund (Deferred Dividends) - - $i, 621 A300. 
Net Surplus, - 98 
Insurance in Force, - oats, 559.00 





“Mr. Hughes failed to bring out a single errs transaction.” 


New York Sun, 12-12-05 





THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 





Opportunity is at Your Door 





if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 





The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





$49, 713, 796 
$60, 148, 904 
$74,440,588 


the 





$2,205,636 
om 160,083 

126, 682 
a "$81,047,860 $5, 353,144 $4,674,118 $679,626 


eg art ti ae § 


THE WORLD'S RECORD. 


Reserve and all Admitted 
Insurance ip Force Admitted Assets. other Liabilities. Surplus. 
1895....... $3, $18,300 $15,868 $2,432 
) $11,885,500 $150,891 og $62,615 
1899....... $22,208 470 $417,781 $256,246 $161,534 
1901....... $33,615, $1,015,072 $699,418 $315,654 
1902. $39,541,688 $1,527,036 $1,176,249 $350,786 


$1, 815, 059 
$2, 615, 498 
$3,521 731 


$390,577 
$544,585 
$605,317 


at the end of its 


er governments 


G = copnatend « TWELFTH 
YEAR.” The Company has. sum in excess of FO {LLIONS EIGHT HUNDRE RED and FIFTY 
THOUSAND DOLLARS | with the State of Indians and ‘under the Com- 
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association should have a secretary who 
is competent to earn that amount, and 
it believes H. H. Putnam is capable of 
earning that sum in its service. 

Some criticism has been heard as to 
local board contributions. These funds 
are those paid in by agents and not 
charged up to companies. The commit- 
tee reviewed the midwinter conference. 

Association Not a Stamping Office 

The committee says as to following up 
risks lost to agents by query slips to 
companies: “It seems clear to your com- 
mittee that such business would be en- 
tirely beyond the ability of the organiza- 
tion to handle and outside of its legiti- 
mate province, and that the process would 
be certain to provoke hostility and ill-will 
in the minds of the companies. The more 
diligently this association attends to its 
own special business and the less it in- 
terferes with the business of others, the 
better for the association.” 

Wants Best Obtainable Schedules 

The committee says that while the as- 
sociation has nothing to do with making 
rates it is its duty to assist in securing 
the adoption of the very best obtainable 
schedules. 

The committee believes that the asso- 
ciation has all it can do in its own de- 
velopment and does not deem it advis- 
able to have the casualty and _ surety 
agents’ association unite with it. The 
committee desires closer working plans 
between the National and state associa- 
tions. 





LEGISLATIVE COMMITTEE’S REPORT 


Recommends That Local Agents Be Mo- 
bilized for Defense 





The legislative committee reported 
that a number of state associations were 
active in opposing hostile bills. In con- 
junction with the National Board’s com- 
mittee some state associations were 
called on to fight special state deposit 
laws. The Wisconsin association suc- 
ceeded in getting a fire marshal bill 
passed. Missouri agents advocated an 
anti-rebate bill, but it was defeated. Re- 
ports as to work done by some south- 
ern and eastern states were given. 

Should Get Support of Majority 

The committee said that before a state- 
association advocated a measure it should 
have the support of a commanding ma- 
jority of agents. The National associa- 
tion should be appealed to for sugges- 
tions and its approval. 

Local agents should be _ mobilized, 
ready for action at any time, because the 
committee believes the country is on the 
eve of great changes in the laws govern- 
ing insurance. 





JOINT CONFERENCE COMMITTEE 


Action Taken at Meeting with Companies 
Briefly Told 


_ Chairman C. H. Woodworth for the 
joint conference committee reported the 
results of the meeting with company rep- 
reséntatives last February. The com- 
pany men promised to see what could 
be done to promote the use of uniform 
blanks, but nothing has been heard from 
them since. 

“And Vicinity” in Agency Commissions 

The term “and vicinity’ in a local 
agent’s commission is indefinite and opens 
the way for many evils. 

In discussing overhead writing man- 
agers often put great emphasis upon the 
inconsistency of agents who urge their 
companies not to write overhead, and 
beg to be allowed to do so themselves. 
Managers have said that the persistence 
of agents in writing in the territory of 
their fellows is one of the most annoy- 
ing and expensive evils of the business. 
‘he remedy is, to limit each agent’s ter- 
ritory definitely and instruct him that all 
policies written outside said limits will 
be void and promptly ordered up, and 
that he will be held personally respon- 
sible for any loss under such_ policies. 
Then the companies will be relieved of 
this annoyance and burden, and much ill 
feeling and animosity between agents 
will be eliminated. 

Illegitimate brokerage, the committee 





says, is fostered by narrow-minded agents 
who refuse to allow brokers a commis- 
sion on property of nonresidents which 
such brokers control. When agents be- 
come stubborn, it opens the way for a 
company or a broker to ignore agency 
rights. Legitimate brokerage business 
should receive fair treatment and agents 
should abide by the association’s rule. 
Greater Care Is Needed 

The report says: 

Greater care is needed by both companies 
and agents in writing brokerage business. 
io0o many policies are still issued in our 
best companies which are the cause of 
woating lines of insurance being written 
largely in unauthorized companies or not 
in accordance with the requirements im- 
posed upon local agents. This question is 
most important. It may be advisable for 
vur association to adopt some plan to in- 
vestigate the writing of all brokerage lines 
where illegitimate practices are suspected 
for the purpose of detecting and correcting 
such irregu.arities and further minimizing 
the evils cunnected with the writing ol 
such business. 


Wants Line More Strictly Drawn 

The committee recommends that it be 
instructed to take up with the companies 
the question of getting a better under- 
standing as to the position of each com- 
pany on its support of the American 
agency system. The committee said, the 
line between companies that honestly sup- 
port the American agency system, and 
those that openly oppose it, or that pose 
as its friends, and help its enemies, should 
in its opinion be more strictly drawn. 





COMMITTEE ON ORGANIZATION 


Gives Result of Work During the Year in 
Promoting Interest 





The committee on organization re- 
ported that reorganization has been ef- 
fected in Massachusetts, Illinois and Mis- 
souri, while there is agitation for state 
associations in Idaho, Oklahoma, and 
New Jersey. It is expected organizations 
will be formed in these states before 
long. There is quite a fair direct mem- 
bership from all of these states in the 
National association now. 

Thirty states have state associations 
and are affiliated with the National as- 
sociation. 

lowa, Louisiana, Montana and Ver- 
mont formed during the year and all 
with good membership. 

Arkansas in a flourishing condition and 
has proved its worth to the local agents 
in recent legislation. 

Connecticut, New York, Pennsylvania, 
Maine, Wisconsin, New Hampshire, 
North Carolina, Minnesota, Nebraska, 
South Carolina, Florida, West Virginia, 
Virginia, Alabama, Kentucky, Georgia, 
Rhode Island, Colorado, Indiana and 
Michigan have well organized associa- 
—_ and are all increasing in member- 
ship. 

Massachusetts, Illinois, Ohio and Mis- 
souri have reorganized during the past 
year and have good prospects for strong, 
active organizations. 


COMMITTEE ON WAYS AND MEANS 


Tells About the Results of Making Assess- 
ments on States 








The committee on ways and means, ap- 
pointed to finance the association, said a 
proportionate amount of the expense had 
been assessed on each state. The com- 
mittee says in part: 


Of the twenty-two states heard from 
thirteen were noncommittal and nine indi- 
eated their willingness and ability to pro- 
vide the amount of their assessment, the 
remaining twelve states, making thirty- 
four in the aggregate, to which communi- 
— were sent, not having been heard 
rom. 

Some States Were Very Liberal 

Connecticut, Illinois, Kentucky, Missouri, 
Nebraska, Georgia, Vermont and Wiscon- 
sin paid more last year than they are ex- 
pected to take care of for the ensuing year. 

This is hardly fair; each state should be 
expected to do its full share and no mors, 
and your committee believes that when 
the situation is fully understood and sys- 
tematically handled in a business way, that 
each state will discharge its obligations. 

Last year the aggregate amount received 
from thirty-three states from advertising 
in the Bulletin and local board subscrip- 
tions alone amounted to $5,863.50, mostly 
from advertising, which demonstrates to 
our minds the fact that the Bulletin can 
be made a large factor as a source of rev- 
enue and the most popular method of off- 





setting state dues, as it holds out some 
direct returns to those contributing. 


Thinks Plan a Good One 

The committee said that it believes that 
if the plan is well understood, the states 
will meet their assessments. The appor- 
tionment fixed for each state covered the 
entire amount expected and was subject 
to credit for all payments for member- 
ship fees, and subscriptions to and ad- 
vertising in the Bulletin, leaving the state 
to raise the deficit, if any, by such means 
as were deemed advisable, and that the 
amount fixed for each state was intended 
to cover the dues for the ensuing year, 
beginning Sept. 1, 1907, and ending Sept. 
I, 1908. 





GRIEVANCE COMMITTEE REPORT 


Group of New York Brokerage Firm Com- 
panies Is Scored 


W. B. Flickinger, chairman of the 
grievance committee, retires this year, as 
he has left the local business. He said 
there have been a number of grievances 
but the association has been generally 
successful in averting rate wars. The 
report regrets that the situation in St. 
Paul, Minn., is far from satisfactory. The 
burden is placed on the St. Paul F. & M. 
While the company has grievances, the 
report declares it could well afford to 
yield. 








Scores Certain Companies 

The report scores a group of New York 
companies doing a somewhat extended 
agency business but which are closely 
identified with large brokerage firms. 
The report says: 

These companies profess to be in favor of 
protecting the territory of their local 
agents, while, in fact, they write freely for 
their brokerage allies. When taken to task 
they explain that the policies are written 
in a separate and distinct department not 
under the supervision of the general agency 
managers. This is a mere subterfuge and 
local agents throughout the country who 
persist in giving these companies a gen- 
eral class of business are but nursing into 
strength institutions that are most harm- 
ful to their interests. Why not support 
those companies who can be relied upon 
to give you the protection you deserve? 
Show your loyalty to those companies who 
are loyal to you and such as may not be 
inclined to be just will soon find it to their 
interest to be so. 

In closing I might say that during the 
past year the local agents of one city made 
a direct appeal] to the National association, 
and while conditions in that state were 
rather peculiar, and it may be said some 
justification existed for this appeal, yet 1 
am convinced that in case of any grievance 
appeal should first be made to the griev- 
ance committee of the state association. 





THE STATE AND INSURANCE 





Paper Read by Commissioner J. V. Barry 
of Michigan 





Commissioner Barry of Michigan in 
his paper on the “Attitude of the State 
Toward Fire Insurance,” said that insur- 
ance is too expensive and the assured 
is getting too little for his money. The 
public feels that the expense ratio is too 
high. Commissions of 30 per cent and 
more are exorbitant. Companies are in 
a mad race for premiums and buy an 
agent to get volume. 

Preferred Rates Are Too High 

Preferred rates are too high. The pur- 
chaser is paying 20 percent too much. 
High preferred rates lead to rebating 
and excess commissions. The preferred 
policyholders are charged for the deficit 
in other classes. 

There should be no preferred class and 
companies that go after the so-called pre- 
ferred alone are not insurance companies. 
They try to eliminate almost all hazard. 
Such companies bring into the business 
unskilled, untrained and  wuneducated 
agents, who are side-liners and demoral- 
ize conditions. They recognize no ethics. 
Such companies put a premium on ignor- 
ance and carelessness to the detriment of 
the agent who is qualified to really rep- 
resent companies. 

Each Class Should Stand Alone 

All classes should be on their own bot- 
tom. No more commission should be paid 
for one than the other. This would 
drive out the parasites and the agency 
ranks would be on a higher plane. Own- 





ers of preferred risks then would enly 
pay what they should. 
Justice Would Result 

Not only would these desirable ends be 
accomplished, but the suggested change 
would insure equal and exact justice to 
all concerned—an element that is wholly 
lacking in the existing system. 

Rebating would be done away with for 
the reason that the premiums charged 
and commissions paid would not permit 
of it. The premium rates would neces- 
sarily be so adjusted that each classifica- 
tion would be required to pay its own 
way, thus leaving no excuse for assessing 
a confessedly excessive rate against one 
class of risks in order that another class 
might be permitted to pay an inadequate 
rate. 

_ The company would receive its full and 
just proportion of the premium charged, 
the agent would retain his reasonable 
commission and actually earn as much, 
if not more, than he does under the pres- 
ent system, and property owners gener- 
ally, and those owning preferred risks 
in particular, would be able to purchase 
indemnity at a reduced rate, instead of, 
as now, enabling a few strenuous ones 
to profit at the expense of the many. 

Readjustment Its Essential 

A readjustment of commissions and 
rates is needed. Legislation is not the 
remedy. Companies are entitled to a fair 
profit. They need ample surplus. Legis- 
lation only adds burdens. 

Company executives and managers are 
too far removed to influence legislation. 
The public must look to the agent to 
direct legislation in right channels. In 
conclusion Mr. Barry said: 

Must Look to the Agent 

It is the agent whose business and whose 
success in life depends upon his standing 
with the public, and whose knowledge of 
the business and its necessities make nim 
stand for what is best in the way of regu- 
lation, that the insuring public must de- 


pend upon for the proper direction of leg- 
islation, 

To no other class of people is given the 
opportunity to so influence insurance legis- 
lation along right lines as to the great 
body of local agents with their wide ac- 
quaintance, their extensive kiowledge of 


“the business and their splendid integrity. 


Not alone should this great influence 
be exercised insurancewise, but it should 
be wielded to induce the people generally 
to do that which is right in all things, and 
thus keep our country progressing along 
the pathway of justice and civic righteous- 
ness. 





CARROLL L. 


Observations and Conclusions Relative to 
Associated Agency Movement 


DE WITT’S PAPER 








Carroll L. De Witt, western general 
agent of the Newark Fire in the west, 
talked on “Observations and Conclu- 
sions Relative to the Associated Agency 
Movement.” 

He referred to the agent as the founda- 
tion of the business. He believes in 
agents being partners with the companies, 
looking to net profits rather than volume. 
Local agents, he said, are becoming more 
and more underwriters in their methods 
of selection and rejection. He declared 
the National association was doing much 
to establish this community of interest. 

Expect More From Agents 

Companies are expecting more from 
agents in results. When they feel an 
agent is handling their business with true 
underwriting knowledge, they can be 
more liberal with him. The agent of to- 
day is an important factor in his com- 
munity and with his increased knowledge 
of schedule rating and being in a position 
to tell his clients how to improve their 
risks, he will be still more influential. 

Conditions in Anti-compact States 

Referring to the anti-compact states 
and their burdensome laws which pre- 
vent companies from acting together, Mr. 
DeWitt said much depends on the con- 
servative action of agents in maintaining 
good practices. The local agents must 
carry on the work that the companies are 
barred from doing. The public is the 
last court of appeal and no plan or policy 
should prevail which is unfair or harm- 
ue Pig all. Speaking of cooperation he 
said: 


Much has been said and written rela- 














tive co-operation connection with 
the eonbaet of our aR, The neces- 
sity for it i Lsneeeky admitted, but there 
are wide differences of opinion as to the 
ted t ., of application. However, 
cave ee we must of necessity 
co-opera 

We ac Oy “net want merely theoretical co- 
qperneies: but co-operation that is prac- 

cal and real, as well as theoretical. 

Benefit of Organizations 

The good to be had from organizations, 
associations and. societies, whose members 
are engaged in the same pursuits in life, 
is not only in the uplifting of their work 
and the a ge of their income. Man 
is a gregarious animal and loves to :ningle 
with his kind. Flocking by yourseif, to 
use an old-time phrase, is a lonely thing to 
do. We, all of us, have men among our 
acquaintances who in their earlier life 
have plowed their own furrow, regardless 
of the right or interest of their associates. 
Some of these men have met with tuccess, 
as the world knows success, but when this 
is reached they find they yearn for some- 
thing more, and that which they long for 
and which they have not is true friend- 
ships. But friendships no man can have, 
when it suits his convenience or p'e..1ure 
to so elect. Friendships are begotten by 
years of fair and courteous treatment of 
your associates, and by fraternizing with 
them. A man who has held himself aloof 
from those who might have been his 
friends, must be content with mere ac- 
quaintances. He can not have friends. 
His crop has been harvested and stored 
away and in the possession of others. Ile 
must be content with the nod, the cere- 
monious bow and the wave of the hand. 
= for such as he Its the friendly greet- 
ing, the warm pressure of the hand ard 
the little exchange of confidences. We all 
know him. He is in every community, and 
while he has only himself to blame for his 
isolation, he is to be pitied and should 
stand as an example to be avoided by our 
young men. 

Therefore, I say it is good to have or- 
ganizations, it is good to have co-opera- 
tion, it is good to be courteous, it is good 
to be manly, and it is good to be consid- 
erate of your associates, for, after all, 
what would this life amount to without 
love, home and true friendships. 





INCORPORATED AGENCIES 





J. H. Southgate of North Carolina Points 
Out the Eviis of the Plan 





The subject of incorporated agencies 
in the south is a very live one where 
such offices are growing in power. J. 
H. Southgate of Durham, N. C., handled 
the subject. He said an agent is a 
personality, with direct relations to his 
principal. His responsibility is individ- 
ual. The incorporated agency is a 
method of transacting the business with 
the functions of the local agent other 
than clerical practically eliminated. The 
signature of a local agent vitalizes a 
contract, but in case of the corporation 
serious questions may arise as to what 
mind within it meets the mind of the 
assured. 

The stockholders of the incorporated 
agency may impose on that agency in 
many ways. 

The property of the agent is good 
for debts to his companies, but corpora- 
tions, as a rule, limit liability of stock- 
holders. 

The stockholders of incorporated 
agencies are usually those who hope to 
reduce the cost of their insurance. They 
will insist on lower rates. They have 
not the agency business at heart. They 
are the foes of tariff associations. 

The incorporated agency is a scheme 
to eliminate the local agent from the 
business. It means the division of the 
agent’s commissions with his patrons. 





Michigan Agency Appointments 


Ben Franklin—Wm. L. Wood, Detroft. 

City, N. Y¥.—O, H. Fox, Battle Creek; R. 
B. Loomis & Co., Grand Rapids; T. M. 
Hull, Jackson; C. 'H. Garrett, Kalamazoo; 
oO. A. Doane, Muskegon. 

Cooper—G. L. Weadock, Saginaw. 

Colonial, N. Y.—David Armit, Laurium. 

Delaware, Pa.—M. T. Vanden Bosch, 
Grand Rapids, 

Dixie—John H. Albert, St. Charles. 
German Amer., N. WwW. J. Bateman, 
Diamondale; C. P. Smith, Glendora, 
Girard—George Schrander, Monroe, 

Glens Falls—J. H. Albert, St. Charles; 
P. we, Brown, Tecumseh; CG. Rvosenraad, 


pouardian—M. T. Vanden Bosch, Grand 


State, Pa.—Ethel Willey, Lowell. 
Jefferson—David Armit y ng 


Niagara—M. N. Ballard, Sparta. 
Northern, N. Y.—Wm. E. a Sault 
Ste. Marie. 


eee ae 7. & en. Wendt. 
pena; enry anew, H 
Murray, Charlotte; W. B. a ~ 9 xe |= 





THE WESTERN 


ids, 
ch.—MeCall Brothers, Ithaca. 
yal—K. Brown, Tecumseh; Schell- 
hous & Scidmore, Three Rivers. 
Springfield—John N. Forshar, Manistique. 
Spring Garden—James L. Curry, Clio. 
Sun, Eng. — Dyer-Jennison-Barry Co., 
Lansing. 
Union, Pa.—Laurence S. Page, Marshall. 
Western Reserve—J. P. Hamilton, Gay- 
lone; 2 ¢ Drake, og Joseph.- 
Walla—s. Clarke, Battle Creek; 
ms -Hyman Ins, yhoo ‘Grand Rapids; 
Michigan Real Estate Co., Jackson. 





INJURY DONE BY ELECTROLYSIS 





National Board Discusses Electrical 
Conditions in Grand Rapids—in- 
spection Force Too Smail 





The National board, in treating of elec- 
trolysis at Grand Rapids, Mich., states 
that no tests have been made for elec- 
trolysis by the city. The water depart- 
ment reports six service pipes on Grand- 
ville avenue south of the railroad track, 
destroyed in 1907. The fire department 
reports one fire alarm cable, located on 
Ellsworth avenue, half mile from power 
house, destroyed in 1906. The gas com- 
pany has made no tests and has experi- 
enced no trouble. Both telephone com- 
panies make tests in connection with 
their underground cables, taking readings 
between cable sheathing and other sub- 
surface metals, every six or twelve 
months. During recent tests cable sheath- 
ing was found variously positive and 
aegative, with voltages ranging from 1-10 
to 6 volts. One of the telephone com- 
panies had three cables destroyed during 
the past year at Ellsworth avenue and 
Williams street. The lighting companies 
do not make any systematic tests of 
electrolysis; during 1906 four of their 
cables were destroyed at Fulton and Di- 
vision streets. 

The municipal inspection department is 
fairly well organized, and has full con- 
trol over new work and over alterations 
or repairs to old work, but the inspection 
force is too small. The city electrical 
laws are based on the National Code of 
1903, but the electrical inspector is .apply- 
ing the code of 1905 and all amendments 
with fairly good results. The law requir- 
ing an inspection of old inside and out- 
side wiring and apparatus is not being 
enforced. In the new work only a small 
number of defects were found and these 
could have been corrected on original in- 
spection. Most of the old work is de- 
fective and much is in hazardous condi- 
tion, especially in the larger equipments. 
Overhead wires form serious obstruction 
to fire department operations in block in- 
teriors and along some streets, and are 
a menace to both life and property. 
Trouble from electrolysis is evident, but 
to what extent is unknown. 





Indiana Agency Appointments 


American—B. W. ame Pendleton; A. 
L. Howard, Greensbur, 

Ben nklin—F. M ‘Buckingham, Terre 
Haute. 

Caledonian—R, C. Craig, Clinto 

Connecticut—Carl Joliffe, Trafalgar; G. 
W. Bell, Bridgeton; J. R. Crouse, Ross- 
ville; Keller & eninger, North Judson. 

Dixie—Thompson & Bowman, Edinburg. 

Ger. Alliance—I. K. Parks, Mishawaka. 

Ger. Amer., N. Y.—C. P. Linger, Nappa- 
nee; H, H. Miller, Bremen. 
German, Pa.—M. M. Galentine, 
M. M. Fisher, Mishawaka; B. F. 
Muncie. 

Germania—W. C, Myers, 
J. Van Buskirk, Medaryvill 
Glens Falls—J. W. Barnett, Elwood; A. 
Hi. Ross, Windfall. 


oshen ; 
‘owler, 


* -pcraeteec J. 


North American—W. 8S, Rogers, New 
Haven. 
Jefferson—Mayfield & Rubey, Jefferson- 


ville; A. E. Dalton, Bedford; Elwood Trust 
Co., Elwood; C. A. Day Agency Co., Sey- 
mour. 


Niagara—E, V. Anderson, Elkhart; Emil 
ie Berne; Griner & Griner, Dunkirk; 
Sears, Danville; J. R. Brown, Sulli- 
Sig ry A. Hardesty, Walparaiso, 
. N. B. & M.—C. wier, Indiana Har- 
or. 


Northern, N. Y.—Kintz & Welfley, De- 
satur; Reiner & Swartz, Gary; Swartz & 
Murphy Whiting. 

Norwich Union—Miller & Mosiéy, 
aPhiia. Und.—J. B. Bowell & Co., 


Union, Pa.—Campbeli & Son, Marion. 


Sey- 
Ply- 
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SURPLUS LINES 


McLean Stinson & Co., Limited 


(renomto, camava) 


7 825,000 


CHICAGO OFFICE, 169 LA SALLE ST. 


Capacity 


EUGENE |. WILE, RESIDENT MAGA 





WHITBECK BURWELL & 
CHAPMAN 


209-211 Majestic Bldg., Detroit, Mich. 
GENERAL AGENTS FOR THE 


QUEEN CITY 


Capital Stock, $200,000 


Michigan Agents in need of a live company, write us. 


Net Surplus, $200,004 
We 


can take care of your farm business. 





SURPLUS LINES 


We solicit your orders on desirable Michigan Business for the 
Globe & Rutgers and other reliable companies. 





Teutonia 


FireInsurance Company 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets - . . $673,153.45 
Net Surplus over capital and all abilities) 477,088.00 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR., Sec’y. 


CHARTERED 1851 


RICHLAND 


Mutual Insurance Company 
MANSFIELD, OHIO 
DIRECTORS: 
T. R. Barn 
J. W. Jenner 
Assets, $2,075,550.55 
H. R. SMITH, Pres. R. SMITH, Bec'y 


J. A. Rig 
B.A. J 





E. J. FORNEY, Pres. J. M. COOK, Sec’y 
Incorporated 1873 
THE 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - 
Pr2mium Notes 


$4,528,560 
655,771 


AN AGENCY COMPANY 


BUSINESS CONFINED TO OHIO 





ORGANIZED 1876 


THE OHIO MUTUAL 


FIRE INSURANCE COMPANY 


SALEM, OHIO 
Assets - - . $923,261.00 
Cash Surplus - - 88,151.00 


J. R. VERNON, a J. AMBLER, Sec’y 


During its entire peter the: 


ously Salted ov shit 


oh arm 





Ohio Business Only Through Local Agencies 





The Stuyvesant Insurance Co. 


ORGANIZED 14850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 


Surplus to Policyholders, $281,670.18 





Pacific Fire Insurance Co. 


ORGANIZED 1855 


Capital $200,000.00 


Assets December 31, 1906, $637,'724.68 


Surplus to Policyholders, $389,080.74 





Insurance Underwriters 


Capital $400,000.00 


Assets December 31, 1906, $2 1067,333-15 


Surplus to Policyholders, $570,641.67 





Writing only Sprinklered Risks 


Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 


Rollins & Burdick 


Ageats for Chicago and Surrounding Territory 
159 La Salle Street, Chicage 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 

















September 26, 1907. 


THE WESTERN 


UNDERWRITER. 
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(Continued from Page 1.) 

got his nippers on this agency. He se- 
cured Mrs. Abbott, who was running an 
agency at Ouray, Colo., to come to Den- 
ver and take charge of the insurance de- 
partment of the Continental Trust. The 
Liverpool & London & Globe of New 
York went into the agency. In a short 
time it unionized. The Law Union and 
the Cosmopolitan were thrown out of the 
agency they built up. 


RICHMOND CONVENTION NOW ON 


(Continued from Page 1) 

speak for them. Mr. Lock declared that 
his message could be but an informal 
one on behalf of the committee, but he 
was glad to say officially what he was 
willing to voice personally, that the 
great body of insurance officials, man- 
agels and executive officers of com- 
panies look not with suspicion but with 
hearty favor upon the National associa- 
tion work. 

Special Finance Committee Named 

By motion it was declared that all 
reports of officers and committees not 
otherwise ordered should be referred to 
the committee on resolutions, following 
which Chairman Robinson of Louis- 
ville presented the report of the com- 
mittee on ways and means. It was an- 
nounced that Governor Claude A. Swan- 
son of Virginia was unavoidably delayed 
and could not be present at the opening 
session, although Chairman Worbam of 
the Richmond committee hoped that he 
might be present before the convention 
closed. A special committee on finance 
was announced by President Wilson, in 
the person of Mr. Beardsley of Hart- 
ford, Mr. Pellet of Chicago and Mr 
Robinson of Louisville, which concluded 
the sessions of the morning. 

Afternoon Session Opens 

Vice-President F. W. Offenhauser pre- 
sided during the afternoon session, which 
convened shortly after 2 o’clock. The 
report of the committee on legislation 
was passed in the absence of Chairman 
George D. Markham, the chairman, ex- 
plaining that it would be published in 
full and circulated for the benefit of 
members. The grievance committee re- 
ported through W. B. Flickinger of 
Erie. Mr. Flickinger is retiring from 
this office in consequence of his appoint- 
ment to a position in the western depart- 
ment of the Insurance Company of 
North America, but announced that he 
would still be a local agent if for no 
other purpose than to retain his mem- 
bership in the National association. 

Barry Is Well Received 

James V. Barry, insurance commis- 
sioner of Michigan, introduced his ad- 
dress with a number of amusing stories 
and rather intimated to his hearers that 
they might not expect to be thoroughly 
satisfied with everything he told them. 
Despite his warning, however, Mr. Bar- 
ty’s paper was listened to with the most 
marked attention, and in addition to 
being frequently interrupted with ap- 
plause was wildly cheered at the close. 
He was thanked with a rising vote. 

Treasurer siandeville begged off from 
making a report until Thursday, which 
was granted, and Secretary Putnam 
followed with his exhaustive review of 
the general conditions confronting the 
National association. 

Chairman Offenhauser of the cotton 
conference committee stated that he had 
no report, but made a few extempo- 
taneous remarks relative to the situa- 
tion in the south; also stating that he 
had invited Frank N. Butt of Atlanta, 
manager of the Cotton Insurance Asso- 
ciation, to appear before the meeting 
and explain the principles and prac- 
tices of that organization. 

Resolutions Are Introduced 

To expedite the work of the com- 
mittee on resolutions Mr. Woodworth 
moved that officers and chairmen of com- 
Mittees be requested to draw up resolu- 
tions and recommendations which they 
had presented in their various reports 
and present them to the committee. He 








also moved that all resolutions offered 
after the morning session of Thursday 
be referred to the incoming executive 
committee, except by unanimous consent 
for other disposition. 

Resolutions were introduced by vari- 
ous members as follows By E. W. 
Beardsley, providing for the distribution 
of 5,000 extra copies of the American 
Agency Bulletin, with request to various 
agents for subscriptions; by Tom B. 
Bowman of West Virginia, for sending 
marked copie:s of the Agency Bulletin 
containing Mr. Barry’s address to all 
insurance commissioners in the United 
States; by P. T. Hague of Greenville, 
S. C., for the appointment of a stand- 
ing committee on credentials; by J. E. 
West of Suffolk, Va., for endorsement 
of voluntary classification of premiums 
by companies as to states; by Mr. Man- 
deville of Olean, N. Y., providing for a 
uniform rate of commission to agents 
on all classes of risks. 

Southgate and Pinkham Head Committees 

J. H. Southgate of Durham, N. C., 
was appointed chairman of the commit- 
tee on resolutions, and H. M. Pinkham 
of Portland, Me., chairman of the com- 
mittee on nominations. 

Staley G. Smith of Syracuse spoke 
on the subject of the encroachment of 
casualty agents in the legitimate agency 
field, following which the secretary read 
a resolution sent up by one of the 
members requesting that companies ap- 
point a committee for the purpose of 
producing uniform daily reports and ac- 
counts current. This ended the regular 
proceedings of the day. 

This evening the delegates were en- 
tertained in the Jefferson Hotel assem- 
bly hall by the Richmond agents in an 
elaborate program. 





MISCELLANEOUS NOTES 


Secretary Armstrong, from the home 
office of the Ocean Accident, and United 
States Manager Ising are visiting the big 
agencies in the west. 

G. H. Worth on, 
agents of the O. emp general agency 
in Chicago, will return from Colorado next 
week, where he has recuperating for 
some weeks. 

The Insurance Report Company of Den- 
ver has just issued the 1907-1908 edition 
of the Underwriters Hand Book of the 
Rocky Mountain and Pacific Coast States. 
Che price is $3. 


On Aug, 14 the directors of the California 
Insurance Company adopted a _ resolution 
o increase the capital from $240,000 to 
$400,000 and the surplus to $200,000. This 
action was unanimously ratified at a meet- 
‘ng of the stockholders held on Aug. 21. 
On Sept. 10 subscriptions closed. Secre- 
tary George W. Brooks now says the en 
ire issue of 4,000 additional shares of 
stock were oversubscribed entirely by the 
stockholders and that these subscriptions 
will be immediately paid in. 


The Star Fire of Louisville and the 
Joutheastern Associates have qualified for 
business in California and will opérate 
through the general agency of John J. 
Clayton of San Francisco. Amos F. Sewell, 
well known on the Pacific coast as special 
agent through his many years’ connection 
with the New York Underwriters, is now 
connected with Mr. Clayton’s office and 
eovers California and Nevada fields. Mr. 
Clayton represents the Southern and 
Guardian and he announces that the re- 
ported establishment of the Pacific coast 
lepartment by these companies is un- 
founded. 


superintendent of 





Illinois Agency Appointments 


Hanover—Henry A. Reiter and Albert 
Thiele, Chicago; Curtis Bros., Ottawa: T. 
F. Carroll, Seneca; Chas. W. Hovah, West 
Pullman; McMecham & McKibben, Arcola; 
Robert and Matthew Fife. Palestine; Phil- 
nott & Deeter, Dixon; G. C. Lemmers, He- 
bron; A. F. Beaubien, Waukegan. 
< tee iw med a Flat Rock; 

a . Brown, obinson; Re ak , 
Walnut; W. R. Ev he 


‘fe City; E. eipp, Seatonille; A. E. 
‘tout, Normal; E. W. vis, Laura; F. 8S. 
Betz, Cero Gordo: R. B. Grisby, Blandins- 


. = . ©. Brit- 
ton, Sesser; R. P. Hillinger, Chicago. 
Indianapolis—H. R. Gerdes, Bartonville; 
E. O. Newman, Paxton. 
Tilinois Nat’l—M. H. Sharp, Taylorville; 


Albert Cherrv, Hidalgo; E. T. Mitchell. 
Edgewood; W. Wharf, Olney; Tag- 
sara Gard, Hazel Dell. 


ingdon; 


Gottwald, Chicago; W. F. Baebenroth, 
Highland Park; G. H. Mix, Oregon; Ww. H 





Boom, W. H. Sovereign M. P. Shrope, 
Rockford. 8 


Law Union & Crown—O. A. Deckor, Ch- 
iv. & L. & G.—BElling Bide, Jefferson; 

Marion Watson, Arthur; Samuel Clark, 
Sidney. 

Lon. & Lanc.—John Buckhauser, Chi- 
cago; Swisher & Hitch, Paris. 

Millers Mut., Ill.—T. M. and H. A. Van 
Horn, Chicago. 
ns Pa.—H. B. Nickolas, Kanka- 
ee. 

New Hampshire—Jacob Stump, Jr., Mat- 


toon; W. O. Roach, Paris; J. C. Lanphier, 
Jr., Springfield. 
Milw. Mech.—L. C. Johnson, Galva, 


White & Seward, Hillsboro; E. J. P 
Litchfield; A. E. Van Pelt, Victoria; H, F. 
Ruhe, Crete; W. H. Reaney, Batavia; A. E. 
Sargeant; Dahinda; Peter Engelland, 
Grant Park; C. E. Amsler, Ashkum. 

New Jersey—G. A. Anderson, Aurora; G. 
W. Greenfield, Sandwich. 





Minnesota Agency Appointments 
Glens Falls—T. J. Miller Co., Bemidji. 
Globe Mut., S. D.—W. W. Boyer, St. 

Paul; M. L. Griffiths, Crookston; E. C. 
Brandes, Isanti; J. H. Erickson, Clinton. 
Hartford—H. F, Weis, Le Sueur; Oscar 
; R. H,. Schumaker, Be- 
Kirscht, Hanover; C. V. 
road; Lawrence Paulson, Glen- 


midji; H. 
Alldrin, W: 
ville. 

Home, N. Y.—Mary E. Kemper, Perham; 
J. E. Roman, Eagle Bend; McDonald, Gill 
& Co., Virginia; G. EB. O’Connor, Coleraine, 

Mich. Commercial—A. F. Priess, Hal- 
loway. 

Milw. German—W. H. Cherry, Morris; 
Chas. P. Reeves, Glenwood; S. D. Wil- 
mers, Benson; James R. Bennett, St. 
Cloud; Oluf Gjerset, Montevideo. 

National, Ct.—H. F. Weis, Le Sueur; 
. M. Palmquist, Dassell, R. H. Schu- 
maker, Bemidji; B. T. Willson, Blackduck; 
‘. O. Miller, Backus; H. F. Bestman, St. 
Clair; Frank Swanson, Cokato; A. R. Cook, 
Eagle Lake; John Casey, Waverly. 

New Hampshire—Harry T. Bibb, Min- 
neapolis. 

Northern, Eng.—McDonald-Gill Agency, 
Virginia. 

Old Colony—W. L. Buck, Luverne. 

Queen—A. C. Krennes, Middle River; H. 
C. Aamoth, Mahnomen; A. 
Waubun; H. F. Weis, L 

Queen City—Otto Bittner, Winona. 


c. H. Bither, Bovey; ames J. aly, 
Frazee; Ralph L. Baumbach, Wadena; 
Minton B. Wilson, Staples. 

Western, Tor.—R. T. Bristol, 


Virginia; 
VUcDonald-Gill Agency, Virginia. 








Want Column 


One dollar per insertion. Limit. five lines. 
ditional lines, 20 cents each. per insertion 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St, 
Chicago, 
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An Exceptional Opportunity is offered by 
a large casualty company for an experi- 
enced man to handle Liability, Personal 
Accident and Burglary Lines at Cincinnati 
on commission contract, which is large 
enough to attract a first-class man. Agents 
wanted for other unoccupied territories. 
Address F 11. 


TO LIFE INSURANCE AGENTS: I will 
show you how to increase your business 
and your income from 200 to 400 percent. 
Send your address to Agency Diréétor, 
P. O. Box 615, Cincinnati. 





—— 


Prominent Chicago Agents 








RED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanica 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bending Come 

pany and Casualty Company of America. 
RITCHELL & MILLER 

WHITNEY & BARBOUR 

138 La Salle Street. Chicago 
Sole Agents: Phenix of London; Sertmemete 
F &M.; American, *. J.; United Firemen'’s; 
pring Garden; Security, Ct.; County, Pa; 


<amden; Trutonia, La.; Pelican; Western Re- 
serve; Commercial Union; « ommo: wee'tth 








© 3. ULLMANN. o. A. NEWTON 
J. ULLMANN & CO, 
559 La Salle St., Chicago 


agents ror 
NEWARK FIRB «= « 
CAPITAL FIRB - = 
STATE FIRE (Ltd.) 


Newark, N. J. 
Concord, N. HH. 
« Liverpool, Eag. 








Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 

943-948 Century Bldg, St. Loute 

Correspond licited. © fi paid non-real 

dent agents and vrokers. Long distauce telephones. 

Norwich Union, Hamburg-Bremen, Phile- 

lerwriters, Fidelity, Indemnity, Hemiiton, 

Austin, Frankfort, N. ¥., Plete Glass, Cel- 
umbia, and U.8. Fidelity and Guaranty of Md. 


CHUR. HILL WHITTEMOKE CO. 
= Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 


Comm ssion allowed non-resident ayenis 
on insurarce on St. Lous preper les. rs 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 


Actuarial. 

















M M. DAWSON, F. I. A. 
. CONSULTING ACTUARY 


Member of the Actuarial Society of Am 
Feliow of the Institute of Actuaries, Member o 
the Deutscher Verein fuer Versicherungs- W issea- 
schaft, etc. 


No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D. 
(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue . Ann Arbor, Mich 





LISTEN, LIFE AGENTSI—A veteran life 
agent will give you the “key” to materially 
increase your incomes and become inde- 
pendent. You don’t know what you are 
missing. Above also applies to fire and 
other agents. Address SUPERINTEN- 
DENT OF AGENCIES, Imperial Accident 
Insurance Company, 189 La Salle street, 
Chicago. 





Position wanted with fire 
agency by young man 24 years of age. 
Have had six years’ experience in this 
business and can furnish best of reference. 
At present am managing an insurance de- 
partment. TENANT, care of Western 
Underwriter. 


insurance 








SURPLUS LINES 
SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinois Na- 
tional Fire Insurance Co. 





FEDERAL LLOYDS 
159 La Salle 8t., Chicago. 
Cash Assets December Sist, 1906, 
$167,011.44, 
Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF RATES 








J H. NITCHIE, 
» ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 


Tztzrnonzs: Central 789. Automatic 8003 


Insurance Attorneys, 


WHITE. JOHNSON, 
McCASLIN & CANNON 
Counselors at Law 


1M6 to 1421 Williamson Bldg., Cleveland, 6. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 


Hartwell Cabel. J. Louis Kohl 
CABELL & KOHL 
Attorneys at Lew 


810 First Nat'l Bank Bidg., Cincinatti, O, 


Special attention given to insurance cases, 

















In Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER, 
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INSUR ANCE 
COMPANY 


ILLINOIS LIFE 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptionsi inducements to reliable and energetic men who sre experienced in, or who 
would like to enter the Ss of life insurance. 


Appress Taz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 





Provident Life ao Crust Company 


OF PHILADELPHIA 
Insurance in Force, $187,670,.839.00 


The NEW POLICIES of the Provident are un- The premium rates of the Provident are exceed- 
for conciseness and simplicity of form 


ingly low and are still further reduced by large 
for adaptability and liberality in all essentials. ual dividends. 
CORRESPONDENCE WITH A AGENTS SOLICITED 


Boone & meral Agents, Western Ohio - 312 Union Trust Building, 
B Sarrouo, Genera Agen Agent, Eastern Ohio = - - + 706-710 Garfield Buil 
| Agent a a 720 Spitzer Buil ling. {ak Obio 
a ee , General Agent a! oe. 6 es 325 Marquette Buil eaiding, Chlcsgp 
& Reese, Gencral ul Agente, a ” 4“ Home Bank Building, Detroit, Bick, 


The Company OF the People, BY the People, FOR the People 


‘TROPOLITAN LIFE INSURANCE Co. 


by the State of New York—Stock Compan 
HOME OFFICE: ONE. MADISON AVENUE, new YORK CITY 


Assets, $176,429,015.04 


Proof of Public Confidence 
This company has more —ans busi- 
ness in force in the United States any other 
Company, and for each of the last 13 years has $2.3200408. 1381900.09 Gay to Se and 
had more New Insurance accepted and issued than Policy-holders par tl peg oe 
any other Company in America. $81,465.58 per day in Increase of Asset. 


Assets, $61,639,557.56 


Cincinnati, Ohio 
, Cleveland, Ohio 








The Daily Average tesadiurting 1906 


op per oy & Dane of Claims Paid. 16 
“Gay in Number of Policies Placed and ped ie _ 














Ghe 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 


Managers and General Agents Wanted in Ilinois, Obio, Pennsylvania and Georgia 
lendid opportunity for men of to make a permanent connection with a well-known Company 
~ organised under the laws of Oh: = subject to rigid annual examinations. 
Do not delay investigation er a at once to profit by selling the matchless contracts of this 
progressive company. Add 











The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 
MOORE & HANs{N, General Agen's Suite 1100, First National Bank Blag . CHICAGO, ILL. 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assots ° @1,602,743.18 
Surplus Security to Policy olders 307,924.34 
Insurance in Force e 19,325,570.00 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to policyholders. al , Te 


Energetic Agents desiring liberal contracts for exclusive territory should write today direct to the 
Company. 


AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 











ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non-participating policies and secures them a deposit of their 
full value in approved ge — the State of lowa. This is the law. A certificate from the 


State valet with ev 
earned 19 to06, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


Rate of interest 
J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


representatives wanted. 





—- —= 
THE INCORPORATED 1851 


Union Central Life ‘Berkshire Lite 


INSURANCE COMPANY 


PITTSFIELD, MASS. 


JAMES W. not. © Pg 
THEO. 


J. i. tee 
ROBERT © DAVENPORT, Ass't Gec'y 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent. 
because its policies are the most profitable 





the Bi 
for the policy-holder. iad el te sida wane he pBmve yp ty wh = _— 
——— jusurtn- 2 your life py 
ASSETS, ane new cde uel now iresc the — 


' 4. K. HANNE, Gen’l Agent Northern O 


JESSE R. CLARK, B. P. MARSHALL, 
Presi 


_— enacictaannend ILLIAM D. WYMAN HI a! + -¥ “tie. : 
ALLAN WATERS, Sup’t of Agents ” ; ‘100 agent or nas 





THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


wah the » ctentaed policies and the safe-guards established by the law of New York—the most 


hth th the 5 Compnag’s vest vast resources—greater by many millions than those of any other company 
To epnaed closely invested in the most profitable securities consistent with safety, 
h an economy of management equalled by few and excelled by none, sunianetis its place in 
the ened tank held by it for sixty-four years as, 
The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 


GEORGE T. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORE 
34 Nassaw Street, New York, N. Y- 





mean Lines 


1861 GI 


cs are 
4 KR ete PJ gaielerli rk GINS. CO. of 1 
f s 


835 SECOND Al SIAN INS RANCE C 
f St. Petersburge, RK Sia 
5 BALKAN NATIONAL SURANCE 
of Sofia, Bulgaria 
BULGARIA” FIRST 
»f Roustchouk, Bulgar 
SALAMANDRE FIRE INS 
of Havre, France 
ASSETS OVER 
FE. Te. MARSHIALL & CO., 


se 2>wW 








WM. D. FAIRBANKS 
Presiaent 


CHAS, F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets - - $182 836.65 
Total Liabilities, except capital, 47 675.27 
*Net surplus - - 35.161.38 


*Net surplus over all liabilities with reinsurance reserve computed on full 
pro rata basis, $15,905.59. 





LESBO, ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 
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THE WESTERN UNDERWRITER. 


October 3. 1907. 








